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[Sparks 


Killjoy is here—shortages. 
* + ” 











After 1948, will the radio question | 


men ask: “Who are the two ex- 
presidents of the U. S. now living?” 
a * *k 


Flaws in °46s 


There are more flaws in 1946 


automobiles than were discovered 


in prewar models, according to a 
gurvey of 16 cities by the Wall 
Street Journal. Most of the faults 
are considered minor, however, and 
could be attributed to poor work- 
manship. 


* * 


Imitators, but .. . 

While the Japs were imitators in 
automotive production, research 
and development, their potential 
abilities as engineers should not be 
underrated, according to a U. S. 
Army report on sale by the Office 
of Technical Services, Department 
of Commerce. 

A peak of 43,900 vehicles was 
produced in Japan during 1941. 

* 


Getting Off Easy 

The next time junior from next 
door wants four bits to underwrite 
a horse opera and ice cream for 
cleaning the snow off your walk, 
you can consider you are getting 
off easy compared to the national 


Snow removal and ice treatment 
for 288,999 miles of roads cost near- 
ly $31,000,000 last winter, accord- 
ing to Charles Upham, executive 
director, American Road Builders 

in. 


* * * 


Snail’s Progress 

Piece by piece and week by week, 
instead of all at once to speed re- 
turn to normalcy, OPA is waddling 
forward toward decontrol of auto- 
motive parts. Last week’s addition 
to the list of price-free items: 

License plate fasteners, heel rests 
for accelerator pedals, battery 
trays, metal tire valves, safety door 
fasteners, wheel blocks for support- 
fasteners 
for reflectors, and replacement 
parts for convertible tops of 1941 
and earlier models. 


& 


duction. Why? 
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Doesn’t OPA realize that 








. ) . 
Time's a-Wasting! 
Already OPA has decontroled virtually all of the food 
industry—-from bread to beer. 
It also has announced that most of the remaining items 
under control will be freed by Jan. 1. 


So far nothing has been done about decontroling auto- 
motive items and raw materials that go into their pro- 


Certainly it couldn’t be vengeance, because the auto 
industry wouldn’t take OPA’s edicts lying down. 


* 


longer it holds raw materials, new and used cars, under 
price control the longer it will take before production 
can reach its full tilt—and prices can be reduced? 

Isn’t a 10 to 30 percent dropoff in service volume enough 
to convince OPA there’s no longer a need for ceilings on 
repair charges and replacement parts? 

You’re going to lift controls in the next two months 
anyway, OPA. Why not do it immediately—so we can 
get our feet on the ground. Time’s a-wasting! 


* 


* 
time’s a-wasting? That the 








Mallon Sees Early Decontrol, 
But Urges Compliance 


BILOXI, Miss.—NADA President 
William L. Mallon advised Ala- 
bama dealers here last week to 
look for removal of price ceilings 
on new and used cars and parts 
“at an earlier date than had been 
expected.” 

“In the meantime, live up to the 
laws and regulations as long as 
they exist and don’t try black mar- 
ket operations or shortcuts to quick 
profits,” he told the eleventh an- 
nual convention of the Automobile 
Dealers Assn. of Alabama. 

Mallon warned that the out- 
look for increased auto produc- 
tion within the next six months 
was not bright. Renewed labor 
strife and material shortages will 
hamper assembly “for months to 
come,” he said. 

New ADAA officers are: B. G. 
Devan, Mobile, president; Joe M. 
Edwards, Tuskegee, first vice-pres- 
ident; C. H. House, Birmingham, 





Auto Outp 


ut Down 


Lack of Steel Hits Ford Again; Production Drops 
To 85,316 Cars, Trucks in U. S. 


By Bernie Thomas 
Staff Writer 

DETROIT.—U. S. production of 
cars and trucks last week slumped 
to an estimated 85,316 from the re- 
vised 87,400 of the previous week, 
according to AUTOMOTIVE News tab- 
ulations. 

Accounting for the decline in out- 
put, lack of steel held all car and 
truck assembly plants of the Ford 
Motor Co. (except Lincoln and 





Production 


Automotive News Estimates, 
U. S. Cars, Trucks 


90,959 
Last Prev. 


1941 
Week Week 


For complete production totals 
by makes, see table, page 42. 


87,400 


85,316 











——_ 





plants in Chicago and Long Beach, 
Calif.) to a four-day week for the 
second time this month. 

Ford officials announced that 
all operations would be resumed 
today (Oct. 28). 


In addition, production at Chrys- , 


ler continued to be curtailed by 
approximately 40 percent of previ- 
ous efforts. 

However, in spite of the recent 
slumps in output, it appeared 
certain that U. S. makers would 
end October with a new monthly 
postwar record. 

The industry’s best monthly ef- 
fort since the war was registered 
in August, when 346,808 cars and 
trucks were built. Thus far in Oc- 
tober, U. S. makers have already 
accounted for 323,448 cars and 
trucks. 

With four more days of produc- 
tion still to be counted, final totals 
for October are likely to amount 
to about 275,000 cars and 107,000 
trucks—a total of 382,000 units. 

Last week passenger car output 
in the U. S. amounted to an esti- 
mated 61,399 compared with 63,283 
in the previous week, according to 
AvutomotivE News compilations. 

(See OUTPUT, Page 42, Col. 3) 








second vice-president, and Virgil 
Adams, Anniston, third vice-presi- 
dent, succeeding Devan. 

Mallon’s report on “The Wash- 
ington Picture” traced the activi- 
ties of NADA since its inception 
in 1917 and recounted the advan- 
tages accruing to membership in 
dealer associations. He placed em- 
phasis on NADA’s effectiveness in 
the legislative field, but cautioned: 


“Let us take no definite politi- 
(See MALLON, Page 6, Col. 5) 





Resistance Move 
On OPA Urged 
By Dealers 


DETROIT.—The auto dealer re- 
volt against OPA continued to 
spread last week. 

Some dealers said that they had 
tried to cooperate with OPA in the 
past, and now were all through. 

They intended, they said, to 
resist OPA by every legal means, 
and they urged all other dealers 
to do so also. 

Others urged that used-car deal- 
ers refuse to sell any more used 
cars until OPA lifts used-car con- 
trols. 

Meanwhile, new-car dealers 
were irate at what they said 
amounts to an OPA whispering 
and poison-pen campaign against 
dealers. 

Several dealers pointed out that 
removal of OPA ceilings on used 
cars would bring prices in line 














(Continued on Page 36, Col. 1) 


hrysler Pay Test 
Opens This Week 





Wage Raise Halt 
Held Necessary 
To Keep Market 


DETROIT. — Manufacturers will 
have to resist the UAW-CIO’s de- 
mand for another round of wage 
increases in the automotive indus- 
try because “we are already in 
danger of pricing people out of the 
market,” in the opinion of Mal- 
colm W. Welty, assistant manager 
of the Automotive & Aviation 
Parts Manufacturers, Inc. 

Addressing a gathering of the 
Society of Body Engineers here 
last week, Welty said he had not 
discussed the subject of new 
wage demands with the Chrys- 
ler management, where _ the 
UAW-CIO is firing its opening 
gun for another round of wage 
hikes throughout the industry, 
but that in his opinion the new 
demand was a question of “an 
increase or no increase.” 

Welty described the coming wage 
issue as the most notable problem 
now facing manufacturers. 

He said that manufacturers had 
been willing at the end of the war 
to grant wage increases of 10 cents 
per hour, based on what he called 
the “then valid assumptions” that: 

1. Enormous pentup demands 
would hold production at high 
levels. 

2. Labor would work efficiently. 
3. Materials would flow in nor- 
mal fashion. 

4. Government controls would be 
eased quickly in the postwar period 
to permit a return to normal oper- 
ations. 

“What has happened is history,” 
asserted Welty. 

“Labor demanded, and with gov- 
ernment aid, got a bigger increase 
in wages, strikes caused terrific in- 
terruptions in the flow of mate- 
rials, labor efficiency was lower 
than prewar and the increased 
wages made pricing restrictions 
more troublesome.” 

Strikes which prevented indus- 
try from flooding the market 
with production, Welty added, 
encouraged government planners 
to hold on to controls longer than 
otherwise might have been the 
case. 

“Everything,” Welty 
“was snafu—and still is.” 

“T am _ convinced,” 
“that if we could have six months 
of honest work, freedom from 
strikes, wage increases and other 
upsetting factors, the cost of liv- 

(Continued on Page 39, Col. 1) 





UAW Expected 
To Ask 20% 


Talks Are Also Slated 
At Hudson, Packard; 
Pay Elevator Sought 


By Mac Gordon 
Staff Writer 


DETROIT.—Chrysler Corp. 
and the UAW-CIO this week 
will commence negotiations 
in the test case of the union’s 


new drive for a general wage 
increase based on cost of living. 

The union indicated that its ini- 
tial demand will be for a 20 percent 
boost, or 25 cents an hour. 

These figures are based on gov- 
ernment statistics showing a 20 
percent rise in living since last 
January, and estimating $1.32 as 
Chrysler’s average hourly pay. 

Union officials said they would 
progressively elevate their demand 
as the cost of living continues to 
rise. UAW statements citing pre- 
dictions of a further rise to 25 
percent pointed to an eventual de- 
mand upon Chrysler for a 33-cent 
raise. 

Hudson and Packard also came 
within the scope of the wage drive 


|last week. Hudson spokesmen re- 


vealed that the company and union 
have been holding preliminary 


ltalks on the subject of a raise, 





asserted, | 


said Welty, 


while Packard announced the re- 
ceipt of a UAW notice for reopen- 


(Continued on Page 12, Col. 1) 





Top Cars 

New car registrations reported 
in AuToMoTIVE News today: 
1946 
Pos. 
1—153,915 
2—113,921 
8—109,509 
4— 73,985 
5— 45,594 
6— 38,348 
I— 37,552 
8— 37,379 
9— 35,997 
10— 31,894 
11l— 29,394 
12—— 25,241 
18— 24,249 
14— 15,322 
15— 17,947 Cadillac 48,790—14 
16— 4,014 Lincoln 14,506—16 

Total All Makes 

784,727 3,019,934 

For further details, see page 
20, today’s issue. 


1941 

Pos. 
481,270— 2 
366,536— 3 
729,895— 1 
168,703— 7 
64,100—12 
234,839— 5 
255,554— 4 
54,907—138 
117,094— 8 
71,951—10 
192,355— 6 
86,798— 9 
64,953—11 
47,992—15 


Make 
Ford 
Plym. 
Chev. 
Dodge 
Nash 
Pontiac 
Buick 
Hudson 
Chrysler 
De Soto 
Olds. 
Stude. 
Mercury 
Packard 














An OPA Sting in Chevrolet’s Future? 


DETROIT.—OPA price discrimi- 
nation not only injures Chevrolet 
now but will handicap it when the 
real competitive market begins, T. 
H. Keating, general sales manager, 
said last week. 

During a discussion with news- 
papermen in connection with the 
35th anniversary of Chevrolet, 
Keating pointed out that because 
OPA has placed Chevrolet prices 
$125 to $175 lower than its com- 
petitors, the price class will be 
out of line in the future—when 
it will hurt. 

For instance, a competitor might 





advertise a cut of $50 in price, 


score an advertising coup and still 
be way higher than Chevrolet. 





New Feature 


With this issue, Automotive 
News inaugurates a new service 
to its readers through a “Dealer 
Business Counsel” column (see 
page 32) conducted by J. B. Van 
Tassel. A veteran of 18 years in 
this work, Van Tassel before the 
war was business consultant for 
the Chicago Automotive Trade 
Assn. and just recently resigned 
as Dealer Business Analyst for 
NADA. 








The price differential before the 
war was about $5, and Chevrolet 
took the leadership in sales when 
its car was priced $110 higher than 
Ford, he said. 

Keating also revealed: 

Chevrolet is now leading the 

field in total car and truck pro- 
duction, while in cars alone Ford is 
leading. 
¢) Chevrolet will change 1947 

models sometime between mid- 
December and mid-January, 
pending on when the 1946 run is 
completed. Change will be in grille 

(See KEATING, Page 6, Col. 1 


to 


de- 
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September Mark Off 6 Percent... 





Factory Sales Dip Laid 


To Low Inventories 


DETROIT.—Critically low inven- 
tories of many materials and parts 
in third-quarter production were 
reflected in September passenger- 
car factory sales figures, as an- 
nounced last week by the Auto- 
mobile Manufacturers Assn. 


Acute unbalance of inventories in 





Data Is Sought 
For Decontrol 


Of Service 


WASHINGTON. — Believing 
that there is no longer need for 
OPA control over automotive 
repair services, and seeking con- 
clusive evidence of its belief 
among its members, the NADA 
again last week canvassed auto 
dealers throughout the country 
for the facts as existing in their 
own service stations. 

Unless quick and positive ac- 
tion is taken immediately to 
convince OPA that such con- 
trol is now unnecessary, there is 
likelihood that the auto service 
regulations may be allowed to 
linger on until such time as mo- 
tor car control generally is lifted. 
On the other hand, it is believed 
that if the facts are put before 
OPA clearly and _ conclusively 
without delay, the agency will 
free the service field at once. 

As stated in Automotive News 
last week, the feeling is not gen- 
eral at OPA that repair service 
controls should be continued and 
those officials who are holding 
out are doing so with open 
minds on the subject. If the 
NADA evidence now being col- 
lected shows that there is no 
longer need for control, it is be- 
lieved that the OPA holdouts 
will agree to abandonment. 

The NADA letter with ques- 
tionnaire has been sent to state 
and local association managers, 
asking these officials to contact 
at least one dealer in each make 
of car in the association’s home 
city. 


Prefab Home Aid 
Is Tucker Offer 


CHICAGO.—Preston Tucker, 
president, Tucker Corp., said he 
has offered to produce parts essen- 
tial for housing while the plant is 
being prepared for production of 
Tucker Torpedo cars. 

A reported dispute arose last 
week between two government bu- 
reaus on disposition of the former 
Dodge-Chicago plant with the Na- 
tional Housing Agency requesting 


it for the Lustrom Co. to manu-|centage may be somewhat lower 
facture steel homes, and War As-/than the average, he said, because 
ithe automotive demand is concen- 
|trated on steel sheet, which is in 
| particularly short supply. 


sets Administration contending 
Tucker has priority through signed 
lease. 


assembly plants was _ prevalent 
throughout the industry during 
|September, AMA said. There were 
|relatively plentiful stocks of some 
| items, but available stocks of other 
|parts and materials were in a con- 
|tinual emergency state running 
from a few hours to a few days. 

September sales of 232,280 were 6 
| percent below the postwar peak of 
247,261 set in August. Total sales 
for the first nine months were 56 
percent less than sales for the same 
|period of 1941. 

Cumulative passenger car sales 
|for 1946 totaled 1,329,345, compared 
|with 3,017,669 for the first three 
quarters of 1941. 
| A similar but smaller decline was 
noted in factory sales of motor 
|trucks and coaches. September 
| sales of 96,475 were 2.5 percent be- 
| low August’s 98,948 units. 
| First three-quarter sales for 1946 
'totaled 621,226, only 77 percent of 
1941’s sales of 804,331 for the same 
period. 


Steel Priorities 
Stay for Small 
Firms, CPA Says 


WASHINGTON.—Small business 
concerns ill continue to receive 
priorities aid in obtaining steel un- 
|der the terms of Priorities Regula- 
|tion 28, CPA Administrator John 
Small, announced last week. 

Small explained that the reinsti- 
tution of priorities for steel on Oct. 
1 (following a suspension of priori- 
ties ratings since Jan. 21 because 
of work stoppages in the industry), 
had evidently created some rumors 
that the CPA policy outlined in 
Priorities Regulation 28 had been 
changed. 

“Current priorities assistance is 
available to all eligible businesses, 
regardless of size,” Small said. 

Further aid to small business in 
obtaining steel will be available 
through CPA’s announced policy to 
keep steel warehouses stocked 
with adequate supplies of virtually 
all steel shapes. These warehouses 
|received exceptionally large ship- 
ments from the steel mills during 
the third quarter of 1946. CPA ex- 
|pects to continue its policy of 
| keeping warehouses well supplied 
| throughout the fourth quarter, he 
| declared. 
| However, the steel situation is 
|so tight that no business, large or 
|small, will be able to obtain all of 
the steel it needs in this quarter, 
Small emphasized. The automobile 
industry recently reported that it 
was obtaining only about 58 per- 
cent of its requirements. This per- 














HERALDING CHEVROLET'S 35th anniversary, which will be observed by the di- 


vision Nov. 3, T. H. Keating, Chevrolet gene 


Detroit automotive writers last week. An honor guest was Etienne Planche, of Laguna 
Beach, Calif. (right). A veteran engineer, Planche was a co-worker with Louis Chevrolet 
in designing and building Chevrolet's first pilot models. Keating and Nicholas Dreystadt, 
Chevrolet general manager, 
swing around the nation. See story on page 


pral sales manager, was host to a group of 


are now making an inspection of 


dealers in a airplane 





W. L. BRADEN (Pontiac), Roseville, 
Calif., pitches right in to speed construc- 
tion of his new building. He's been in busi- 
ness 25 years, started ordering and collect- 
ing materials 18 months ago. 


Sellers, Smead 
Named Ford 
Sales Aides 


DEARBORN. — Appointment of 
two assistant general sales mana- 
gers for Ford, in charge of East- 
ern and Western regions, was an- 
nounced last week during the meet- 
ing of six regional managers. 

The announcement was made by 
Walker Williams, Ford general 
sales manager. 

Dean L. Sellers, now assistant 
sales manager in charge of pas- 








L. W. Smead 


Dean L. Sellers 
senger cars, will become assistant 
general sales manager in charge 
of the eastern half of the United 
States, and L. W. Smead is being 
promoted from the position of na- 
tional director of business manage- 
ment to assistant general sales 
manager of the western half. 
Sellers came to Ford from Harry 
Ferguson, Inc., where he served 
as domestic sales manager. Previ- 
ously he served 18 years with Gen- 
eral Motors, where he worked up 
through factory operations and 
headed one of their largest retail 
distribution outlets. He later served 
on the top sales staff of Chevrolet. 


Smead joined Ford in 1921 at 
the Washington (D. C.) district of- 
fice. He was promoted to sales 
manager of that district, and later 
held executive sales positions at 
the Somerville (Mass.) and Buffalo 
district offices. He was promoted 
to assistant district manager at 
Buffalo in May, 1945, and six 
months later moved to the home 
office in Dearborn to _ supervise 
business management activities for 
the company. 

Both appointees will continue to 
make their headquarters in Dear- 
born. 

The regional managers discussed 
plans for further expansion of the 
company’s field sales organization. 
The sessions were directed by J. 
R. Davis, Ford vice-president and 
director of sales and advertising. 
Regional managers attending 
were C. R. Beacham, Chester, Pa., 
Southeastern region; C. J. Seyffer,; 
Edgewater, N. J., Northeastern re- 
gion; Alan B. Pease, Dearborn, 
Central region; W. K. Edmunds, 
Chicago, Midwestern region; I. B. 
Groves, Kansas City, Mo., South- 
western region, and A. S. Hatch, 
Richmond, Cal., Western region. 


Wilson to Speak in Ind. 

INDIANAPOLIS.—C. E. Wilson, 
General Motors president, will be 
the principal speaker at the annual 
meeting of the Indiana State 
Chamber of Commerce on Nov. 15 
at the Indianapolis Athletic club. 
About 500 Indiana businessmen are 


‘47 Changeove 


MEMPHIS.—Buick has set its 
Sights on a target of 550,000 cars 
annually and third place in the 
industry, W. 
Hufstader, gener- 
al sales manager, 
told Memphis 
zone managers 
last week. Buick 
has held fourth 
place in the in- 
dustry since 1938. 

Production on 
the 1947 model is 
scheduled to fol- 
low a 10-day 
shutdown for in- 
ventory after the 
last of this year’s models are com- 
pleted shortly before Christmas. 
There will be no extensive changes 





W. F. Hufstader 


in the forthcoming model, Huf- 
stader said. 
In spite of continued interfer- 


ences which hamper efforts to at- 
tain postwar goals, the firm is now 
turning out about 1,200 cars daily 
and has built 100,000 cars so far 


Midland Shifts 
Power Brake Unit 
To Detroit Plant 


CLEVELAND.—The power brake 
division of the Midland Steel Prod- 
ucts Co. has been moved from 
Cleveland to Detroit, the company 
has announced. 

This move, which puts the power 
brake division into the former 
Hupp Motor plant on Mt. Elliott 
Ave., more than doubles the de- 
partment’s floor space, it was said. 

Midland acquired the Hupp plant, 
which is directly across the street 
from Midland’s main factory, in 
August, 1944. Midland stated that 
it remodeled and renovated the 
plant. 

“Our power brake division will 
not only have a greatly increased 
capacity,” according to L. J. Fra- 
lick, vice-president and director of 
sales, “but our automobile frame 
division also will be able to in- 
crease output, as practically our 
entire Cleveland plant now will be 
devoted to the manufacture of 
frames.” 

Among Midland executives mov- 
ing into new offices in Detroit are 
C. F. (Pat) Smith, Hugh Wright, 
Carl Winner and Harvey Schach. 
All formerly had headquarters in 
Cleveland. 





Buick Aims for Third Place; 


rin Dec. 


this year. Output during the 1941 
model year totaled 377,428. 

There is little chance, in Hufsta- 
der’s opinion, that the industry wil] 
reach the previously predicted out- 
put of 6,000,000 cars next year, 

He declined to say when Buick’s 
maximum could be expected but 
described the expansion program 
designed to give impetus to pro- 
duction at the plant at Flint. 


Buyer’s Market 


Due by Summer, 
Bathrick Says 


KANSAS CITY.—Competition in 
the sale of automobiles is likely 
to be in effect by next summer, 
D. U. Bathrick, general sales man- 
ager of Pontiac Motor division, 
predicted here last week at the 
first delivery of cars from the new 
General Motors assembly plant. 

Speaking before 540 Pontiac deal- 
ers, Bathrick warned: 

“By next summer you may be in 
a competitive market because of 
one or the other of two economic 
factors: rising prices which have 
so reduced the ranks of new-car 
purchasers that each becomes a 
real prize, or—increased production 
that has satisfied the emergency 
market for new cars and left a 
residue of not-so-bad-off customers 
who can buy or wait a year, as 
they see fit. 

“The day is coming, and coming 
fast, when automobiles again must 
be sold and not doled out like 
prizes. Some believe that day will 
be a long time coming—that cars 
are wearing out faster than we 
ean build them. 

“But I say we are approaching 
a buyer’s market right now. The 
buyers are not lining up with 
the same enthusiasm as they did 
six months ago. 

“How can the demand lessen 
without an appreciable increase in 
production? Simply because the 
customer’s money is being diverted 
to other needs before he gets a 
chance to buy the car he wants 
and needs so much.” 

Calling for better public relations 
among the nation’s automobile 
dealers, and for a sharpening of 
long-out-of-practice selling skills, 
Bathrick said: 

“As production goes up demand 
will come down. That is an eco- 
nomic fact. Within the next year 








the production of this plant will 














Released by U. 


WASHINGTON.—AIl six 


ernment stocks, starting 


vember, to assist 


last week. 


stocks because the 


refineries. These strikes ha 
pile policy on zine will 

more materials for the pro 
ed for brass mill products 


uum cleaners and other co 
goods. 


All Zine Grades 


of zinc will be released from gov- 


manufacturers 
who need the metal to keep their 
plants operating, CPA announced 


In the past two months, only the 
high grade type of zinc was avail- 
able for release from government 
other 
grades were located at strikebound 


been settled, it was stated. Liberal- 
ization of the government's stock- 
of galvanized sheet, urgently need- 


ally, and for die castings for vac- 


Ss. 


grades 


in No- 


five 
ve now 
provide 
duction 

gener- 


nsumer 


|be snapping at your heels, forcing 
|you into feats of salesmanship to 
| dispose of your share of its output. 
“This assembly plant, and others 
like it throughout the country, are 
the heart of industry, pumping out 
the product. And you dealers are 
the network which must distribute 
the product evenly and fairly.” 
Bathrick said he _ expected 
neither a “deep depression” nor a 
“roaring boom.” 
“Instead I think we will see a 
leveling off of demand,” he said. 
“Some of you may have encoun- 
tered the first symptoms of such 
a leveling off in lack of enthus- 
iasm when delivery is made or in 
cancellations of orders. 
The Kansas City assembly plant 
is slated to produce 1,500 Pontiacs 
during October. Eventually, Bath- 
rick said, it will account for 12 
percent of Pontiac’s overall pro- 





duction. 














expected to attend. 











IN THE PRESENCE of Secretary of Treasury John W. Snyder, right, Secretary of 
War Robert P. Patterson congratulates K. T. Keller, president of Chrysler, after having 
presented Keller with the Medal of Merit, the highest honor a civilian can receive for 
war services. The ceremonies were held in the Secretary of War's offices in the Pentagon 
Bidg., Washington. 
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Dealers tell me 


By John 0. Munn 











Dealers’ or salesmen’s comments, 
addressed to John O. Munn in care of Automotive News, Detroit, 
and the writer’s name 


questions or requests may be 
will be kept In confidence if requested. 




















7a GOVERNMENT has _ ex- 
pressed an intention of retaining 
price controls on automobiles. Nev- 
ertheless, it would be wise for deal- 
ers to prepare themselves should 
decontrol be announced suddenly. 

In theory, price control should 
be retained on scarce merchan- 
dise. New and used cars are in 
that category. Meat and dairy 
products are in short supply, too, 
but were decontrolled. These food 
items constitute a larger portion 
of the cost of living than does 
the use of automobiles. This is 
particularly true of people in the 
low-income bracket. 

If for political reasons food con- 
trol was eliminated, it stands to 
reason automobile decontrol is not 
far away. Used car control has 
never been successful. As AUTOMO- 
tive News pointed out before the 
controls were put in effect, the 
large share of merchandise was in 
the hands of owners and, therefore, 
could not be regulated. Events have 
proved the validity of the conten- 
tion. 

Used car price control has had 
only one effect. It took the busi- 
ness away from the legitimate 
dealer and put it in the hands of 
those who came into the business 
temporarily and exploited the war 
conditions to their own advantage. 
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The elimination of used car control 

will put used cars out of the black 

market, and used cars will decline 

from the black market level to 

somewhere near their real value. 
*~ oa + 


Makers Can Control 


New Car Prices 


S FAR as new cars are con- 

cerned, automobile manufactur- 
ers can control them on the com- 
petitive basis much better than can 
any government agency. Automo- 
bile manufacturers always lost 
money in small production years. 
They took their medicine like 
soldiers and maintained the com- 
petitive lineup. 

It would be well for dealers, how- 
ever, to keep their used car opera- 
tions in such a condition that if 
controls were released overnight 
they will avoid inventory loss. 

The relinquishing of control of 
prices will have little effect on 
wanted models of used cars. Per- 
haps it would, temporarily at 
least, strengthen them. Dealers, 
therefore, are taking no chance 
with this type of car as long as 
there is a shortage of new cars. 
With the older models, however, 
that have seen much service and 
that have been selling very close 
to the 1937 figures, prices will 
probably decline. 

The price on 1942 and 1946 used 
cars will also probably decline, and 





Just Among 





Dealers 





During this Jubilee year, Avurto- 
MOTIVE News wants to record all 
dealers who have been in business 
20 or more years. This installment 
contains a listing of some dealers 
who started in 1924. Columns men- 
tioning dealers starting in earlier 
years have already appeared. If 
you know of any dealers whose 
listing has been neglected, will you 
Please send the information to 
Automotive News? 

Most dealers will recognize im- 
Mediately the year 1924, because 
it was the year that Chrysler cars 
entered the field. It was the year 
also that W. S. Knudsen was ap- 
Pointed president and general man- 
ager of Chevrolet. General Motors 
Proving ground was completed. 
Ethyl gasoline was: put on the 
market. Balloon tires became 
Standard equipment. Ford made his 
ten-millionth car. The following 
dealers, who are still in business, 
Signed their first contract. 

A. C. Baker (Dodge-Plymouth), 

(Continued on Page 33, Col. 1) 





a dealer ought not to take them in 
at the government price unless he 
can turn them over at a profit al- 
most the same day. 

+ + * 
Quick Decline Seen 
In Some Prices 


.- IS TRUE that prices on quite 
a few cars, that have been over- 
priced in Regulation 540, will also 
decline. These cars are mostly 
high-priced models of which very 
few were built originally, and were 
listed in the book at considerably 
higher prices than they were bring- 
ing in most markets in the United 
States. Without the support of gov- 
ernment regulations, prices on such 
cars will drop. 

We must remember government 
regulations never had as direct a 
bearing on used car prices as had 
the available supply of cars and 
public demand for them. 

The elimination of price control 
of used cars will return the busi- 
ness to the legitimate dealer. 
Prices of good condition, volume 
cars, year 1937 to 1941, will re- 
main firm and the demand will 
tend to force prices beyond the 
present ceilings until new car de- 
liveries are accelerated. 

Prices on 1942 and 1946 model 
used cars will probably soften as 
will the prices of poor condition old 
cars, and cars now listed by the 
government at higher prices than 
they have been bringing in most 
markets. 


Most dealers realize this situation 
and have been playing pretty close 
to the boards, and are keeping 
their house in order ready for in- 
stant decontrol. 


| McClellan Heads 
Golf Winners in 


Southern Calif. 


SANTA BARBARA, Calif.—South- 
ern California automobile dealers 
virtually took over this city Oct. 
17-18-19 and 20. More than 300 of 
them ineluding their wives, mem- 
bers of the press and invited guests 
came here from all sections of the 
Southland to participate in the first 
annual Southern California Auto- 
mobile Golf Tournament and get- 
to-gether. 


The affair was the first one since 
1941 and the first to be held in 
Southern California. Prior to the 
war the annual event, sponsored by 
the automobile dealers of Southern 
and Northern California jointly, 
was held at Del Monte, Calif. 


The golf tournament, played on 
the Montecito Country Club course, 
was the most successful ever staged 
by the Southern dealers. Play 
started after qualifying rounds 
Oct. 17 and 18. On the evening of 
Oct. 18 the dealers held a banquet. 
After dinner the group was given 
a preview of the $5,000 worth of 
awards for winners of the golf and 
ladies’ bridge tournament. 

Winners of the tournament were: 


Grand winner, A. F. McClellan, 
Buick-Oldsmobile dealer, 4720 Palm 
Ave., La Mesa, Calif.; runnerup, 
Henry H. Rhoads, Chevrolet dealer, 
9018 Wilshire Blvd., Beverly Hills, 
Calif. 

Other winners were: Glenn E. 
Thomas, Lew Gross, W. I. Simon- 
son, William A. Wegge jr., Harry 
Biszantz, T. T. Hills, W. A. Crocket, 
Bert Lembeck, Ray Carrington, 
Frank Bradford, Al Stuebing, Clif- 
ford B. Murphy, William A. Mor- 
gan, Ted Hobgood, Fred E. Kurz, 
T. B. Lynch, E. H. Nielson, Harlan 
G. Loud, Jim White, Ray D. Wilson. 

George A. Koepsell, C. A. Mann, 
J. E. Wacksmuth, Ray B. Webb, 
A. R. Boscow, P. R. Reynolds, Wil- 
lard Salisbury, J. H. Randolph, W. 
F. Leeka. 

Ladies’ bridge prizes were won 
by Mrs. George Young, Mrs. Spen- 
cer Honig, Mrs. J. F. O’Conner. 








For Goodwill 


Fla. Dealer Explains Facts 


On Delivery Problems 


WEST PALM BEACH, Fla.— 
East Coast Motors, Inc. (Buick) 
has distributed a circular letter to 
its new car waiting list pointing 
out that the firm is doing every- 
thing possible to fill its orders as 
fairly and promptly as possible. 

The letter, answering many typi- 
cal questions by customers, com- 
pares Buick’s output this year to 
1941 along with other informative 
statements on distribution, trans- 
portation, materials, labor, etc. 

The dealership stressed in the 
letter that the firm will not become 
involved in any OPA ceiling viola- 
tion or deviate from any policy 
that would affect the furthering 
of the dealership’s goodwill. 





Star Formed 


A certificate of partnership has 
been filed for Star Motor Sales, 
624 Amherst St., Buffalo. Partners 
are Harold D. Feldman and Her- 
bert Feldman. 





Canadian Dealers Told: 





Decontrol Not License 


To Up Repair Rates 


WINNIPEG. — Although Cana- 
dian ceiling regulations on labor 
charges have been lifted, that in 

itself is not justi- 


fication for in- 
creases, Howard 
B. Moore, man- 


aging director of 
the Federation of 
Automobile Deal- 
er Assns. of Can- 
ada, told the 
group’s conven- 
tion here last 
week. 

Moore was one 
of the principal 
speakers, along 
with George W. Mason, president 
of Nash-Kelvinator Corp. and head 
of the Automobile Manufacturers 





J. A. Hearn 





At Canadian Parley . 





FEDERATION OF AUTOMOBILE DEALER ASSNS. of Canada held its convention 
in Winnipeg last week. Shown, left to right, at the banquet are: E. J. Umpey, director 
of sales, General Motors; Leon Rust, vice-president, FADA; H. C. Doss, vice-president 
and general sales manager, Nash, and H. E. 





AT THE CONVENTION of Federation of Automobile Dealer Assns. of Canada. Left 
to right: C. R. Gall, general sales manager, Hudson Motor, Tilbury, Ont.; Joe Hearn, 


past president, FADA, 


Riverdale Garage, 
Toronto, and G. W. Hogan, General Motors, Toronto. 


Larman, retiring director, FADA. 


Toronto; B. Sedowsky, National Motors, 





Transfer Forms Required 


On Used ’46 Models 


WASHINGTON. — Certificate of 
transfer forms must be prepared 
by sellers of late model used cars 
as well as for sales of 1942 and 
earlier models, OPA ruled last 
week. 

Sellers formerly were required to 
use these certificate forms in sales 
of the early model cars and last 
week’s action, OPA said, simply 
extends their use to the late model 
used cars by amending the used- 
car regulation. 

Specific dollar-and-cent prices 
for additional 1946 Chrysler model 
passenger cars and for Climatizers 
for two additional Studebaker mod- 


Tex. Dealers Set 
Area Meetings 


DALLAS.—A complete schedule 
of the November area meetings of 
Texas Automobile Dealers Assn. 
has been announced by Irvin W. 
Walls, president. The meetings, all 
beginning at 2 p.m., will be held as 
follows: Houston, Nov. 5; Ft. 
Worth, Nov. 7; Amarillo, Nov. 9; 
Lubbock, Nov. 11; San Antonio, 
Nov. 13, and El Paso, Nov. 15. 

Each of the meetings will be ad- 
dressed by Don Barnhart, assistant 
to the executive vice-president of 
NADA. 








‘‘Dealers Tell Me,’’ by John O. Munn, is 
an open forum for the expression of deal- 
ers’ opinions. 


els were added to the used-car 
regulation in the same action. 
These follow: 

Chrysler 1946 Town and Country 
six-passenger sedan, on Windsor 
chassis: Region A, $1,916; B, $1,949; 
C, $1,984; Chrysler 1946 Town and 
Country (eight cylinder) convert- 
ible coupe: Region A, $2,247; B, 
$2,280; C, $2,315. 

Climatizer, 1946 Studebaker, 
$31.46; Climatizer, 1947 Studebaker, 
$45.19. 

The changes are listed as Amend- 
ment 14 to MPR-540. 





Assn., and J. A. Hearn, retiring 
president of the Canadian dealers 
association. 

Warning that it will become in- 
creasingly difficult to obtain good 
mechanics, Moore called for a 
wide-scale apprentice program to 
be adopted by all dealers. 

He urged that adequate wages 
should be paid, along with better 
working conditions and more up- 
to-date equipment purchased for 


the service shop. 


Moore told the dealers that 
there may soon be a big change 
in service volume. “A substantial 
part of the repair work now is 
heavy repairs that have moved 
from our used car recondition- 
ing departments to our customer 
labor departments,” Moore said. 

“As production increases and the 
supply of new cars becomes more 
nearly adequate, this tide will ebb.” 

Moore concluded his address 
with a reminder to dealers to check 
their accounts receivable each 
month, urged cooperation with new 
dealers coming into the business. 

In the president’s report by 
Hearn, the Federation was cau- 
tioned on dealership expansion and 
“accessory packages.” 


“Let’s not build monuments to 
posterity,” Hearn declared. “The 
more space you have the more 
fixed charges you have to meet. 
Make full use of the premises 
you now have, and consider your 
prewar needs.” 

Hearn pointed out that “the re- 
turn to normal simply means a 
return to greater risks, and in- 
creased competition.” 

He called for a careful check of 
all unfilled orders, reminding deal- 
ers that there may be numerous 
duplicates. 

Attendance at the FADA con- 
vention was the greatest since it 
was organized in 1941, with a 
total of 603 registrations. 

The new board of directors of 
FADA elected at the meeting is as 
follows: 


President, R. J. Logue, R. J. 
Logue, Ltd., Sydney, Nova Scotia; 
past president, J. A. Hearn, 
Riverdale Garage, Ltd., Toronto; 
vice-presidents, P. O. Messier, 
Modern Motor Sales, Ltd., Mon- 
treal; G. W. Hogan, G. W. Hogan, 
Ltd., Toronto; Len J. Rust, Ca- 
nadian Motors, Ltd., Brandon, 
Manitoba. 

Secretary, A. E. McVittie, Sud- 
bury Motors, Ltd., Sudbury, Ont.; 
treasurer, Harry I. Wilson, Free- 
man Wilson Co., Ltd., Calgary, Al- 
berta; managing director, Howard 
B. Moore, Toronto. 

Director for Ontario, Manson 
Campbell, Campbell Motors, Ltd., 
Ottawa; New Brunswick, Alden R. 
Clark, Fredericton, Saskatchewan; 
J. B. Sangster, Midwest Motors, 
Ltd., Regina; British Columbia, W. 
A. Davis, Davis-Drake Motors, Vic- 
toria; Alberta, Oliver Elliott, Mar- 
quis Motors, Ltd., Lethbridge. 

The next convention of the or- 
ganization is slated to be held in 
the city of Quebec on Oct. 28-29, 
1947. 





On the House . 
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Something I never expect to see: Unions asking for a decrease 
in wages when the cost of living goes down... 
large number of auto plants, for changeover to facelifted 1947 models, 

now look like they’ll start around Thanksgiving . . 


car demand for nine months to a year... 
Where would you like to see 
tional auto show - 
Dealers don’t seem to want increases in han- 


Indiana association 
congressmen who supported Crawford amendment 


car purchasers to block repeaters and aid 
on duplicates... 
(Calif.) Pontiac dealer, recently sent to this 


Shutdowns in a 


tives see no slackening in new- 
the next 
Detroit? . 


na- 
New York or 
only five in New York district 
to two weeks ago, and response 
vey is slow... 
reminds dealers to thank 
of new 
check 


ciation is starting a file 


Link Anderson, Santa Mon 





and friends), a persona! 


via the first coast-to-coast flying postoffice. Nifty. 
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AUTOMOTIVE WE STAND FOR: 

4 c 11. Fair and equitable contracts between manufac- 
D im 4 See eiturers and dealers in motor vehicles, parts and ac- 
Ef cessories. 1 2. A fair profit to the dealer on 
A used vehicle accepted in partial payment for a new 
L car or truck. 1 3. Every dollar of gasoline taz col- 


lected by state or federal governments applied to 
the building and maintenance of highways. 1 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 1 5. A return to the pre- 
cepts of independence and the rewards of applied 


energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 








Concentration of Power 


DEP. ESTES KEFAUVER, chairman of the monopoly 
.° subcommittee of the House Small Business Committee, 
has asked for views on the extent and seriousness of con- 
centration of economic power. 

We would like to point out that during the last year one 
group has demonstrated the most destructive concentration 
of economic power that this country has ever seen. 

The union monopoly, in the hands of irresponsible leaders 
and subject to no anti-trust law nor even common decency, 
has clubbed the public and industry over the head and jeo- 
pardized the whole national economy. 

This labor monopoly has made history in the last year-— 
a history of destruction that even outweighs the destruction 
wrought by OPA in its efforts to tie prices to wartime and 
prewar conditions, rather than present conditions. 


Another Whirl? 


+ ys A MAN who will sit down and think the problem out, 
it is apparent that sound businessmen were right when 
they warned years ago that the New Deal’s trend toward 
controls and regimentation was dangerous to the common 
man. 

The common man has been betrayed. 

But the trouble is he still doesn't know who betrayed him. 

He knows only that, despite his high hourly wage rate, he 
doesn’t have enough money. So, he lends an ear to the union 
leaders who tell him that what he must have is more pay; 
that industry is letting him 
down. 


He doesn’t know that the 
New Deal money inflation 
has cheapened his pay. He 
may have a hunch that the 
strike wave the union lead- 
ers started is hurting him, 
when he can get only 28 to 
36 hours of work a week be- 
cause of material shortages. 


But the fact is that he will 
never get the truth from the 
union leaders, because the 
truth would throw the union 
bosses out of their jobs. 

Now he wants to try an- 
other whirl at higher wages, 
and higher prices, which will make his plight worse. 

It thus is obvious that while industry is right, it still has 
failed to find’ a way to convince the common man further 

‘gimentation will only leave him in a worse position. 

industry has told the truth; its big job now is to make 
people believe it. 





Ready for the next race? 


-a word in 


, Slocum 


“In what you have been saying 
about the necessity of lifting rent 
controls if we are ever to get 
sufficient housing, Brother Slo- 
cum, you are right on the beam, 
and I know whereof I speak. 
What you say is happening in 
Detroit is the same out here on 
the West Coast where there is 
practically no building of apart- 
ments or other multiple family 
buildings. Why should there be? 
I have an eight family apart- 
ment house from which the rent- 
al is so low that I have not been 
able to amortize my mortgage, 
much less keep up the taxes, and 
I have even neglected repairs 
that should be made. I have fam- 
ilies renting from me now who 
could not afford to pay a fair 
price. They are simply squatters 
living off the industry and fru- 
gality of my family during a life- 
time. It is most discouraging!” 





HANKS, West Coast reader, and 

you have put very succinctly 
what I have attempted in several 
recent columns to point out. Name- 
ly, that those who say “take ’em 
all off except rent controls” are 
simply defeating the purpose of 
getting our people properly housed. 
You can safely wager that the ex- 
perience of this reader coincides 
with that of tens of thousands of 
men and women who have their 
life savings invested in rental prop- 
erty, who are not now able to get 
the return to which, by all rights, 
they are entitled. Actually, setting 
up these arbitrary rent ceilings is 
only another way of subsidizing 
the voters who are gradually be- 
coming anesthetized to a socialis- 
tic form of government. 

+ + * 


A FRIEND gave me another ex- 
ample of the “heads, I win; tails, 
you lose” theory of all the tax laws. 
It seems he agreed to an assess- 
ment on his 1943 personal income 
tax and to the six percent interest 


demanded for the period to date. |° 


The same examination disclosed 
that he had overpaid on an item, 
so that he had a credit coming 
from the government of about 75 
percent of the assessment due. On 
his statement, however, the net 
credit was deducted from _ the 
assessment, plus interest. In other 
words, the tax payer owed six per- 
cent interest on what he owed the 
government but the government 
credited him with no interest on 
the amount owed the tax payer. 
Can you beat it? 
of +. ob 

GOING BACK to the building 
industry, maybe the following quo- 
tation from a recent bulletin is 
significant of how the industry it- 
self feels about conditions today: 

“A very noticeable attitude of 
indifference is everywhere in evi- 
dence throughout the Northwest 
lumber industry. Folks know that 
the ruinous and impractical regi- 
mentation under which the indus- 
try now staggers is destined to 
come to an early and sorry end. 
Consequently, there is a tendency 
to sit back and let things drift 
along until the crackpots have had 
their day and the direction of the 
production and distribution of lum- 
ber has again been turned back to 
those who know something about 
it. Once lumber is diverted into 
normal channels, people who want 
to bujld real houses for themselves 
—houses that will be durable, and 
worth what they cost—will have at 
least as much of an opportunity 
to get the necessary materials as 
the promoting opportunists who, 
fortified with political tieups, now 
have first call on all building ma- 
terials with which they are con- 
structing Jerry-built homes to slip 
over, with government aid, on ex- 
service men who are thus driven 
into a camouflaged trap which has 
been set for them by the very 
demagogues who are_ shedding 
crocodile tears over their plight.” 

* * * 


Travel Note—God willing and the 
elements with me, I plan to be at 
the Ambassador in Los Angeles 
Nov. 4 to 17, in San Francisco at 
the Mark Hopkins, Nov. 18 to 21. 
Am looking forward to seeing 
many old West Coast friends on 





this long postponed trip.—G.M.S. 
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Just a line regarding your article 
in Automotive News of Sept. 30, 
page 8. You show a picture at the 
bottom of the page entitled “OPAer 
Assaults Small Business.” Of course, 
we all know that the government 
is a terrible tyrant just hanging 
over everyone’s head and you are 
doing a swell job with your, shall 
we say, propaganda. 

Now it just so happens that I am 
still a great lover of truth in pub- 
licity. That same picture appeared 
a few weeks back in the Detroit 
Free Press magazine section as 
part of an article describing the 
excellent work the government op- 
eratives had done in rounding up 
the black market used car oper- 
ators in the south. (Your small 
business man.) Someone is lying 
with their publicity some place. 
Who? Or is it your idea of a small 
businessman, a black market used 
car operator? 

I recently purchased a new car 
and in it I paid approximately $75 
charge for get ready and handling. 
Why don’t you look your own busi- 
ness over too and see some of its 
faults? 


Any explanation in the interest of 
honesty and fair play?—Rosert S. 
GrimsHaw, 20145 Lichfield Rd., De- 
troit. 

Eprror’s Note: The OPAer photo 
was taken in Los Angeles Sept. 
11, 1946, by Acme Photoservice. 
Acme’s picture caption: “An OPA 
investigator (face censored at 
right) prepares to use a black- 
jack on a Los Angeles auto sales- 
man who allegedly attempted to 
flee as U. 8. agents cracked down 
on violators of used car prices.” 

Reader Grimshaw is _ right, 
however, on excessive charges by 
some dealers. Automotive News, 





along with dealer associations and 





ly condemned such practices by a 
minority of auto dealers. 


No Comparison 


We have found that there is no 
comparative publication to the 
Automotive News, both from an in- 
formative and helpful viewpoint. 
Keep up the good work.—J. Wisy 
Suarp, Sharp-Woolverton Sales Co, 
Bessemer, Ala. 


Coming Events 


OCTOBER 
Oct. 28-30—Richmond, Va. Annual conven- 
tion of Automotive Trade Assn. of Vir- 
ginia. 
Oct. 29-Nov. 1—Oleveland. Refrigeration 
and Air Conditioning exposition. 
NOVEMBER 
Nov. 6-7—Cleveland (Hotel Carter). Annual 
convention of the Ohio Automobile Deal- 
ers Assn. 

Nov. 7—New York (Hotel Roosevelt). An- 
nual meeting, Automobile Old Timers. 
Nov. 7-8—Tulsa, Okla. (Mayo Hotel). SAE 
National Fuels and Lubricants meeting. 
Nov. 7-9—Chicago (Palmer House). Asst. 

of American Battery Mfrs. session. 
Nov. 12-13—Chicago (Palmer House). Ant- 
nual business convention, American Fi- 








nance Conference. 

Nov. 12-15—St. Paul, Minn. (Auditorium). 
Trade show of Minnesota Automobile 
Dealers Assn. 

Nov. 13—Oklahoma City (Skirvin Tower 
Hotel). Annual convention of Oklahoma 
Automobile Dealers Assn. 

Nov. 13-15—San Francisco. Annual conven 
tion, American Automobile Assn. 

Nov. 19-21—San Francisco (Hotel Fair- 
mount). Annual meeting, American Asst. 
of Motor Vehicle Administrators. 

Nov. 24-26— Chicago (Congress Hotel). 
Auto parts show, National Auto Wreck- 
ers Assn. annual NAWA convention. 

Nov. 26—New York (Hotel Waldorf - As 
toria). Fair Trade Forum of American 
Fair Trade Council. 

DECEMBER 

Dec. 4—Jackson, Miss. (Heidelberg hotel). 
Annual convention of Mississippi Aute 
Dealers Assn. 


Dec. 9—Detroit (Statler Hotel). Annual 
meeting, Detroit Auto Dealers Assn 

Dec. 9-14—Atilantic City (Auditorium). AD- 
nual ASI show. ; 

Dec. 12-15—El Paso, Tex. (Anderson — 
Field). Second annual International Avi 
ation celebration. 
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Registrations now at 
an all-time high! 
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Studebaker is in output 
of half-ton and larger capacity trucks 





THAT MEANS EXTRA BUSINESS AND EXTRA 


PROFITS FOR STUDEBAKER DEALERS 
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Synthetic Plants to ‘Stand By’... 





Natural Rubber Quota 


Boosted for 


WASHINGTON.—A general pro- 
gram for the first quarter of 1947, 
designed to give the public auto- 
mobile tires made with a higher 
percentage of natural rubber, and 
at the same time keep alive the 
war-born synthetic rubber indus- 
try as a national defense measure, 
was approved last week by CPA’s 
Rubber Industry Advisory com- 
mittee. 

At the same time the committee 
recommended the temporary con- 
tinuation of public purchase of 
rubber through Rubber Develop- 
ment Corp. of RFC, and also rec- 
ommended that synthetic rubber 
be produced in quantity sufficient 
to eliminate necessity of GR-S 
(general purpose synthetic) alloca- 
tion during the first quarter of 
1947. 

The tentative 1947 rubber util- 
ization program, which would take 
advantage of an unexpected in- 
crease in the supply of natural 
rubber while following the recom- 
mendations of the Interagency Pol- 
icy Committee on Rubber on the 
minimum use of synthetic rubber, 
was outlined by W. James Sears, 
director of CPA’s Rubber division, 
and approved by the committee. 

The program was based on an 


Keating 


(Continued from Page 1) 
work. The plants will be closed a 
week for inventory. 
3 Chevrolet has launched a pro- 
gram to enable its dealers to 
come out of the present sellers’ 
market with the best reputations in 
the industry. 
4. Chevrolet doesn’t expect to catch 
up with unfilled orders for at 
least a year. 
5 The biggest manufacturing bot- 
*” tleneck is sheet steel, and Chev- 
rolet believes that it will interfere 
with full production for at least 
another eight months. 
6 Although Chevrolet has built an 
average of 29,000 trucks a month 
since Apr. 1, it has yet to find the 
depth of the truck market. 

In answer to a question on 
Ford’s slogan of “Beat Chev- 
rolet,” Keating said that Chev- 
rolet looks on the present situa- 
tion with its eye on timing, and 
that when the time comes Chev- 
rolet will be in there fighting. 
Keating said that the most diffi- 

cult problem with relation to sales 
promotion is customer relations— 
the bad press that auto dealers 
are getting now. 

He said that Chevrolet has in- 
vestigators out and “we will cancel 
immediately any dealer found 
guilty of black market practices.” 

However, he said, Chevrolet has 
tracked down 700 complaints and 
has failed to find a single case of 
black-marketing among its deal- 
ers, although a small minority 
was loading cars with extras. 

In a study by Chevrolet of the 
sale of 126,000 units, the company 
found that 56 percent were sold 
without tradeins, 6.6 percent went 
to those in the medical] field, 5.8 
to vital municipal departments, 7.6 
to essential utility services, 26.7 to 
veterans, 7.8 to holders of GM fleet 
agreements and 45.5 percent to 
others. 

With reference to the coming 
buyers’ market, Keating said that 
it would hit Chevrolet last under 
the present price setup, since its 
price is lowest. 








°4.7 Tires 


estimated use of 1,002,777 long 
tons of both natural and syn- 
thetic rubbers in 1947, compared 
with an annual prewar use of 
between 700,000 and 800,000 tons. 
Of this total, 258,000 long tons 
would be consumed in the first 
quarter. 

Approximately 50 percent of this 
amount would be natural rubber, 
which would insure the consump- 
tion of synthetic rubber at the 
level required to meet the objec- 
tives of IPCR, according to Sears. 

This program could be met even 
if specifications were relaxed to 
permit 100 percent natural rubber 
airplane, truck and bus tires; 50 
percent natural rubber passenger 
tires in 7:00 inch cross-section and 
larger, and 33 percent natural rub- 
ber in smaller passenger tires, 
Sears said. 

Estimates of natural and syn- 
thetic rubber consumption for the 
three remaining quarters of 1947 
could not be discussed with any 
accuracy, the committee said. The 
Second War Powers act expires 
March 31, 1947, and if no other 
controls are established on natural 
rubber usage, demands might ex- 
ceed the supply, which could affect 
the level of U. S. imports. 

It was also pointed out that in 
the absence of controls, the price 
differential between natural and 
synthetic rubber would affect 
consumption. Also, Congress has 
not acted upon the IPCR recom- 
mendations for a continuing con- 
sumption of synthetic rubber. 

In view of these uncertainties, 
it was agreed that the program 
could cover only the first quarter 
of 1947. 

Members of the committee said 
that specifications and allocation 
controls such as are provided in 
CPA Order R-1, under which the 
rubber program operates, should 
be continued until at least March 
31. It was also suggested that simi- 
lar controls will be needed to keep 
the synthetic rubber industry alive 
after the Second War Powers act 
expires. 

The advantages of the synthetic 
rubber industry in national defense 
were stressed in committee discus- 
sions, and the committee agreed 
to study what type of control on 
the manufacture of rubber prod- 
ucts should be recommended to 
Congress to implement the recom- 
mendations of IPCR, it was stated. 

* a * 


800,000 Tires Allowed 


For Export in Quarter 

WASHINGTON. — The fourth 
quarter export quota for truck and 
bus tires has been set at 450,000, 
10 percent of estimated production, 
CPA announced last week. The 
quota for passenger car tires was 
pegged at 350,000, or about 1.8 per- 
cent of estimated production. CPA 
said that while United States tire 
production is far in excess of the 
largest prewar years, foreign pro- 
duction is still facing numerous 
difficulties and these tires are need- 
ed for maintenance of essential 
transportation. 

Truck and bus tires are now 
being produced at a rate of ap- 
proximately 1,400,000 per month as 
opposed to a prewar monthly out- 
put of 725,000 in 1940, the largest 
prewar production year. Passenger 
car tires are now being produced 
at a rate of about 6,000,000 per 
month, compared with total 1940 
production of about 4,000,000 units. 











NEW HOME of Reed Auto Sales (Packard), 5901 E. Colfax, Denver. The building 
Osi r $60,000, land $14,000. Thomas W. Reed heads the firm. 











AUTOMOBILE DEALER EXECUTIVES who made the first annual Southern Cali- 
fornia automobile dealers’ golf tournament at Santa Barbara a success, discuss plans 
for Calcutta drawing at banquet held in the clubhouse of the Montecito Country Club 
the second day of the event. Left to right: Ike Kavarno, chairman, committee; Burt 
Roberts, secretary-manager, Los Angeles Motor Car Dealers Assn., secretary of the 
tournament; Spencer T. Honig (Nash), Los Angeles, chairman of the committee; Al 
Stuebing, president, Los Angeles Motor Car Dealers Assn., and Homer C. Thompson 


(Lincoln-Mercury), Santa Barbara, 


on page 3. 


associate chairman of the committee. See story 





UAW Bows on Incentive 


Unconditional Surrender to Sealed Power Puzzling 


After Buildup of 4-Month Strike 


MUSKEGON, Mich.—The first 
allout attempt of the UAW-CIO to 
abolish incentive pay systems in 
the automotive parts industry has 
ended in complete defeat for the 
union after a bitter 4%-month 
strike here. 

An overnight capitulation by Lo- 
cal 637 resulted in an agreement 
that keeps the piecework system 
intact at Sealed Power Corp., a 
major supplier of pistons and pis- 
ton rings and the initial target of 
the anti-incentive drive. 

Walter P. Reuther, UAW presi- 
dent and an outspoken foe of 
incentive pay in the industry, 
had personally spearheaded the 
demands on Sealed Power last 
spring for the complete end of 
piecework at the Muskegon plant. 

Reuther then advised the com- 

pany’s workers to find other jobs, 
declaring that all the resources of 
the international union would help 
them in a “fight to the end.” 

But why Local 637 suddenly sur- 
rendered after holding out all sum- 
mer remains a mystery. 

On Sept. 28, negotiations broke 
off with both sides still adamant 
in their respective positions. The 
next day, local union officials noti- 
fied company executives that they 
were ready to give in. Within a 
week the plant was back in pro- 
duction. 

Unionists here and in Detroit 
declined comment about the de- 
cision to yield on piecework. UAW 
statements about the settlement 
emphasized such company conces- 
sions as union shop and dues 
checkoff, but said little or nothing 
concerning incentive pay. 

Buildup by Reuther 

The sudden surrender of the 
Muskegon strikers came as sur- 
prise to parts manufacturers, 
since Reuther had built up the 
anti-piecework fight to the pro- 
portions of last year’s unsuccess- 
ful crusade for a 30 percent wage 
increase. 

Parts makers agreed that if the 
UAW had succeeded in eliminating 
the system at Sealed Power, it 





Management Hears 


Wage Bonus Plan 

BOSTON.—A bonus system based 
on production and profits to “avoid 
lower living standards for Amer- 
ica” was suggested to the Ameri- 
can Management Assn. last week 
by F. D. Newbury, vice-president 
of Westinghouse Electric Corp. 

Newbury proposed holding basic 
wage and salary rates at present 
levels and inaugurating an “extra 
income” plan instead. “Some plan 
is needed to restore flexibility to 
the total payroll as volume goes 
up and down if private enterprise 
is to function successfully,” New- 
bury said. 





Wilkes Incorporate 
Oliver, Adelaide and Otto Wilke 
have incorporated Wilke Motors, 
Inc., 1105 Clay St., St. Charles, Mo., 
with $150,000 authorized capital to 
deal in automobiles, trucks and 
repairs. 





would have had an easy time in 
driving to industry-wide victory 
from that beachhead. 

Such a campaign was Reuther’s 
original objective: to knock out 
piecework first at Sealed Power 
in the test case and then to con- 
tinue the “one-at-a-time” tech- 
nique until the system was a dead 
duck in the auto industry. 

Leaders in the industry, how- 
ever, were hesitant at hailing 
the Sealed Power settlement as 
a “great victory.” They pointed 
out that there was ever the dan- 
ger that the UAW would move 
on this front again and with a 
vengeance. 

To this, union spokesmen also 
were unresponsive, beyond the re- 
minder that the UAW was com- 
mitted to a standing policy of op- 
position to incentive pay. 

.Frank Rising, manager of the 
Automotive & Aviation Parts Man- 
ufacturers Assn., described the 
Muskegon settlement as a “major 
event” in the battle over piece- 
work. He said it was the “last of 
a long string of company gains on 
the piecework front.” 

But he, too, admitted he was in 
the dark about the union’s decision 
to throw in the sponge. 

UAW May Try Again 

Rising said there was no reason 
to believe that the UAW had per- 
manently halted its piecework 
fight. Future events will tell, he 
added, whether the Sealed Power 
settlement becomes “a_ turning 
point.” Some observers expressed 
the belief that the union had de- 
cided to defer the piecework show- 
down because of the rising public 
and management clamor for an 
increase in productivity. 

As evidence, these observers 
pointed to the fact that the new 
wage policy statement of the union 
makes no mention of the incentive 
pay issue. In most pronouncements 
of this nature, it was observed, 
the union has rarely failed to re- 
new its long-standing arguments 
against piece pay. 

According to this viewpoint, 
the UAW can be expected to re- 
new the battle when production 
has returned to normal, incen- 
tive payments will no longer. be 
needed to buoy up individual 
worker efficiency. 

The Sealed Power agreement, 

(See INCENTIVES, Page 42, Col. 4) 





Lack of Steel 
Nearing End, 


Tower Says 


NEW YORK.—The shortages of 
steel reported by some steel con. 
suming industries should shortly be 
made up if steel producers are able 
to continue producing at present 
peacetime record-breaking raj 
Walter S. Tower, president of the 
American Iron and Steel Institute, 
stated last week. 

Strikes in steel plants, coal mines 
and in other industries, and short- 
ages of raw materials, have pre. 
vented more than 12,000,000 tong 
of finished steel from reaching the 
market this year, he said. Conse. 
quently, it has been impossible for 
every steel consumer to receive his 
full requirements at the same time, 

“The month-long steel strike in 
January-February of this year re- 
sulted in a loss of more than 6,000,- 
000 tons of finished steel,” accord- 
ing to Tower. “Hardly had the 
mills gotten back into stride when 
the nationwide coal strike caused a 
direct loss of over 3,500,000 tons 
more of finished steel. 

“Since then, production has con- 
tinued to be hampered by a series 
of small strikes as well as by short- 
ages of scrap and other raw ma 
terials. : 

“All of these had added up to 
an overall loss of over 12,000,000 
tons of finished steel. That is 
enough steel for 900,000 automo- 
biles and 170,000 farm tractors, 
plus the steel for 570,000 wash- — 
ing machines, 1,144,000 kitchen 
stoves and 1,416,000 refrigerators, 
plus the steel for seven billion tin 


cans. 

“In addition, there still would 
remain more than 9,000,000 tons 
of steel for other purposes. 

“Right now, however, steel pro-— 
duction is greater than in any. 
peacetime period in history. If the 
mills can continue to produce with- 
out interruption, the backlog of un- 
filled orders should soon get back 
to normal.” 


Mallon 


(Continued from Page 1) 

cal stand one way or the other. © 
Let us all work to hasten the 
return of sound economical prin- 
ciples founded on free enter- 
prise.” 

Other convention speakers in- 
cluded Emmett Brooks, director of 
the Alabama State Department of 
Labor; Paul M. Millians, vice- 
president of Commercial Credit 
Corp., and Alan G. Rude, vice- 
president of Universal C.LT. 

Officials of the association re-~ 
ported that the year just concluded © 
had been the “most successful” in 
its history, bringing a 50 percent” 
boost in membership. 4 

New directors of ADAA are: R. 
B. Stevenson, Sheffield; Frank 
Wilhoit, Gadsden; J. F. King, An- 
niston; Don Maring, Birmingham; 
J. C. Austin, Tuscaloosa; . 
Turner, Selma; Rush _ Stallings, 
Montgomery; Herbert Ray, Hunts- 
ville; James Callahan, Alexander 
City; J. M. Stallings, Dothan; S&S. 
E. Mary, Troy; R. K. McMillan, 
Brewton; C. C. Bullock, Mobile; 
T. J. Kerven, Jackson; John White 
Decatur; Roy Evans, Talladega; 
Lee Hamilton, Jasper. 

At the close of the president's 
banquet, retiring president E. K 
Gregg was presented with a part: 
ing gift of luggage for himself and 
wife. 

C. E. Anderson, who was reelect 
ed executive vice-president, wah 
given a check for $1,000 and a 
bonus. 

A meeting place for next year 
was not decided upon. 











IN A HOLLYWOOD light setting, this Nash dealership in Mobile, Ala., was photo- 
graphed at night. It is the showroom of Hardy Motor Co., which recently opened its new 
building, covering 13,000 square feet of floor space. 
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NEW MEASURE OF COMFORT 


Airfoam is made of latex honeycombed with myr- 
iads of tiny interconnecting air cells — about 
250,000 to the cubic inch. These cells give to the 
slightest pressure, accommodating every body 
posture — the secret of the remarkable restfulness 
of this buoyant, super-comfortable cushioning. 


a OLD 


THE GREATEST NAME IN RUBBER 


Alztoam—1 Mi. The Goodyear Tire & Rubber Company 
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OTHING softens up prospects like a 

moment on gloriously comfortable 
Airfoam cushioning. The look of utter 
satisfaction that comes over them says as 
surely as pen on paper — you’ve scored 
again! 


And you can tell them that no seating 
material in the world is as easy to ride on 
as Airfoam. |It soaks up bumps and jolts, 
banishes muscle fatigue, makes a jaunt 
out of the longest journey. 


Here’s something else auto buyers will 


appreciate. Airfoam far outlasts ordinary 
cushioning. It keeps its airy buoyancy, its 
superb comfort for the life of the car — 
lending added protection to the uphol- 
stery, too. *% 


These sales features, important now, will 
be even more valuable as conditions return 
to normal. And they’re being backed by 
national advertising that is helping to 
swell the demand for this motoring luxury. 
If you’ve got Airfoam cushioning, be sure 
to let folks know about it! 


EAR 
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OPA Must Remove 
More Control Kinks 


By William Ullman 


THE ADMINISTRATION’S abandonment of unworkable 
postwar price control has accelerated the swing in Washing- 
ton toward restoration of freedom for business enterprise. 
The spectacular surge of popular sentiment against OPA 
touched off by the meat famine hastened the crackup of 


controls which were aggra-® 


vating consumer shortages 
rather than promoting eco- 
nomic stability. 

President Truman’s decision to 
return meat to the free play of 
supply and demand in the open 
market, and to speed decontrol 
generally, cleared the atmosphere 
of one of the major doubts over- 
hanging business. 

How soon the country reaps the 
benefits of this decision in terms 
of increased production will depend 
in part upon the way decontrol 














proceeds in the 
next few weeks. 
The snarls in 
business activity 
resulting from 
half-free and 
half - controlled 
economy, drama- 
tized by the dis- 
ruption of the 
meat _ industry, 
will not be re- 
moved complete- 
ly until more 


| out of the OPA-managed price 
| structure. 


| What happened in meat could 


as metals, unless OPA controls are 
removed quickly to prevent the 
rise of new _ supply-bottlenecks 
along industrial assembly lines. 

The supply of scrap for steel 
making, for instance, is threat 
ened by rigid price control. The 
freeing of agricultural products 
from OPA control, while indus- 
trial materials and manufactured 
items are held under ceilings, vio- 
lates the logic of price regulation 
as practiced in wartime. 

The retreat from wage-price 
control has gone so far since the 
end of the war that the business 
and labor viewpoint, supported 
strongly by general public opin- 
ion, has come close to agree- 
ment on quick ending of the 
postwar attempt to continue con- 
trols imposed primarily for war- 
time purposes. 

Obscured by the front-page fu- 
ror over meat, but significant of 
the swelling demand for a free 
economy, was the stand of the re- 





kinks are taken 


cent convention of the AFL for 


| termination of wage-price controls. 
| + * * 


| Opposition Stiffens 


happen in other commodities, such On Federal Reserve 


CURRENT developments are 
tending to stiffen opposition to any 
broadening of the powers of the 


| board of governors of the Federal 
Reserve System in the next ses- 


sion of Congress. These develop- 
ments relate especially to controls 
now being administered by the 
board, including those covering 
consumer credit and margins on 
security transactions, as well as 
price and other controls under the 
jurisdiction of different agencies. 
Increasing opposition to price con- 
trol, culminating in the President’s 
removal of controls on meats, is 
affecting unfavorably all proposals 
for new regulatory authority. 

Pending before Congress will be 
the recommendation of the board 
in its recent annual report for per- 
manent statutory power over con- 
sumer credit and also for exten- 
sive new powers over the banking 
system. 

7 * * 


New Congress to Shape 


Tax Policies 


ACCORDING TO Rep. Daniel 
Reed, of New York, chairman of 














AQG00 TON-MILES EVERY YEAR 





A NAVY Certificate of Achievement ts 
presented to Harvey S. Firestone ir. preg. 
Firestone Tire & Rubber, for on. 
standing services by the company during 
World War II by Rear Admiral Monroe 
Kelly, USN, commandant of the Thirg 
Naval district at headquarters in New York, 

—, 








the House Republican Postwar Tax 
Study committee, Washington cop. 
respondents, financial editors ang 
others interested in the tax Policies 
of the eightieth Congress would do 
well to study the interim reports 
of his group “and not pay so much 
attention to so many self-appoint. 
ed spokesmen on taxes in the exee. 
utive branch of the government 
who are not likely to be even con. 
sulted when the tax-writing com- 
mittees of the next Congress start 
their work.” 

The committee, made up of 21 
Republican members of the 
House and including all Repub- 
lican members of the Ways and 
Means committee, was created 
more than two and a half years 
ago in anticipation of Republi- 
cans having the responsibility of 
writing a comprehensive postwar 
tax program. 

It has been divided into ning 
subcommittees to permit exhaus 
tive and detailed study of specifi¢ 
tax problems such as personal and 
corporate income taxes, capital 
gains tax, inheritance and gift 
taxes, incentive taxes, excise taxes, 
administrative features of tax 
structure, constitutional limitation 
of taxing power, etc. Obviously, 
the results of these continuing 
studies will shape tax policies of 
the eightieth Congress when—and 
if—Republicans take over contro} 
of the legislative machinery. 
The last interim report made by 
the committee was released July 
25 and pointed out that Federal 
expenditures should be reduced to 
around $32-$33 billion. This figure 
is in line with a pledge made at 
that time on the floor of the House 
by Rep. John Taber, ranking Re 
publican member of the Appropria- 
tions committee, that under Re 
publican control the Federal budget 
would be cut to $32 billion and that, 
no doubt, will be the ceiling fixed in 
the legislative budget to be adopt- 
ed early in the next session a 
provided for in the Congressional 
reorganization bill. Said Chairman 
Reed: 

“As the report of our committee 
emphasized, and because Federal 
receipts are expected to exceed $40 
billion, this will permit a large 
enough surplus to apply $5 billion 
on the national debt, reduce per 
sonal income taxes 20 percent 
make downward adjustments in 
Federal excise taxes. 

The committee noted such a pro 








Fruehauf B-29 tank-trailer unit, the first 
to use the new gravity-suspension tan- 
dem. The 4250-gal. tank is made of 
Mayari R high-strength steel. 


gram should be compared with 
Canada’s decision to reduce taxes 
23 percent in 1947, whereas the 
Truman administration has stated 
repeatedly that it cannot reduce 
Federal expenditures and cannot 
promise relief from the present 
high tax burden. 

“These self-appointed advisers 
on tax policies in the executive 
branch of the government ex- 
pect the American people t 
overlook the fact that present 
rates on individuals are at the 
confiscatory level proposed by 
the New Deal 10 years ago. 
Before engaging in long-rangé 
tax planning, the people are ei 
titled to have these present 
rates cut back perhaps as m 
as 30 percent and any long-time 
tax policy started from that new 
base. Nor will a tax-burdened peo 
ple tolerate postponing a necessary 
and feasible reduction in 1947 W 
the end that the best interests of 
the Democratic party can be se 
by delaying action until 1948. 





. « « properties that lengthen the 
highway-life of any carrier. 
Mayari R is the fleet owner's an- 
swer to lower ton-mile operating 
cost and greater profits. For addi- 
tional information write for copy of 
new catalog. 
* Mayari rhymes with “fiery.” 


without any sacrifice in the strength 
of any part of the trailer unit. 

Mayari R has a yield point al- 
most double that of carbon steel. 
This permits its use in thinner 
gages to reduce vehicular dead- 
weight substantially while main- 
taining required strength. Or it 
means that the same thickness of 
metal may be used as before, in- 
creasing strength and carrying ca- 
pacity of the vehicle without add- 
ing deadweight. 

Furthermore, Mayari R has high- 
er resistance to corrosion, abrasion 
and impact than does carbon steel 


Here is another example of the sav- 
ings in weight that can be accom- 
plished by using low-alloy, high- 
strength Mayari* R. 

In this trailer tank, Fruehauf 
slashed deadweight 22.16 per cent 
or 812 lbs., by using 12-gage Ma- 
yari R instead of 10-gage carbon 
steel. During the trailer’s yearly 
run of 100,000 miles this weight 
savings amounts to 40,600 ton- 
miles. This of course means con- 
siderably lower fuel, tire and oper- 
ating costs. Mayari R made this 
weight reduction possible without 
reducing carrying capacity and 


BETHLEHEM STEEL COMPANY 
Bethlehem, Pa. 


On the Pacific Coast Bethlehem products are sold 
by Bethlehem Pacific Coast Steel Corporation 





Forest Lake Motor Burns 

FOREST LAKE, Minn.—Fire fok 
lowing an explosion destroyed thé 
Forest Lake Motor Sales building 
recently. Damage was estimated #) 
$75,000. No one was injured. = 
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T LAST, here’s a complete trailer home for two at a 

low price that will make it a fast seller! Cabin Car 
is completely mobile, too—and as smart looking as a 
station wagon. You hook it on your rear bumper and 
then forget it’s there, for Cabin Car is no wider than 
your car, and its airflow plywood construction holds 
the weight down to less than 900 Ibs. 


Best of all, Cabin Car is available for immediate de- 
livery. Made by the great Fleet aircraft plant in Canada, 
where plywood is plentiful, it is now being mass-pro- 
duced for U. S. distribution in quantities to insure 
prompt delivery of your orders, however large. 


In every territory there are hundreds of prospects fo-> 
Cabin Car! As a complete, comfortable home it’s aa 
answer to the housing shortage you can cash in on. You 
can sell or rent it as a guest house, to sportsmen and 
vacationists.' Itinerant workers, salesmen, and local 
business men will buy Cabin Car, too. For its extra- 
wide door and rugged construction make it ideal for 
carrying demonstration equipment, bulky samples, etc. 


R. S. Evans Associates, Inc., are signing up qualified 
dealers for this outstanding proposition now. Be the 
first in your area to capitalize on this opportunity. 
Write today on your letterhead for full information. 



















Cabin Car features real kitchen comfort. 
Note drop-leaf work table, and the 
ample space on two-burner stove, 
available as extra equipment. 


Generous wardrobe and storage space 
for two. Full-length wardrobe and 
three-compartment closet. There’s 
also a roomy drawer. 


Cabin Car is made for full-time living. 
Here’s the studio couch opened into 
a spacious double bed. There’s also 
ample space for storing bedding. 








M. 





My Experience a8 a Dealer Tells Me 


Cabin Car is 4 Winner!” 


My name is R. S, Evans. For a number of 
years before the war I was known as the 
world’s largest automobile dealer. My count- 
less conversations with leaders in personal 
transpertation convince me Cabin Car is 
one cf the greatest selling opportunities 
of years. You have a generous profit mar- 
gin, hundreds of prospects, and a guaran- 
tee of prompt delivery. 

I’m distributing 25,000 cf these Cabin 
Cars in the next twelve months. How many 


of them do you want? hl 











CABIN CAR SELLING FACTS 
EASY PARKING: Only 11 feet long, 5 feet 4 inches high. 


LIGHT WEIGHT: 880 Ibs.— 330 Ibs. on each wheel, 220 
Ibs. on hitch. 


STATICN WAGON FINISH: Laminated fir, maple trimmed. 


TRAILS WITHOUT SURGE OR SWAY: Due to low profile, 
long wheelbase, unique design of supporting frame. 


MAXIMUM DUST-FREE VENTILATION: Provided by three ven- 
tilators, one on roof, two on lower forward wall. 





LARGE BAGGAGE SPACE: 2 lockers, 12 x 56 inches, open- 
ing inside, outside-opening trunk large as your car’s. 


EASY RIDING: Result of heavy duty elliptical leaf type 
springs and simplified suspension without shackles. 


CONSTANT DOWN LOAD ON CAR HITCH: Due to low center 
of gravity and storage spaces close to axle. 


Prive ail $745 ‘ Buffalo 





ACCESSORIES EXTRA 
*Price subject to change 
without notice. 











.S.Evans Associates... 


50 EAST S8th STREET - NEW YORK 22, N. Y. 
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Fisher Guild 
Adds $10,000 
To 47 Awards | 


DETROIT.—The Fisher Body | 
Craftsman’s Guild has announced | 
its 1947 model car and model Na- 
poleonic coach competitions, in 
which youthful craftsmen through- 
out the nation will compete for 
eight university scholarships and 
1,176 cash awards aggregating 
$85,000. 

The amount of prize money be- 
ing offered by the guild has been 
increased by approximately $10,000 
over the 1946 competitions. 

As in the competitions for 1946, 
the 1947 program will be divided 
into two age divisions. The junior 
division includes boys from 12 
through 15, while those from 16 
through 19 are in the senior group. 

The youths may choose to de- 
sign and build a model automobile, 
or construct a miniature Napo- 
leonic coach. They will compete for 
two sets of 588 cash awards and 
four university scholarships. 

Both competitions close June 15, 
1947. A board of judges, composed 
of outstanding educators, engi- 
neers, inventors and automobile 








THE NEW HOME of Bulen Chevrolet Sales, Cass City, Mich., was formally opened 
recently with an open house and dace. here are 6,1.5 square feet of space in the 
cement, block and steel building, according to H. M. Bulen who has returned to business 


after serving in the armed forces. 





style experts, will decide all major 
awards. 

Thomas P. Archer, group execu- 
tive of General Motors, is presi- 
dent of the guild. 





Haines Motor Chartered 


Charles T. Haines, Independence, 
Mo., with Edward E. Pugh and 
Guy W. Green jr., Kansas City, 
have incorporated Haines Motor 
Co., 218 N. Osage, Independence, 
with $50,000 authorized capital to 
deal in automobiles and trucks. 





Registrations Up 


In Wisconsin 


MADISON, Wis.— After a sus- 
tained decline during the years of 
the war, the number of vehicles on 
Wisconsin highways is on the in- 
crease. Registrations for the fiscal 
year 1945-46 totaled 896,911 against 
the previous year’s total of 838,378. 





Want to buy or sell new or used cars? 
Classified Want Ads (see inside back cover) 
will solve your problem. 





FOB FACTORY 


Body Rust a 








A RESEARCH problem being 
given intent consideration in cer- 
tain automotive circles relates to 
the matter of rust, particularly in 
body parts. There is nothing new 
about the study of rust, except that 
the advanced deterioration of body 
panels during the war years, when 
cars were not being replaced so 
regularly seemed to emphasize the 
problem and to elevate it on the 
list of critical research investiga- 
tions. 

The study is being aimed not at 
discovering why steel rusts, be- 
cauSe everyone knows that; rather 
it is an effort to determine if it is 
possible to develop a steel at a 
price competitive with present an- 
alyses which will fabricate as eas- 
ily but not be so susceptible to rust. 


By spending more money it 





would obviously be possible to 





+o } 
teeta 





st in power braking 


of changes in the original hydraulic brake connections. Utiliz- 


4 
boa) 


When you specify Hydrovac* for power braking, your choice is 
confirmed by the judgment of leading truck manufacturers. 
With over one and one-half million units built and performance 
proved by billions of miles of service, Hydrovac is today’s first 
choice for original factory equipment on the new truck and 
tractor models. Hydrovac consists of one compact, sealed unit, 
and can be installed anywhere on the chassis with a minimum 


NOTES ON POWER BRAKING 





ing engine manifold vacuum, it adds smoothly controlled 
hydraulic braking power to the slightest foot-pedal pressure. 


For your power braking needs, investigate Hydrovac—find 
out for yourself why manufacturers, dealers and drivers agree 


it is lst in Power Braking. 


HYDROVAC—Hydraulic-Vacuum Power Braking Unit 


*REG. U.S. PAT. OFF. 


On Research Program 


By A. H. Allen 


Top Subject 





purchase steel with better corro- 
sion resisting properties, but that 
is out of the question in today’s 
economies. What is wanted ig 
better performance at a compar. 
able or lower price. 

The investigators are not ve 
hopeful of coming up with the an- 
swer to that one. Nevertheless they 
are mapping out a program of 
research which will encompass al] 


will perhaps outline a method of 
accelerated test to come closer to 
duplicating service conditions than 
do present corrosion tests like the 
salt spray and, what may be more 
important, possibly unearth some 
findings along the way which may 
have no bearing on the original re- 
search but point the way to corol- 
lary advantages or economies. 


That is often the way with many 
research projects. They are pointed 
in a single direction, but the profit- 
able findings may relate to some- 
thing entirely different. 


A question may logically have 
occurred to many: If manufac- 
turers find a way to build auto- 
mobiles which do not deteriorate 
from rusting, and at no increase 
in cost, how are they going to 
keep on manufacturing at the 
five million or six million unit 
rate annually? 

Owners will drive their new cars 

longer, used cars will not disinte- 
grate into junkies as fast, and the 
industry will have to mark time 
just because Mother Nature has 
been slowed down on her dust-to- 
dust tactics. 

* * a 
EXPLAINING some of the fea- 
tures of the new Willys-Overland 
passenger car in Toledo recently, 
one of the company engineers said 
the heater arrangement called for 
keeping the cowl ventilator open 
the year-’round, regardless of cli- 
matic conditions. When he was 
asked why the ventilator was not 
built in a fixed position, he replied 
that the powers-that-be demurred 
and insisted such a design would 
disturb the smooth flowing lines of 
the hood and cowl. Just how you 
can reconcile these two viewpoints 
is somewhat of a mystery. 

* * * 

A junior executive of Willys told 
this writer on the occasion of the 
recent Institutional Day celebra- 
tion at the Toledo plant that a 
new spirit of enthusiasm, coopera- 
tion and drive had swept through 
the entire organization, following 
the association of James D. Mooney 
with the company as president and 
chairman of the board. Mooney 
brought with him several aggres- 
sive and hard-hitting individuals 
with whom he had been associated 
in the Navy during the war, and 
they are helping to motivate a new 
esprit de corps at W-O. 

* * . 

Special press equipment has been 
developed to fabricate the compli- 
cated sections required in the 
wrap-around bumpers used on 
many passenger cars. One press at 
Oldsmobile, for example, has four 
sets of double dies, handling eight 
sections at a time. In one stroke 
it punches square holes in two sec- 
tions, curls the ends of another 
pair, flanges nose ends of a third, 
and trims and pierces the inner 
ends of the fourth pair. 





Ford Dropping 
Soybean Works 


DEARBORN.— Ford has 


the variables encountered, which’ 





| 





an- 4 
nounced sale of its soybean pro- ‘ 
cessing plant at Saline, Mich., to 


A COMPLETE LINE OF SIZES AND TYPES TO FIT ALL COMMERCIAL VEHICLES 





- Soybrands, Inc., in a continuation { 
of the company’s newly announced 
policy of curtailing operations un- ( 


related to the production and sale 
of motor vehicles. 
The program is understood to 

embrace the complete discontinu- 
ance of soy processing by the com- 
pany. Several years ago Ford 
dropped all such operations at the 
Rouge plant. 








BENDIX PRODUCTS DIVISION BENDIX AVIATION CORPORATION e SOUTH BEND 20, INDIANA 


AVIATION CORPORATION 


7 Boje. — 
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Whats 


between 


friends ? 

















There was a time when 
it was an almost insurmountable ob- 
stacle. 


Now Grandson and Grandpop are 
buddies who can see each other every 
other week or so. 


It’s not enough to say the automobile 
worked this change — because the 
original automobile alone didn’t. Many 
of us can remember when 50 miles 
was a long, tiring trip Over not-too- 
good roads. 


But companies like General Motors 
saw that as they made cars better, sales 
would increase. More cars 
would be used — roads im- 
proved — distances shortened. 


So regularly, year after year, 
they set aside part of their 
carnings to improve their 
product and widen its useful- 
hess to the public. 


In a steady, never-ending pursuit of 
progress, they put their time, effort 
and money into improving everything 
about the automobile. 


What resulted? Better cars, better travel- 
by-highway, and suburban living. Big- 
ger factories, too — and more pay en- 
velopes than ever. 


Car dealers, as you well know, have 
built businesses everywhere. And you've 
seen the good things a thriving dealer- 
ship can bring to a community —jobs 


(GENERAL MoToRS 


“MORE AND BETTER THINGS FOR MORE PEOPLE” 


Vie Peale buy 


atin a Gutintéd Proglttd- 





for many people, money spent locally 
in running a business, meeting pay 
rolls, paying taxes. 


Such are the benefits that stem from 
a prospering nation-wide industry. For, 
obviously, only a business with con- 
tinuing earnings could have paid for the 
pursuit of progress—for knocking down 
the barriers of distance, giving Grand- 
pops a chance to know Grandsons. 


That’s why we say a// the people profit 
when a business prospers. 


. 

On the Air: HENRY J. TAYLOR, coast to coast 

twice weekly. See your local newspaper 
for time and station 





CHEVROLET « PONTIAC « OLDSMOBILE « BUICK « CADILLAC + BRODY BY FISHER « FRIGIDAIRE + GMC TRUCK & COACH «+ GM DIESEL 
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UAW Expected to Ask 20%... 
Chrysler Wage Test 
Opens This Week 


(Continued from Page 1) 


ing of its contract’s wage clauses. 

Unconfirmed reports in the in- 
dustry last week said that Chrys- 
ler is still inclined to reject the 
demands, but will first try to pin 
the union down on the possibility 
of wage reductions when the cost 
of living declines. 





pay cuts when basic costs drop, 
these reports said, Chrysler may 
agree to pioneer in adapting its 
wage scales to cost-of-living peaks 
and valleys. 

But should the union refuse or 
sidestep the issue, it was stated, 


vitation to inflate its wages and 
prices another notch. 
The wage negotiations will get 


Principal negotiators will be Rob- 
ert W. Conder, company labor re- 
lations chief, and Norman Mat- 
thews, the union’s national Chrys- 
ler director. 

The threat of a second coal strike 
this year will accompany the open- 
ing of the Chrysler-UAW discus- 
sions. 

John L. Lewis, czar of the United 
Mine Workers-AFL, served notice 
last week that he will order soft 
coal miners to strike this Friday 
(Nov. 1) unless the government 





If the UAW agrees to accept 








Chrysler will flatly reject the in- 


operators agree to his contract de- 


mands before that time. 


The automotive industry is still 
underway Wednesday morning in feeling the effects of last spring’s 
the corporation’s main offices here.| coal shutdown, which sharply re- 


duced steel production and caused 
the current lag in filling the heavy 
demand for steel. 

If Lewis carries out his threat 
of “no contract, no work,” auto 
and truck assemblers expect the 
resultant lack of coal and steel 
to start slashing schedules 
around the first of the year. 

Administration officials, who 
have been operating the mines 
since the seizure in April, were 
caught unawares by the Lewis de- 
mands. They were striving last 















cea, 
week to arrange meetings with the 
UMW chief and stall off a show. 
down until after the Nov. 5 elgg. 
tions at least. 

The 66-year-old labor leader ace 
cused the government of viol 
the contract which he and Interigp 
Secretary James A. Krug signed 
last spring. 

Canada Strife Ending 

Canada’s labor strife came to a 
virtual end as the union drives jy 
this country gained momentum, 
Settlement of three Ontario ting 
strikes closed the books on the 
summer-long upheaval in the Do 
minion. Chrysler of Canada, jugt 
out of a 120-day strike, will get 
into volume production this week, 
Mack Mfg. remained the 


assembler closed by a strike. The 
shutdown will enter its seventh 
month tomorrow (Oct. 29), ba 
a settlement over the weekend 
Termination of the Pittsburgh 
power strike allowed the resump- 
tion of operations at seven sup. — 
plier plants, which had closed 
for lack of light. A five-week — 
strike was also ended at Michi- © 
gan Steel Tube Products, De- © 
troit. : 
Robert R. Wason, president of 
the National Assn. of Manufacs 
turers, lent support to the opinion 
last week that industry might 
agree to cost-of-living raises if la” 
bor reciprocally accepts cost-of-_ 
living cuts. A 
Wason told New York reporters 
that the U. S. will accept fluctuate 


ing wage rates “if an honest sta- | 
(Continued on Page 40, Col. 1) 4 
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SEALED BEAM CONVERSION KITS 
DIRECTIONAL SIGNALS 
CLEARANCE LIGHTS 
MARKER LIGHTS 
STOP LIGHTS 


KEEPS GLAR 





REFLECTORS 
FOG LAMPS 
FLARES 
) 

<finolf> Ve 
0 
SAFETY DEVICE COMPANY 
MOUNT HOLLY, NEW JERSEY 
I 
€ 
( 
S1y glare, road glare and bright-light glare are cut down to the very minimum ! 
l 


by the new O-Q Visor. Made of two sheets of green PLexic.as of special color 
density by the Earl A. Thompson Manufacturing Company of Detroit, 
the O-Q Visor is simply attached to regular car visors, easily swung into position 
to meet any light conditions. ¢ Easily molded or fabricated, PLexicias will 
efficiently carry out your design ideas. That’s why so many manufacturers are 
using this acrylic plastic—crystal-clear or colored—for so many automotive 
applications. ¢ Your designs will benefit from the many advantages of 
PLexicxas, including its light weight, strength and shatter resistance. 
For detailed information, call or*write our Detroit representative: 
W. E. Biggers, 819 Fisher Building, Madison 1500. 


Prexictas is a trade-mark, Reg. U. S. Pat. Off. 


Only Robm & Haas makes 


PLEXIGLAS 


Acrylic Plastic Sheets and 
Molding Powders 






Dallasites are kept abreast of State, 
National, and International events 
and trends through the leased wire 
facilities of The Times Herald. Thor- 
ough coverage is given through the 
use of the three major wire services 
(AP, INS, UP) and intelligent edit- 
ing. More than 60 regular features 
‘carried in The Times Herald com- 
plement the wire services and en- 
able Dallasites to get all sides of 
every question and event. 


_TIMES 
HERALD 


_DALLAS' GREATEST NEWSPAPER 
ee Represented by ns . 
THE BRANHAM COMPANY j ; 


ee RES 











ROHM & HAAS COMPANY & 


WASHINCTON SQUARE, PHILADELPHIA 5, I 


Manufacturers of Chemicals including Plastics Synthetic Insecticides Fungicides rymes shemicals for the Leather, Textile. Enamelware. Rubber and other Indust 






















0s 2 iin en 8 

hs a ah May t 
eae * . 3 
ig ; 


Ethics 


sens th mane 


























P A lif.; F. V- 

pane RR HOR Monice, rma yar 
ding, left to ag reed “ Ww. Soak. vege 3 py j. D. a 

Midgley, Arlington, = ‘mead —, Seated, left be 
eral sales ag Franklin, Tulsa, oO an, Uniontown, Pa.; E. B. 

Jacksonville, rig hr Ont,; P. R. ee Louisville. 

H.W. gn Rochelle, N. YF. D. Morrison. 

Libbey, 





EET ATE 
ae 


Congratulations 4 Can ada—wires, 
ited States an ing the 
of the gst calls—all anne tebe 
letters, Dealers Code of Ethics. ly cS 
Packard Ve he only way for a caree 
wid “The public will 
licy that lives 


99 


‘ 
~ § excerpts: ‘'--- te” 
to operate --° 
peeler It’s a po 


’ 
ber’. - : 
remem rd car itself .-- 


up to the Packa 


PACKARD 


ONE 
MAN WHO eye? 


ee ny + b] 
peer _= do business with’ 






















HICS. P 

E OF ET ; 1 knew 

coD Dealer Advisory yee a th 
= tom d for a public statemen 


- lers follow. 
or od pane that virtually all dea 
ethical poll : 
t was just a questio 
ke that statement—@ ne 
facts right on the 


thics. 
ted this clear-cut Code of E 
Pp 


ving it wide local publicity- 


n of who eo 
They knew i statement t 
be first to ma 


would lay the 
So they ado 
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os Purpose we have agreed to the followi 


WE MAINTAIN an establishment for buying, selling and servicing cars. Both new and 
used cars are essential to its successful operat 


specia 


WE BELIEVE that the cus 


ary in 


price regulations. 


If, however, a customer does not 
and make every effort to effect delivery 


NEW CAR DELIVERIES will be ma 
except where we can clearly help the 


such as 


UPON REQUEST, we will tell customers having new car orders with us exactly where 
they stand on our delivery priority list, We wil 
dates with the understanding, of c 
firm commitments because of unce 


WE DEAL ONLY ona legitimate, above-the-table basis. We will not buy or sell new or 
used cars at prices in excess of those established by the OPA 


CUSTOMERS of our Service Departmen 


lished by 


Upon request 


on repair 


curred by the custo 


Adopted by: Packard De 
resolution, September 30, 1946. 


with a new or used car at the 
A ceiling price should trade in his used car to the sel 









MOST AUTOMOBILE DEALERS are substantial business men in their com- 
munities who will serve their customers well in good years and bad. 


Packard Dealers have decided to make their Position clear with customers. For 


ng clear-cut Code of Ethics affecti 
se phases of our business that are uppe “af 


rmost in our customers’ minds today. 


USED CAR TRADE-INS 


ion—to the continu 


a ed employment of its 
lized personnel. 


tomer who replaces his car 


ling dealer as 
the past. We will make th 


has been custom- 
© most generous allowances possib] 


e under the OPA 


have a used car, we will still accept his order 
of the new or used car. 


NEW CAR DELIVERY PRIORITIES 


de in the sequence in which 


community interest by mak 


orders were placed, 
doctors and disabled war veterans. 


ing an exception for 


1 also estimate approximate delivery 
ourse, that these estimates cannot be considered 
rtain new car deliveries to us. 


NEW AND USED CAR PRICES 


ACCESSORIES WITH NEW CARS 


WE WILL NOT “‘load”’ new cars with accessories. 


PARTS AND SERVICE PRICES 


t are billed for parts and labor at prices estab- 
the OPA. 















» We will provide, in advance, an estimate of parts and labor costs 
work. We guarantee that no costs beyond those in the estimate will be in- 
mer without his specific approval. 


aler Advisory Council, by 





Signed 
YOUR PACKARD DEALER 








14 


AUTOMOTIVE NEWS, OCTOBER 


28, 1946 






TRUCK SECTION 








NEW MEXICO’S CHAMPION truck drivers receive trophies for winning the ‘‘roadeo”’ 
driving contest at the annual banquet and meeting of New Mexico Motor Carrier Assn. 
Winner and runnerup in the semi-trailer class were George E. Wallace, Harris Truck 
Line, of Raton, and John J. Baca, Albuquerque Lumber Co. Ralph A. Smith, Brown 
Bros. Contractors, and Frank B. Gonzales, Santa Fe Trailways, took top and second 
honors in the bobtail, or regular truck class. 





except for a period in which he 
served with the armed forces. En- 
tering the service in May, 1942, he 
was a major with the ordnance 
department at the time of his dis- 
charge. 


Knowles Named Director 


Capital Garage, Inc. (Chevrolet), 
Madison, Wis., has elected Donald 
F. Knowles a director. Knowles 
has been sales manager since 1935, 








Auto-Lite Warns of 


Bogus Parts Boxes 

TOLED O—Widespread re- 
ports of counterfeit replacement 
automotive parts packaged in 
boxes imitating nationally 
known products have drawn 
from Royce G. Martin, president 
of Electric Auto-Lite, a warning 
urging all purchasers to exam- 
a parts carefully before buy- 
ing. 


New Bus Models 
Added to Output 
By Kenworth 


SEATTLE.— Production of a 
complete new line of integrally 
built buses by Kenworth Motor 
Truck Corp. was announced last 
week by H. E. Simi, head of the 
bus division. 

The line will include intercity, 
interurban, city trolley and city 
motor buses in addition to the 
present line of school and sight- 
seeing buses. 

Kenworth recently acquired a 
factory south of here. 











Model Brake Test Units ™ 


Bendix Products Lab Uses Miniatures 
In Much Advance Checking 


SOUTH BEND.—Scale models of 
the Bendix B-K field test units are 
used in the South Bend labora- 
tories of the Bendix Products divi- 
sion of Bendix Aviation Corp. to 
study braking characteristics, 
“jack-knifing” and tractor - trailer 
behavior on slippery highways, ac- 
cording to T. H. Thomas, chief en- 
gineer of the B-K division. 


These models, scaled according 
to both size and weight, are one- 
twentieth of the size of the trac- 
tor-trailer laboratory combination 
used for field testing power brakes 
on the road. 

Thomas said that provision is 
made so that the wheels of any 
axle on the miniature tractor or 
trailer unit can be locked at any 
desired point as the vehicles move 
down the glass roadway. It is pos- 
sible, therefore, to lock all wheels 
at once; or to lock the front 
wheels, the center wheels or the 
rear wheels only. 


Also, the locking of the axles 





DOES YOUR ADVERTISING MANAGER une Lolly pops ? 








*| chines, 












OHIO FARMER 


CLEVELAND 


+) 


If he’s partial to lollypops, Corona-Coronas or 
high-proof Moose Milk, lay in a supply and call 
him in for a confidential quiz. For he knows 
facts about the markets of America, and how to 
cultivate the richest of them .. .the farm market. 
Facts you need to know. 


So break out the lollypops and get your Adver- 
tising Manager to talk. You'll learn some things 
you may not know. Such as the fact that farmers 
made money hand-over-fist during the war, and 
still are making it. That these farm folks have 
a terrific list of still unsatisfied needs — in the way 
of manufactured, branded, advertised products. 


Ask especially about Ze Golden Crescent 


Your A.M. can tell you that here—in the pros- 


MICHIGAN FARMER 


DETROIT 


Tae Golden Crescent 


“Your distribution may be national, but your selling is always LOCAL” 


perous states of Michigan, Ohio and Pennsyl- 
vania—lies one of the most profitable sections 
of the great farm market, where the farms lie 
close to many marketing centers in which farmers 
sell crops and buy manufactured goods. 


The Crescent —a ready-to-buy market 
of three million prospects—is a fertile field for 
sales effort also because it is so compact—and 
because you need only three magazines... 
MICHIGAN FARMER, OHIO FARMER and 
PENNSYLVANIA FARMER ... to cover two- 
thirds of all these farm families. 


It’s important facts like these that your Adver- 
tising Manager knows. So treat him as a pet, 
but be sure he gives you the inside story on 


The Golden Crescent { 


Copyright 1946, Capper-Harman-Slocum, Inc. 


PENNSYLVANIA FARMER 


HARRISBURG 








can be timed so that it will take 
place in any sequence. For ex. 
ample, Morrison stated, the rear 
wheels can be set to lock 
then the front wheels, and 
the center ones. Any other ge. 
quence can be obtained by ag. 
justment. 

The special section of miniature 
“highway” used in making the 
tests is constructed of glass. The 
effects of crowned roads and other 
such irregularities in the level of 
the road from side to side can be 
studied by tilting the glass pane| 
sidewise. 

Lengthwise tilting determines the 
speed which will be attained by the 
vehicles, and the angle can be ad. 
justed to represent any desired 
downgrade condition of the high. 
way. 

There are certain tests, partic. 
ularly those involving “jack-knif- 





ing” on slippery pavements, 


which for obvious reasons can 
not: be conducted, even on proy- 
ing grounds and private road- 
ways, until the probable results 
are known in advance. 

On the other hand, said Thomas, 








pi eae in 


ONE-TWENTIETH scale model of the 
large tractor and semi-trailer laboratory 
unit used by the Bendix Products to study 
power braking characteristics on the high- 
ways. This model which is scaled accord- 
ing to size and weight, has specially de 
signed wheels and axles which will lock at 
predetermined distances and speeds on any 
desired road surface on the miniature glass 
highway. 


much work on power brakes and 
related safety devices depends upon 
gathering accurate data on just 
such conditions. 

The correlation of field tests 
made on the highway with pre- 
liminary work on laboratory work 
benches, test stands, and with 
model vehicles accounts for a ma- 
jor portion of the Bendix develop- 
ment and design of vacuum power 
brake equipment such as the Hy- 
drovac hydraulic vacuum power 
braking unit, Thomas said. 


Fruehauf Builds 
New-Type Door 
Made of Metal 


DETROIT.—New light all-metal 
doors are now in production at 
the Detroit plant of Fruehauf 
Trailer. 

Construction of the new doors 
is accomplished with a battery of 
new automatic spot-welding ma- 
specifically designed for 
Fruehauf. Operating with machine 
gun rapidity, they perform a se 
ries of approximately 250 welds 
(depending on door size), to unite 
re-formed steel sections into 4 
light steel frame. 

In the spot-welding process, parts 
are fused together electrically of 
their own material, with no ad 
ditional metal being required to 
make the weld. Each of these 
welds has a shear strength of at 
least 800 pounds. To tear one of 
the Fruehauf door frames into its 
component parts would require & 
total of more than 200,000 pounds, 
the company states. 

After the frame is built, outer 
and inner aluminum panels are 
applied. The result is a door that 
cannot shrink or swell; there i 
no wood to warp or splinter; no 
flanges at the bottom to get bent 
or out of shape, because the door 
extends down to fit in a recess, 
it adds. 

To the advantages of stability 
and strength can be added savings 
in weight made possible by all- 
metal construction. A pair of wood- 
frame doors for a 6-foot high trail- 
er (complete with hardware) 
weighs 205 pounds as compared” 
with only 156 pounds for a pair of 
the new all-metal doors. All-metal~ 





ers of greater height, increase the 
saving in weight even further. 








side doors, and rear doors on trail- 7 
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What Jimmy wants most 
is a pony... 


What Wilbur 
wants most is some 
muscle ... 


FE advertising can help you get what you want in Chicago, you can 
get it faster and with greater economy and effectiveness by building 
your program around the medium which gives your best customers 
and prospects here more of what they want. 

The Chicago Tribune's vigorous, forthright presentation of the news 
of the day, its features, photos and comics covering the full range of 
popular interests, and its record of service to the community and the 
nation have built a relationship between a market and a newspaper 
which is unique in publishing. 

The Tribune has the scope and penetration of circulation which make 
it the one medium able to deliver your message with full-market effect 
on Chicago consumers and dealers alike. With the Tribune as your 
number one Chicago medium, you reach the people who account for 
the bulk of the sales made in auto showrooms and home appliance out- 
lets here. And the Tribune's standing with dealers springs from their 
long-time experience with its ability to move “big unit” products. 

In addition, the Tribune's plus circulation in key cities and towns 
thruout the midwest includes the leading families and dealers whose 
influence on brand preferences help set the pace for their communities. 

To get more of what youwant in Chicago, build your promotion around 
the Tribune, now delivering from 530,000 to 755,000 more copies on 
weekdays than other Chicago daily newspapers—and from 350,000 to 
1,050,000 more on Sundays than other Chicago Sunday newspapers. 

Tribune rates per 100,000 circulation are among America's lowest. 


September average net paid total circulation: Daily, Over 1,10©0,000—Sunday, Over 1,500,000 


What Bert wants most is 
a perfect game... 








What the Jones want 
most is a sitter... 










More sales? 
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nanced dealers? 





Better fi 





























What do you 
want most, 
Mr. Advertiser? 


You get more of what you want in Chicago 
when you build your promotion around the 


Chicago Tribune 





Cook county (Chicago) in pre-war years bought more new 
passenger cars than any other county in America. In this lead- 
ing market, the Chicago Tribune is the one newspaper that 


delivers the equivalent of majority coverage of all the families. 
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WORDEN-YOUNG, Ine. 


district manager, Washington. 


(Dodge-Plymoutbh), 


Baltimore, 
cently opened a $100,000 dealership covering 22,000 square feet. Left to right: Howard 
S. Worden, vice-president; L. J. Quelette, director of distribution, Dodge; OC. A. Temple- 
ton, Dodge regional manager, Philadelphia; M. R. Young, president; Paul Ruef, Dodge 


3229 Pulaski Highway, re- 





Used-Car Assn. 
Formed in Ore. 


PORTLAND, Ore.—Formation of 
the Oregon State Used Car Dealers 
Assn. has been completed by some 
30 Portland and Salem used-car 
dealers. 

Chosen as officers were M. D. 
Davis, Portland, president; Jack 
Everson, Salem, vice - president; 
Paul George, Portland, secretary; 


William Daskolas, Portland, treas- 
urer, and K. T. Murphy, Salem, 
delegate at large to the national 
association. 


Kellum, New Nash Dealer, 


Plans $35,000 Home 


Harrison P. Kellum has been ap- 
pointed Nash dealer at Gladstone, 
Ore., and has let contract for a 
$35,000 building on the superhigh- 
way. The new structure will be 100 
by 85 feet. 











l 





Bait for Economic Rathole 


Government Controls Seen Leading U. S. to Slavery by Fraudulent 
Promises of Greatest Good 


By Bob Finlay 

Managing Editor 
ETROIT.—Are we going up or 
down the rathole? 

Many auto dealers have ex- 
pressed concern about the present 
situation—the auto market, the 
economy in general and the grad- 
ual but steady steps this country 
has taken toward an authoritarian 
state. 

Those dealers who have had this 
uneasy feeling will find enlighten- 
ment in an analysis made of the 
whole situation by Bradford B. 
Smith, economist of the United 
States Steel Corp., in an address 
before the Economic Club of De- 
troit last week. 

* * * 
OW come business men are get- 
ting trapped? 

Because the trap is baited with 
a theory that appeals to all of us 
—“The greatest good for the great- 
est number.” 

With that bait, many in busi- 
ness are running down the rat- 
hole with the union leaders and 





politicians who baited the trap 
with the claim that they repre- 
sent the greatest number, and 
thus must know what is the 
greatest good. 

Thus, some business men have 
been sold on a fraudulent claim, 
instead of trying to sell the sys- 
tem which has made, for the 
greatest number, this country the 
envy of the world. 

For their benefit, Smith outlines 
the selling points of free, volun- 
tary markets and the terrible dan- 
gers of the regimented economy. 

The fact is that bureaucrats 
are trying to hold on to their 
wartime controls with the phony 
argument that to release them 
would invite inflation. 

Yet Smith points out that infla- 
tion is here—and that it was 
brought about by New Deal bu- 
reaucrats who printed money that 
wasn’t earned. 

* a * 


“"MHE balance between money go- 


ing to market and goods going 
to market is thus destroyed,” Smith 

























































Every Sunday night . . . on the full Mutual Network of 


approximately 300 stations serving more than 22,000,000 radio 
homes . . . our new radio program “SPECIAL INVESTIGATOR” 
is telling prospective car buyers: 


“DON’T BORROW TO BUY—TAKE TIME TO PAY. 
FINANCE YOUR CAR THROUGH YOUR DEALER’ 





COMMERCIAL CREDIT CORPORATION 








RY sE\OELL 


said. “The extra money com 
for goods bids prices up. — 

“That is inflation. and that is the 
only possible Way 
it can occur.” , 

Smith, who was 
introduced by A, 
vanderZee, vice. 
president of 
Chrysler Corp. in 
charge of sales, 
pointed out that 
the government 
has already ag. 

sumed authority 
to dictate such things as wages, 
hours, prices, products, crops ang 
credits; authority to tax-take from 
the more productive for the sup-— 
posed benefit of the less productive 
or the idle; authority to distribute 
billions of dollars as subsidy in. 
ducement, and authority to under. 
mine the incentives to undertake 
private, job-creating production, 

With reference to this, Smith 
says that students of economics 
agree that the in- a 
flationary boom 
must sooner or 
later be followed («5 
by some sort of 
depression, de- 
pending upon the 
promptness with 
which corrective 
action is taken. 

Now, asks Smith, is it not prob- 
able, in the light of long evolution 
of coercive intervention by gov- 
ernment, that should depression 
come, “the evolution will be speed- 
ed rather than retarded—that is, 
for pressure to be exerted upon 
the government then in power to 
start large-scale public works, try 
to support prices and wages, step 
up spending, increase _ incentive- 
destroying taxation, multiply bu- 
reaucracy anew and compound its 
regulator restrictions?” 

Root of Problem 
At THE root of the matter, says 

Smith, is the question of 
whether you believe “in a frame- 
work of law in which your neigh- 
bor is entitled to the possession 
of his property and the fruits of 
his productive exertions . .. or 
(that) you have the right through 
the government to take from your 
neighbor what he produces with- 
out his consent because you or 
somebody else needs it or wants 
it, or because he produces more 
than you do. 

“In one case, the warrant for 
having something is working to 
produce it or its equivalent. In 
the other, the warrant for hav- 
ing something is wanting it, plus 
the power to take it.” 

On the first concept, Smith says, 
is based the voluntary market. 
“Voluntary markets,” he asserts, 
“eliminate the unfair by opening 
up all buyers to each seller, and 
all sellers to each buyer.” 

Great Incentives 

p= the concept of the great- 

est good for the greatest num- 
ber, the voluntary market has 
much to recommend it, for, Smith 
says, it brings to bear “those two 
greatest incentives—hope of hav- 
ing and fear of not having.” 

“Thus, each man knows that he 
can have everything he produces, 
or its equivalent ... ; 

“On the other hand, since none — 
can secure what others produce 
without their consent, then fear — 
of not having compels each to © 
produce for himself.” é 

Under this system, he says, hu-~ 
man exertion is constantly guided 
into the most efficient production” 
of the most wanted gocds. 

He cites the example of the de 
sire for autos shifting human exer 
tion from horse-drawn buggies t@ 
automobiles. 








|tions prevent that machinery froi 
| performing its vital functions. OF 






However, Smith pointed out: } 
“Price and production regulay 


(Continued on Page 25, Col. 1) 
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ES °¢ KAISER SPECIAL 


PRODUCT OF KAISER-FRAZER 


Tue KAISER SPECIAL and the FRAZER look like what 
? they are—the most exciting things on wheels! Their 
long, low, road-hugging lines mean smartness, comfort 
and safety. Their styling and engineering have set the 
trend for the industry. And their “cradled ride” is a reve- 
lation—the result of advanced design and improved distri- 
bution of mass and load. Those who have already taken 
delivery on these great new cars will testify that perform- 
ance as well as design has been vastly improved since 1942. 


BUILT AT WILLOW RUN 


FRAZER 


PRODUCT OF 
GRAHAM-PAIGE 
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On Wall Street... 


Long Term 





Outlook 


Held Good for Autos 


By Dana Stuart 
Staff Correspondent 

NEW YORK.—Here are some of 
the conclusions reached by repre- 
sentatives of New York financial 
houses who in retent weeks have 
visited automotive production cen- 
ters. They talked with manufac- 
turers of automobiles, parts and ac- 
cessories, and with bankers and 
other business men closely related 
to the motor industry. 

1. It is a foregone conclusion 
that earnings for 1946 will be dis- 
appointing, despite help from tax 
carryback credits. 

2. The outlook for 1947 is ob- 
secure. Production and earnings 
will depend in a major degree on 
labor relations within the indus- 
try and on the flow of raw mate- 
rials and parts to the car and 
truck manufacturers. 

8. The labor and material situa- 
tions will be straightened out in 
time to permit the industry to pro- 





duce six million cars and trucks 
in 1948. The consensus also is that 
earnings in 1948 will be at a much 
more favorable relation to produc- 
tion than at any time in recent 
years. The year 1948 also may be 
the peak period for production in 
the present cycle. It is believed that 





Stock Price Averages 
Latest Preced’g Year 


Week Week Ago 





10 cars, trucks ... 31.75 31.10 42.25 
10 parts, access. .. 32.80 32.30 43.20 
5 tires, rubber ... 58.40 57.75 59.55 
25 automotives 39.40 38.88 46.08 
even under the best conditions, 


production in 1947 would not ex- 
ceed five million units. 


4. The near-term outlook con- 
tinues to present difficulties. Even 
though the overall situation with 
regard to the supply of parts has 
improved considerably, there still 
are serious shortages. There is no 





its opening last week. 


MAIN STREET MOTORS (Lincoln-Mercury), 


8. C., held 


N. Main St., Anderson, 





assurance that further labor dis- 
putes will not cause shutdowns of 
suppliers’ plants. There is, however, 
a large bank of some parts being 
built up. 

One of the more detailed reports 
on a “swing around the automotive 
circle” was issued by Shearson, 
Hammill & Co. 

Following are some of the con- 
clusions set forth in this company’s 
survey of the automotive outlook: 
“A business recession, in our 
opinion, wou'd have little effect on 
the outlook, as it would enable auto 
companies to reestablish earlier 
than would otherwise be possible 
the flow of materials necessary for 
high volume production. Labor 
productivity under such circum- 





stances would likewise show sub- 
stantial improvement. 

“The break-even point of auto- 
mobile manufacturers compares 
favorably with prewar levels and 
it is relatively low in relation to 
other industries. The demand is 
so great, that it is doubtful if 
even a depression would retard 
sales of motor cars during the 
next few years. 

“The stocks of automobile and 
equipment companies are in a good 
position to move upwards,” it adds, 
“when there is a definite indication 
that the problems facing the in- 

dustry are overcome. Current prices 
are reasonable in relation to po- 
tential earning power in 1947 and 
1948. It is probable that the high- 

























Farsighted dealers 


buyers today is an investment in tomorrow’s business. 
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wear and smart styling of canda cloth upholstery 


Therefore, if today’s new car keeps on looking 











fabric. This dense, 
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CORPORATION 


200 MADISON AVENUE, 


NEW YORK 16, N.Y, 


good in important features such as upholstery, 


customers will be glad to come back. 
This points up the importance of the long 
sits well, resists grit and dirt — and freshens 
up like new with plain soap and water. 


How well canda cloth withstands 


PY 


COLLINS « AIKMAN 


wear is evidenced by millions 


recognize that pleasing car 


short-pile fabric looks rich, 


of today’s used cars. 


And it illuminates the sales 
value of canda cloth in 
cars now coming through, 


or soon to come. 





' 
est prices will be reached prior to 


the year of maximum producti 
which would be the end of 1947 of 
the first part of 1948, as earnings 
should be increasing through 1948, 
Auto and auto parts stocks can be 
purchased for long term apprecig. 
; tion,” it concludes. 


‘Partners’ Plan 
Benefits Austin 
In China Sales 








LONDON. — (UTPS) —In recent 
months, a number of successful 
European firms in China have re- 
ported increasing difficulties in 
their dealings with Chinese goy- 
ernment departments. 


It has been suggested that this 
is part of that country’s policy of 
peacefully persuading prosperous 
foreign concerns to take Chinese 
business men into partnership, 
Where similar negotiations have 
been left to native business execu- 
tives immediate results have been 
noted, it is said. 


Many British firms believe the 
time is coming when they will not 
be tolerated at all unless they ac- 
cede to this tacit demand to admit 
Chinese capital into their busi- 
nesses, they state. The Chinese, on 
their side, are shrewd enough to 
realize that there are many advan- 
tages to be gained by retaining Eu- 
ropean management. 

The latest European concern to 
bow to this policy is Auto Palace 
Co., Austin distributor, Shanghai. 
It has combined with Yangtsze 
Development Corp., one of the 
most powerful business houses in 
China. As a result of this amalk 
gamation, Austin has obtained, for 
the first time, representation for 
sales and for service in the in- 
terior of China. 





Air Cargo Routes 


Expanded by EAL 


NEW YORK.—Eastern Air Lines 
will inaugurate air freight service 
between all points of the com- 
pany’s 67-city domestic and foreign 
system of routes beginning Nov. 1, 
according to Capt. Eddie Ricken- 
backer, president and general man- 
ager. 

Tariffs, which have been filed 
with CAB apply from airport to 
airport, he said, adding that as 
soon as suitable ground transpor- 
tation could be arranged in the 
various localities, pick up and de- 
livery service also would be made 
available. | 





Fair Trade Forum Set 


For Nov. 26 in N. Y. 

NEW YORK.—Announcing the 
American Fair Trade Council’s an- 
nual Fair Trade Forum Nov. 26, 
at the Waldorf-Astoria, New York, 
John W. Anderson, president, char- 
acterized a marked increase in in- 
quiries by sales executives as evi- 
dence of the broadening interest 
in fair trade by manufacturers of 
all types of trade-marked prod- 
ucts. Spread of fair trade espe- 
cially in the hardware, automo- 
tive, houseware and _ electrical 
equipment fields, was said by An- 
derson to be additionally indicative. 


Chief purpose of the meeting is 
to give both present and prospec- 
tive fair traders an opportunity to 
exchange views on the adaptability 
of fair trade to specific merchan- 
dising programs and products. This 
clinical treatment, it is believed, 
will prove popular because each 
situation will be analyzed by an 
expert, he said. 





Globe Union to Construct 


Another Plant at Olean 

OLEAN, N. Y.—To meet the in- 
creased demand for Globe roller 
skates and spark plugs, Globe- 
Union, Inc., has approved plans for 
the erection of a new factory build- 
ing here. Construction will 5s 
immediately, according to C. O. 
Wanvig, president. 

A site of approximately five acres 
has been acquired which will pro- 
vide for the initial building, com- 
prising 36,000 square feet, as well 
as additional space for building e%- 
pansion and parking facilities. 








an open forum for the expression of 
ers’ opinions. 








‘Dealers Tell Me,’’ by John O. Munn, ge 


Qo2 BO f 1\ 


~ me mge ct BSOrybp’a2zesesy 


oe © © eect et 


~~ &. 











AUTOMOTIVE NEWS, OCTOBER 28, 1946 


19 








Auto Personnel 





Gar Wood Names DeMarco 


Executive Aide to Bergen 

Thomas A. De Marco, formerly 
with United Aircraft Products 
Corp., has been named executive 
assistant to John 
J. Bergen, chair- 
man of the board 
of Gar Wood In- 
dustries, Inc., 
with headquar- 
ters in New York, 
it was announced 
last week by Ber- 
gen. 

A graduate of 
M assachusetts 
Institute of Tech- 
nology with a de- 
gree in aeronau- 
tical engineering, De Marco served 
as an Air Corps major in the of- 
fice of the assistant chief of air 
staff, Washington, D. C., where he 
was in charge of contract termi- 
nation and disposal of surplus 
property. After discharge from 
service he served as consultant to 
the RFC in the disposal of surplus 
aircraft. 





T. A. De Marco 


* * * 


Willys Appoints Schroeder 


To Planning Section Post 

Appointment of R. A. Schroeder 
as head of the planning section, op- 
erations division, Willys-Overland, 
Inc., was announced last week by 
W. E. Paris, vice-president in 
charge of operations. 

Schroeder formerly was assistant 
director of the planning staff for 
General Motors Overseas opera- 
tions. He served with it for 10 
years in various capacities includ- 
ing the sales, purchasing and en- 
gineering operations. 

* * * 


Brewer, at Cadillac Since ’26, 


Takes Post in Atlanta 


Appointment of W. V. Brewer as 
district manager for Cadillac, At- 
lanta, Ga., was announced last 
week by D. E. Ahrens, general sales 
manager. 

Brewer joined Cadillac in 1926. 
He was connected with cost ac- 
counting and financial administra- 
tion departments until 1944 when 
he became a member of the busi- 
ness management department. 

* * 1 


Nash Appoints Everhardus 
To Industrial Relations 


Appointment of Herman Ever- 
hardus as assistant director of in- 
dustrial relations of Nash-Kelvin- 
ator Corp. was announced last 
week by D. C. Rulo, industrial re- 
lations director. 

For 25 months during the war, 
Everhardus served as_ personnel 
officer for an Army Air Forces 
basic training unit at Sheppard 
Field. 

* * * 
Clark Named to Manage 
Snap-on Tools in Canada 


Arlington W. Clark of Toronto 
has been appointed general man- 
ager of Snap-on Tools of Canada, 
Ltd., according to Joseph Johnson, 
Snap-on president. 

* * * 
Auto Council for War 


Honored by ATAE 


Recognition of the work of Auto- 
motive Council for War Produc- 
tion in preparing for orderly tran- 
sition from war to peacetime pro- 
duction was made last week in an 
honorable mention award to the 
Automobile Manufacturers Assn. 
and George Romney, AMA general 
manager. 

The award was one of seven in 
the honorable mention category 
given by the American Trade Assn. 
Executives, at its 27th annual meet- 
ing in Cleveland last week. 

* * * 


Tool Builders Assn. Names 


Officers at Convention 


Herbert H. Pease, president, New 
Britain-Gridley Machine division, 
the New Britain Machine Co., New 
Britain, Conn., last week was elect- 
ed president of the National Ma- 
chine Tool Builders Assn. at the 
association’s annual meeting held 
at the Chateau Frontenac, Quebec. 

Alexander G. Bryant, vice-presi- 
dent, Cleereman Machine Tool Co., 
Chicago, was elected first vice- 





president and L. D. McDonald, 
vice-president, the Warner & Swa- 
sey Co., Cleveland, second vice- 
president. Louis Polk, president, 
the Sheffield Corp., Dayton, was 
elected treasurer. H. L. Tigges, 
vice-president and sales manager, 
Baker Brothers, Inc., Toledo, Mc- 
Donald and Polk were elected di- 
rectors. Tell Berna continues as 
general manager of the associa- 
tion and Frida F. Selbert as sec- 
retary. 
* + * 

American Installment Names 
Drozeski As District Chief 

Announcement of the appoint- 
ment of R. G. Drozeski as district 
manager of the Oil City, Pa., dis- 
trict, for the American bank credit 
plan of automobile financing, spon- 
sored by the American Installment 
Credit Corp., is announced by Mar- 
tin P. Garey, regional manager. 

Drozeski joins the company after 
long association with Universal 
CIT Corp. He will service the auto 
dealers in Venango and Forest 





counties, as well as portions of 


Warren, Crawford, Mercer and 
Clarion counties. 
* ce * 


McMillan Succeeds Father 
On Packard Directorate 


James McMillan, 35-year-old gen- 
eral manager of Detroit & Cleve- 
land Navigation Co, has been 


elected a director of Packard. Mc-' 


Millan also holds directorates in 
the Detroit Bank, Detroit Trust 
Co. and Ferry-Morse Seed Co. He 
was a director of Detroit Board of 
Commerce from 1938 to 1943. His 
election fills the vacancy left by 
the death of his father, James 
Thayer McMillan. 
= 


* * 


Joins Kaman Aircraft 

Victor M. Mittlefehldt has been 
appointed executive vice-president 
of Kaman Aircraft Corp., West 
Hartford, Conn. He has been em- 
ployed for the past five years in an 
executive position with Pratt & 
Whitney. 


* * * 


Heads New Thor Office 


Continuing current expansion of 
its sales division nationwide, Inde- 








PAUL V. GALVIN, president and foun- 
der of Galvin Mfg., recently initiated com- 
mercial radiotelephone service in the Chi- 
cago area. Galvin started the new service 
by placing local and long distance radio- 
telephone calls with the Illinois Bell Tele- 
phone System’s mobile service operator 
from a privately-owned radiotelephone in- 
stalled in his automobile. 





pendent Pneumatic Tool Co., Chi- 
cago, manufacturer of Thor Port- 
able pneumatic and electric tools, 
last week announced the appoint- 
ment of J. A. Hill, formerly man- 
ager of its New York branch office, 
as manager of electrical tool sales, 
and the opening of a new branch 





office in Cincinnati. His headquar- 

ters will be at Chicago. W. C. Bush, 

formerly in the St. Louis branch, 

has been appointed manager of the 

new Cincinnati office, 426 Elm St. 
* * * 


Surbrook Promoted 


James M. Surbrook has been 
elected vice-president and will con- 
tinue as treasurer of Peninsular 
Grinding Wheel Co., it was an- 
nounced last week by C. E. Price, 
president. Surbrook’s promotion 
comes after more than 10 years’ 
service with Peninsular, and four 
years’ service as treasurer. Pre- 
vious to this, he was comptroller 
and office manager. Before joining 
Peninsular, he was for eight years 
connected with Detroit Body Die 


* * * 


Hays Named 

George A. Hays has been ap- 
pointed vice-president and general 
manager of the Hinderliter Tool 
Co., a division of H. K. Porter Co., 
Inc., at Tulsa, Okla., following the 
retirement of Frank J. Hinderliter 
who founded the company in 1920, 
it was announced last week by T. 
M. Evans, president. 





Equipment rides easier when there’s a better 
balance between sprung and unsprung weights. 
And that pays off in lower upkeep costs and 


bigger profits. 


Alcoa Aluminum provides an economical medium 


for achieving weight reductions both above and 


below the springs. Bodies, engines, and chassis 


can all be lighter when they employ aluminum. 


A eqey.' ALUMINUM 





Wheels, brake parts, axle housings, and so on, ditto. 
To operators and builders of automotive 


equipment, Alcoa willingly opens its records on 
the performance of these weight-saving products. 
For this convincing evidence that it pays to 


travel light with aluminum, call the nearby Alcoa 
office. Or write ALUMINUM COMPANY OF AMERICA, 
1926 Gulf Building, Pittsburgh 19, Pennsylvania. 


FORM 
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New Commercial Car Registrations, All States for July, 1946-41 


(Compiled by R. L. Polk & Co.) 
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The public relations program un- 
dertaken by Rubber Manufacturers 
Assn. in 1945-1946 in an effort to 
keep the public informed of devel- 
opments in rubber received na- 
tional recognition in October when 
it was voted the annual Distin- 
guished Service Award of the 
American Trade Assn. Executives. 

RMA achieved its objective: 

1. By telling the industry story 
through pamphlets. F 

2, By a steady flow of factual 
press releases and through press 
conferences and interviews. 

3. By radio through the direct 
participation of staff members in 
coast-to-coast programs and 
through preparation of scripts. 

4. By feature stories in maga- 
zines of general circulation. 

5. By the establishment of an in- 
formation library to service press, 
radio, and magazine writers, stu- 
dents, researchers and the indus- 
try. 
6. By an expanded bulletin ser- 
vice to members to keep the in- 
dustry informed. 

7. By the development of a spe- 
cial veterans readjustment pro- 
gram to supplement individual 
company activities which have led 
to the employment of more than 
90,000 veterans. 

8. By a regularly published re- 
view of employe relations publicity 
within the industry. 

9. By special publicity jobs for 
the various manufacturing di- 
visions of the association. 


Ad Tax 


A proposed 5 percent tax on ad- 
vertising in Roanoke, Va., has 
brought general opposition by mer- 
chants, advertising representatives 
and others at a public hearing. The 
proposed tax would apply to all 
newspaper, billboard, street car and 
bus advertising, and the council, 
replying to questions put by some 
of the speakers, said the tax was 
intended to apply not only to local 
advertising, but to national adver- 
tising as well. Only radio adver- 
tising, both local and national, 
would be exempt. 


Fifty Leaders 

The General Motors Photograph- 
ie section, Detroit, dealers’ sales 
promotion department, under the 
management of F. C. Himmelman, 
has been awarded a Fifty Leaders 
place in the annual direct mail 
sweepstakes sponsored by the Di- 
rect Mail Advertising Assn. of New 
York. 


Cross Agency 

Ray Morrissey, vice-president of 
the Cross Co., Detroit manufac- 
turers of special machine tools, has 
announced appointment of Florez, 
Phillips & Clark, Inc., Detroit 
agency, as advertising counsel. The 
1947 campaign will include an ex- 
tensive trade journal schedule and 
a consistent direct-by-mail pro- 
gram. L. A. Clark is the account 
executive. 


On the Farm 

With its October issue, Farm 
Journal established a new record 
in advertising revenue for the last 
15 years in the entire farm maga- 
zine publishing field. Graham Pat- 
terson, publisher, says “The Oc- 
tober issue of Farm Journal repre- 
sents the largest investment by au- 
vertisers in a single issue of any 
farm publication since 1931—and is 
convincing proof of the recognition 
by America’s leading advertisers of 
the farm market. Agricultural 
America is today enjoying the 
greatest prosperity in history—and 
the farmer not only has a host of 
needs but, equally important, ample 
funds with which to satisfy those 
needs.” 


Lifi-King Agency 

Zamax Mfg. Co., Inc., Haver- 
Straw, N. Y., announces appoint- 
ment of the Frederick Clinton Co., 
Inc., 545 Fifth Ave., N. Y., to han- 
dle promotion for its Lift-King hy- 
draulic automobile jack. Automo- 
tive trade magazines will.be used 


—Auto Advertising 


How Rubber Assn. 
Won PR Honors 
By Bob Finlay 











initially to extend distribution na- 
tionally, after which consumer me- 
dia will be employed. 


Names 


Our associate editor, Mel Hum- 
phrey, is leaving next week to join 
the sales staff of his family busi- 
ness in Detroit, Sani-Wash & Me- 
chanics Laundries. If you are hav- 
ing trouble getting shop garment 
service, let Mel know. 


Bob Ross, genial Studebaker 
press agent, has a tender story of 
young love in the current issue of 
Collier’s. Happy to hear that it is 
one of several that will appear in 
that magazine. 


Appointment of Douglas Mueller 








as director of public relations for 
Seiberling Rubber Co. has been an- 
nounced by J. P. Seiberling, presi- 
dent. Thomas Buchanan, former 
head of public relations, has been 
made director of publications, with 
responsibility for Seiberling dealer 
and employe newspapers and mag- 
azines. Mueller returns to Seiber- 


ling after more than two years of |: 


Army service. 


Appointment of Edward B. But- 
ler, 35, former Akron newspaper- 
man, as director of public rela- 
tions for General 
Tire & Rubber 
Co, was an- 
nounced last 
week by William 
O'Neil, president. 
Butler has served 
two years with 
the General Tire 
sales organiza- 
tion. His most re- 
cent assignment 
was directing 
dealer relations 
and sales promo- 
tion for the central division. Butler 
was with both the Beacon Journal 











TRANSPORT MOTORS executives and Bay area newspape 


rmen preview the new 


Oakland sales and service headquarters of Johnson Pacific Co. (Willys). Left to right, 





**Voliey’’ Normoyle, Oak 


r; Reynolds Johnson, Al Humphrey, secretary- 


store ¥ 
» T port Motors, and Leon J. Pinkson, auto editor, San Francisco Chronicle. 








and the Times-Press. He also con- 
ducted a news commentary pro- 
gram over Radio Station WADC 
for 14 months. 


John Eckels, formerly associated 
with the Ralph H. Jones Co., Cin- 
cinnati, has joined the creative de- 
partment of Brooke, Smith, French 
& Dorrance, Inc. Eckels was pre- 
viously a newspaperman and 
taught journalism at Kent State 
University before entering the 





agency field. He will be with the 
Detroit division of BSF&D. 


Doug Stengel has been trans- 
ferred from the New York office 
and now represents GM public re- 
lations in Washington, specializing 
in press and radio activities. His 
office address is 200 Hill Bldg., 17th 
and Eye Sts., N. W. 


Jerome Skorin has joined the De- 
troit art staff of Brooke, Smith. 
French and Dorrance, Inc. Skorin 
comes from the Army Air Forces. 





St 


In Baltimore, 


your advertising 


WHO WANTS 





it’s no gamble. When you put 
; ‘Money in the News-Post, 
YOu ve got a sure thing — because you'r 
ing with the winner, 


e rid- 
the paper that’s been 


going home with more Baltimoreans than any 


other paper in town for more than 19 years 


The paper that has what it takes for that kind 


of Popularity has what it takes to move your 


cars, 


ee ‘ 
your motor fuel, your tires oF accesso- 


ries along to the same kind of leadership 
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Formal Opening of Mac-Nash 


Held in Little Rock 


The new building of Mac-Nash ' 
Motors, Little Rock, Ark., has been | 
formally opened to the public. 

The structure has 21,000 square 
feet of floor space on the ground 
floor, 80 percent of which is de- 
voted to customer service and 
parts. C. M. McMullin is president, 
Reed Turner new-car sales man- 
ager and George Brown used-car 
sales manager. 

* + * 
Ford Dealership Opened 
By Perry in Lewisville 

Roy Perry, identified with the 
automobile trade in Dallas since 
1919 as service man, sales manager 
and dealer, has opened a Ford 
dealership at Lewisville, Tex., near 
Dallas. Perry resigned service man- 
agership at Lone Star Olds Cadil- 
lac Co., a position which he has 
held since 1940, to enter business 
for himself. 

He is a veteran of the Army Air 
Corps in World War I. He has 
been succeeded as Lone Star Olds 
Cadillac service manager by N. D. 
Knight, parts department manager, 
who is also active service manager. 

* o * 








Expansion Property Bought 
By C. C. Motor, Raleigh, N. C. 


C. C. Motor Co. (Chrysler), Ral- 
eigh, N. C., has purchased property, 
100 by 160 feet, to be used later for 
expansion, it was announced last 
week. Recent changes in the parts 
and accessories department include 
an addition, 60 by 80 feet. 

+ * * 


Sharp-W oolverton Occupies 


$25,000 Home in Bessemer 


Sharp - Woolverton Sales Co. 
(Kaiser-Frazer) has moved into 
its new $25,000 building at Seventh 
and Twentieth Sts., Bessemer, Ala., 
J. Wiley Sharp and W. H. Woolver- 
ton jr. announced last week. 


The brick structure is on a lot 
50 by 100 feet, with an adjoining 
area the same size for used cars. 
Another lot, 50 by 190 feet, has been 
acquired for future expansion. 

+ + ” 


Active at 88 
Dealer Christy on Job 
Every Day 

John B. Christy (Chrysler), Bea- 
ver, Pa., recently completed a new 
dealership and exemplifies other 
characteristics associated with the 
foresight of a young and enter- 
prising business man. He will be 
88 March 1, and is believed to be 
the oldest active Chrysler dealer. 

Christy is on the job every day, 
all day, drives his own car and 
started plans for the new head- 
quarters in reply to the suggestion 
of friends that he should take a 
well earned rest. 

In 1924, the year the car was 
put in production, he started hiz 
continuous representation of 
Chrysler. His original partner, R. 
C. Stout, left in 1935 to become 
dealer for another manufacturer. 
Prior to the introduction of Chrys- 


ler he sold Maxwells. 
. Zs * 








Dunham Appoints Peto 
As General Manager 


W. D. Dunhan (Ford), Los An- 
geles, has announced appointment 
of F. G. Peto as general manager. 
Peto started in the auto field in 
1921 in the lubrication department 
of Don Lee in Pasadena. He was 
formerly truck and commercial 
manager for Ford at Long Beach. 

At the outbreak of war, he was 
attached to the Army Ordnance de- 
partment in the San Francisco dis- 
trict where he was in charge of 
purchasing tank and automotive 
equipment for the Army. 


* * aa 


Day Heads Dealership 


For K-F in Toronto 
Appointment of Kaiser and Fraz- 





er Sales, Ltd., Toronto, to handle 
sales of the Kaiser Special and 
Frazer automobiles was announced 


last week by M. B. Cornell, Cana- 
dian director of sales for Kaiser- 


Frazer Export Corp. and Graham- 
Paige International Corp. 
The company will be a di ibu- 





tor of the Frazer in Central On- 


j tario and a dealer in the Kaiser 


Special in Toronto and vicinity. 
5 B. Day, president of the com- 
pany, has been engaged in the au- 
tomobile business for 18 years and 
until recently was a partner in 
Century Motor Sales, Ltd., Toronto 


Hudson distributors. 


* * * 


Felton Motors Opens 


In South Melbourne 

Felton Motors has opened in 
South Melbourne, Fla. Owned by 
James E. Felton, this dealership 
was constructed several months 
ago and is now equipped with the 
latest machines and instruments 
to repair automobiles. 

Felton, recently discharged from 
the Navy at Banana River, was 
formerly employed at Chrysler 
Corp., in the Dodge division. 

* + * 


Ranes-O’ Daniel, Terre Haute, 


Opens in New Quarters 
Ranes-O’Daniel, Inc., has opened 


sales and service home at 1000 Wa- 
bash Ave., Terre Haute, Ind., fea- 
turing it as “the most modern and 
completely equipped automobile es- 
tablishment in the middle west.” 
The firm’s all-glass showroom juts 
forward from the main part of the 
building, making it possible to get 
an all-around view of new Olds- 
mobile models without entering the 
door. 

The front of the building, with 
the exception of the showroom, is 
finished in blocks of red carrara 
glass. George Ranes is president of 


the firm. 


* * * 


Dick Clippard Dealership 


Opens in Jackson, Tenn. 

A new Lincoln-Mercury deal- 
ership has been opened by Dick 
Clippard, Inc., Jackson, Tenn. Its 
new headquarters cost approxi- 
mately $75,000. 

* 


* * 


Broadway Near Completion 


Of Modernization Plans 
Broadway Motors, Inc. (Ford), 
is completing a modernization and 
rearrangement of its parts and 
service departments. Forrest Cate 
is general manager of the firm. 





a new Oldsmobile and GMC Truck 


Parts and accessories representa- 








in the main shop and in the body and 


paint 
L. Barnes opened the new dealership in its 


MECHANICS OF Nash Central Motors, Kansas City, after a special yy x meeting 
conducted by zone factory personnel. Two not in the p t 
A number of veteran trainees under the Rehabilitation 





were 

tation program are also pn both 
department. John F. Rupkalvis and Dayig 
present location early this year. 





tives from the new Atlanta assem- 
bly plant of Ford Motor Co. have 
been in Chattanooga assisting with 
the plans and installations. Fea- 
tures of the new parts department 
include a 100-foot-long counter for 
convenience of customers. Back of 
this counter are shelves and binds 
for storage of parts and acces- 


sories. 
* 


Clark Chartered 


Articles of incorporation have 
been filed with the Indiana secre- 
tary of state by Clark County Mo- 
tors, Inc., Tenth and Spring Sts., 





—— 


Jeffersonville, Ind., formed to deal 
in automobiles. The corporation 
has 500 shares of capital stock val. 
ued at $100 a share. The incorpora- 
tors are R. W. McLemore jr., La- 
cille’ McLemore and Julius “i 
Redick. 





+ * 


Down Town Motors 
Down Town Motors, Inc., of 
Wheeling, W. Va., has been organ- 
ized with capital stock of $50,000, 
Principals are Thomas G. Sleime, 
F. Dewey Bishop and Robert J, 


+ 













Riley. 
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Clark Equipment 
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leading American artists. 
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| House Committee 
'} Seeks Views on 


‘Monopolies 


WASHINGTON.—Rep. Estes 


BS a ‘Kefauver of Tennessee, chairman 


‘of the Monopoly subcommittee of 


the House Small Business commit- 


tee, last week asked major Ameri- 
ean, business, labor and agricul- 
tural organizations for their views 
on the extent and seriousness of 
concentration of economic power. 

Kefauver said he had written let- 
ters to most of the major organ- 
jzations in the country, particu- 
Jarly those who had planned to 
testify in public hearings before 
the committee, asking their views 
on the present seriousness of con- 
centration of economic power, and 
what action they felt should be 
taken to meet the problem. 

The organizations included the 
National Assn. of Manufacturers, 
the United States Chamber of 
Commerce, New Council of Ameri- 
can Business, the National Cooper- 
ative Council, and various labor 
and agricultural groups, including 


‘the CIO, AFL, and the American 


Farm Bureau Federation. 
“We also would welcome any 





QUIGLEY MOTOR ©O., for 9% years has been Dodge-Plymouth dealer on the Mon- 
terey Peninsula of California, is occupying its new $118,000 property on California State 
Highway 1 in downtown Monterey. The new building is of unusual interest because of 
Monterey’s zoning ordinance that requires that it conform with the character of the 
Monterey Colonial style developed by the 19th Century ship carpenters who blended a bit 
of Cape Cod with the adobe style of Spanish California’s first capital. Robert J. Quigley 


is owner and manager. 





suggestions or recommendations 
concerning the question of eco- 
nomic concentration from any in- 
dividual or group,” Rep. Kefauver 
said. “This problem touches the 


pocketbooks of hundreds of thou- 


sands of business enterprises and 
we would like to obtain a broad 
cross-section of the difficulties and 
problems of as many industries as 
possible before reaching any con- 
clusion regarding the situation.” 


He emphasized that any such 
material must be in the commit- 





tee’s hands by Nov. 1 to be con- 





sidered for inclusion in the com- 
mittee’s final report. 


Main Bid Wins 


CROOKSTON, Minn. — The Polk 
county board of commissioners has 
accepted bids of the Main Street 
Motor Sales to supply six vehicles 
to the county highway department 
at a cost of $24,172. Five trucks 
equipped with snow plows and 
wings and one sedan are included. 








Interesting items in Bob Finlay’s adver- 
tising column. 





In the Hopper .. . 
Small Loaners 





Plan Fight 


For Easing Laws on Details 


NEW YORK.—Changes in the 
40-odd state small-loan acts now 
in effect throughout the country 
will be sought by the small-loan 
industry, which now has a total 
of some $535,000,000 in loans of 
various types, including automobile 
loans. 

Revision in detail rather than in 
principle or major provision of the 
laws is the aim of most of the pro- 
posed changes, which are based on 
the contention that the small-loan 
business has “come of age” and 
attained a considerable measure of 
ability to regulate itself. 


with having done much to elim- 
inate the unscrupulous type of 
lender whose operations discred- 
ited the field as a whole. Main 
complaint now is that the busi- 
ness is subjected to too many de- 
tailed regulations and _ restric- 
tions, most of which have been 
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e@ gives “level highway” performance on severe grades 
@ steps up average vehicle speed without increasing engine speed 


@ puts tidy savings in your pocket—fuel, oil, man-hours 


Its function is clear, 
explicit—to BOOST 
PROFITS! Yours! 


That's precisely 
what it does. 


It interested 
ask Clark 
engineers. 


ant WOUSINGS © FRONT AND REAR AXLES 
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T WHAT?... P rot 


This simple compact unit, easy to install on 1 /2-ton trucks .. . 


e@ provides 60 per cent added power when it’s needed 










THE ABILITY of this unit has been proven 
under the auspices of AAA at Pikes Peak 
and the Berthoud Pass. Copies of official 
test data available on request. 





administratively determined. 

Recommendation of the execu- 
tive committee of the American 
Assn. of Small Loan companies, 
as recently agreed upon by that 
group, is that such regulations as 
are necessary under the small-loan 
acts should be written into the 
statutes themselves. The commit- 
tee also urges that the acts be 
changed to require that books and 
records be kept in such a way as 
to show simply compliance with 
the law. 

It is contended that such action 
would go far to eliminate many 
regulations and requirements im- 
posed by state supervisors which 
small loan men feel are unneces- 
sary. Small loan firms also regard 
as unnecessary the provisions of 
some acts that supervisors shall 
administratively regulate advertis- 
ing. Such advertising controls as 
are necessary should be written 
into the laws themselves, the com- 
mittee proposes. 


Another committee proposal 
would eliminate from the acts the 
requirement that a bond be posted 
by all small lenders. The commit- 
tee asserts that the business has 
attained sufficient stature and the 
field enough freedom from irre- 
sponsible lenders to warrant elim- 
ination of this requirement. A fur- 
ther example of the desire to clothe 


the business with greater et 


is a recommendation that state 
laws eliminate the term “license,” 
as it applies to lenders, and sub- 
stitute “certificate of authority.” 


want revisions in the acts to give 
them an opportunity to broaden 
their business somewhat to meet 
changing conditions and to im- 
prove their services in line with 
improvements made by competi- 
tors. 

Minimum rates may need up- 
ward adjustment in some cases, 
“to attract enough capital to sup- 
ply the demand for loans,” accord- 
ing to the committee, which also 
declared that in view of changing 
economic conditions, a higher ceil- 
ing than $300 on amounts permit- 
ted to be loaned was considered 
desirable. Also recommended is 
amendment of the state laws so 
that payments on loans, including 
interest, can be made in even 
amounts. . 

Legislative changes also are 
sought which would permit the 
incorporation in the _ principal 
amount of a new loan contract 
unpaid charges on a prior loan 
which have accrued within 90 days 
before the making of a new con- 
tract. 

* + * 


Hartford Seeks More Tax 


From Connecticut Bus Co. 


A bill providing for increased 
taxation against the bus operations 
of the Connecticut Co. may be pre- 
sented to the 1947 Connecticut leg- 
islature. 

Hartford’s Board of Street Com- 
missioners voted last week to ask 
City Corporation Counsel Samuel 
H. Aron to draft such legislation 
asserting that the buses damage 
the streets in excess of the $61,000 
now received by Hartford from the 
state in excise taxes. 

” > * 


Utah Tax Group Proposes 


Revenue Bonds for Roads 


All highway costs in Utah, local 
as well as state, would be met by 
highway revenues under a recom- 
mendation included in the final re- 
port tentatively adopted by a state 
legislative interim tax study com- 
mittee. 

Prepared for submission to the 
1947 legislature, the report also 
recommended that Utah issue 
bonds for state highway construc- 
tion as soon as it is considered ex- 
pedient to go into an extensive 
program. 

~ 7” + 
City Tag Hike Denied 

The city council in Roanoke, Va., 
last week voted against any pro- 
posed increase in the rate of city 





automobile license tags. 
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Ford Promotes 
Larson to Head 
K. C. District 


DEARBORN. — Appointment 
Paul O. Larson as manager of Ford 
Motor Co.’s Kansas City district, 
and promotion of six men to assis- 


tant district managerships in the | 
an- | 


Ford field organization were 
nounced last week by J. R. Davis, 
vice-president in charge of sales 
and advertising. 

Larson, who has been assistant 
manager at Kansas City, will take 
over district administrative duties 
from I. B. Groves, southwestern 
regional manager, 


| 
of | 


| 


| 





VICTOR MOTORS (Nash), Bristol, Tenn., featuring a week’s showing of the new 


permitting | Nash Suburban drew approximately 8,000 people into the showroom. A part of the week- 


Groves to devote his entire efforts | jong promotion included an NBC band, and ads in local newspapers. 


to administration of the region. 
A native of Conrad, Ia., Larson 


has been with Ford since 1937, | 


when he was employed at the Ok- 
lahoma City district office as Lin- 
coln sales representative. He was 
transferred in 1939 to Kansas City, 
where he has held the positions 
of Lincoln division manager, Ford 
sales manager and assistant dis- 
trict manager. 

Five of the assistant district 
manager appointments are in the 
southeastern region and one in the 





|new Ford central region. They are: 

R. H. East from parts and serv- 
ice supervisor to assistant district 
manager, and H. W. Cook from 
sales manager to assistant district 
manager, both at Washington; R. 
L. Phillips from sales manager to 
assistant district manager at Nor- 
folk, Va.; J. S. Snyder from sales 
manager to assistant district man- 
ager at Charlotte, N. C.; B. C. 
Maltby from sales manager to as- 





sistant district manager at Atlanta, 


Ga., and R. W. Craig, transferred 
from the Lincoln-Mercury division 
field organization to assistant dis- 
trict managership for Ford at 
Louisville. 








Logan Buys Building 
Logan Square Sales & Service, 
| Inc. (Chrysler), Chicago, has pur- 
chased a building next to its pres- 





;ent facilities where it is planned to 


install a modern parts department. 


| 





| thing extra given in the way of 











Looking 


Ahead 


N. H. Dealers Advised to Sell Cars Today 


As Though No 


MANCHESTER, N. H.—(UTPS) 
—“No experienced dealer with an 
eye to the future will neglect the 
importance of selling today as if 
a car shortage did not exist,” de- 
clared Paul M. Millians, vice-presi- 
dent of Commercial Credit Corp., 
in the principal address at a ban- 
quet last week climaxing the third 


annual convention of the New 
Hampshire Automobile Dealers’ 
Assn. 


Speaking on “What Are Profits 
Made Of?” Millians said: 


“In this interim period of ad- 
justment, when it is both tempt- 
ing and easy to add a dollar here 
and there, isn’t there merit in 
the thought that the field should 
be reversed, and a little some- 


service? 


“You may lose a few immediate 
dollars by doing a little something 
extra, but they will come back 
with compound interest.” 

In other addresses, Gov. Charles 
M. Dale and Mayor Josaphat T. 








ONE MILLION 


WING TO THE SHORTAGE OF NEWSPRINT, the Mirror is 
still rationing advertising, and still rationing circula- 
tion. The newsdealers never get as many copies as they can 


sell. Our foot is down on the brake. 


Yet, despite this brake, the Mirror is climbing uphill faster 
than ever. 

The figures for the six months’ period ending with Sep- 
tember show the following astounding facts: 


DAILY 


TWO MILLION 


SUNDAY 


MIGHTY 


NEW YORK MIRROR: 





City and Suburban Daily Average 
City and Suburban Sunday Average 1,216,110 


MIRROR 


Daily Average 


another. Mighty Mirror has both. 





1,006,092 
Sunday Average 2,163,650 


The DAILY City and Suburban average is greater than the 
total circulation for any previous similar period in Mirror 
history. 

The Daily Mirror’s circulation gain alone in the last ten 
years is greater than the total circulation of every other 
daily newspaper in the United States—except the thirteen 
largest. 

Size is one measure of power. Rapid, dynamic growth is 


888,876 


Shortage Exists 


Benoit praised the automobile dea). 
ers for their spirit of cooperation 
and consideration during the emer. 
gency period. Gov. Dale also ap- 
pealed to the dealers to cooperate 
with the state’s highway safety 
program in an effort to reduce 
New Hampshire’s dangerously jp. 
creasing accident toll. 

Nearly 300 dealers attended the 
session, sidelights of which in. 
cluded a golf tournament in 
which 17 of the dealers were 
awarded prizes, with the top 
award for low gross score going 
to Joseph Dachos. 

The general convention commit- 
tee included Robert Beaupre, Roch- 
ester; Frank E. Brooks, Ports. 
mouth; Nils B. Carlson, Concord; 
J. Harrison Cavanaugh, Manches- 
ter; Earl R. Elsea, Portsmouth; 
Ralph George, Concord; Walter B, 
McGregor, Manchester; Otis f§. 
Mercer, Nashua; Edwin B. Morse, 
Manchester; Leander G. 
Meredith; Ellis Robertson, Keene: 
W. J. Sanfason, Manchester; Blake 
T. Schurman, Lancaster; Briscoe 
Spencer, Claremont; John W. Tann, 
Littleton, and Carl W. Wyman, 
Alton. 

The association officers, headed 
by Ellis Robertson of Keene, presi- 
dent, were elected last year for 
two-year terms. 


Steele Is Named 


Regions Director 
For Plymouth 


DETROIT.— Appointment of 
Bruce K. Steele as director of re- 
gions for Plymouth division, Chrys- 
ler Corp., was an- 
nounced last 
week by Joseph 
E. Bayne, general 
sales manager of 
Plymouth. 

Steel began his 
automotive ca- 
reer in Syracuse, 
N. Y., in 1919 
after discharge 
as a sergeant 
major from the 
chemical warfare 
service of World 
War I. He first joined the Plym- 
outh Motor Corp. in 1933 as a spe- 
cial representative at Chicago. 

During the following nine years 

he served with Plymouth and other 
divisions of the Chrysler Corp. as 
sales promotion manager, district 
manager, regional manager, assis- 
tant supervisor of field activity 
and, in 1941 was appointed to the 
staff of A. vanderZee, vice-presi- 
dent of Chrysler Corp. 
In March, 1942, he was ordered 
to active duty as a captain in the 
chemical warfare service and was 
appointed supply officer and assis- 
tant port chemical warfare officer 
at the New York Port of Embarka- 
tion. 


Sales Tax Take 
Soars in Okla. 


OKLAHOMA CITY.—Collections 
of the 2 percent Oklahoma sales 
tax from 5,318 business institutions 
in the auto business in the state 
during August totaled $211,152.38, 
as compared with $142,472.30 from 
3,876 institutions in August, 1945, 
according to the Oklahoma Tax 
commission. 

The report shows 658 auto deal- 
ers collected $55,700.44, compared 
with $34,320.27 from 466 dealers im 
August, 1945, a gain of 66.15 percent 
and a gain of 92 dealers. 


Canadians Buy 
28,345 New Cars 
In Six Months 


MONTREAL.—Canadians bought 
28,345 new cars in the first six 
months of this year, the Dominion 
Bureau of Statistics reported last 
week. Total paid for the cars was 
$39,514,496, which made the aver 
age price $1,394. 

Sales of commercial vehicles 
numbered 18,544 for a total of $30,- 
937,847, which gave an average 








Bruce K. Steele 











$1,638. 
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| Economic Rathole Bait 


Government Controls Are Seen Leading U. S. 
To Slavery by Fraudulent Promises 


(Continued from Page 16) 


this there has recently been spec- 
tacular illustration. 

“When buyers are prevented 
from paying what they are will- 
ing to pay, then the incentive to 

uce what is most wanted is 
denied expression. Production is 
kept out of balance with true 
demand. 

“At the present time, moreover, 
the price fixers have nothing sub- 
stantial to go on except the war- 
time or the prewar prices. But the 
wartime pattern of production, and 
the prices to evoke it, represent an 
unwanted, rather than the now- 
wanted pattern. The prewar pat- 
tern is irrelevant by reason of the 
wartime wrench of the economy 
which has intervened. 

Hampers Adjustment 

IHE exercise in peacetime of 

wartime powers must thus in- 

evitably hamper and prevent rather 
than aid and encourage the great 
economic readjustments called for 
by return to peace. 

“Their exercise must inevitably 
degenerate into a bureaucratic tak- 
ing from some for the supposed 
benefit of others, instead of taking 
from all to win the war for every- 
body.” 

There is only one entity strong 
enough to destroy the voluntary 
markets, Smith says. That is the 
government. It would be difficult 
to do openly, but we are travel- 
ing the road market with de- 
ceptive signs—Taxation, Money, 
Monopoly and Regulation. 

Under taxation, Smith says, the 
important question is “How can 
each man have what he produces, 
or its equivalent, if something must 
be taken from him to support the 
government?” 

Smith says our forefathers an- 
swered that one with “no taxation 
without representation.” 

Thus, there was the principle: 
“In a society of free men, taxation 
must always equally burden the 
members of the electorate. In vot- 
ing taxes, the representative must 
know that he distresses those of 
the majority which elected him as 
much as those in the minority op- 
posing him.” 

Principle Broken 
PLOWSVER, Smith pointed out, 
the principle was broken in 
the XVI Amendment, which gave 
majorities in Congress unlimited 
power to despoil minorities. 

“Think as you will,” Smith 
says, “but there is no other way 
in which a self-sustaining pro- 
ductive job can come into exis- 
tence except for someone, in the 
hope of profit, to save and invest 
his money in providing the tools 
of production. 

“But if the majority decides to 
tax away large amounts of that 
hoped-for profit either directly or 
by progressive taxation of individ- 
ual income, then the incentive and 
ability to save and invest in the 
job-creating tools of production is 
diminished. 

“The creation of new jobs fails 
to keep pace with the release of 
workers from existing jobs as effi- 
ciency increases, and with the nor- 
mal addition to the working force. 
So chronic unemployment as in the 
80s is obviously invited.” 

In addition, the automatic me- 
chanism for adjusting production 
to the changing patterns of de- 
mand is injured. 


1 Auto Example 

‘CONSIDER, for example,” Smith 

said, “how shifting production 
from buggies to automobiles would 
have been hampered if the profit 
in producing automobiles had been 
taken in taxes for subsidizing, in 
effect, the lesser profits or losses 
of buggy-makers.” 

Therefore, Smith says, breach- 
ing of the principle of equal tax 
burden means that the so-called 
common man in pursuit of seem- 
ing tax advantage is in deadly 
reality writing off his own eco- 
nomic opportunities. 

Turning to money, Smith said 
that political manipulation of the 
Supply is the most deceptive and 
devastating of all the means for 
transforming the highly productive 
Voluntary society into the sterile 
authoritarian state. 


get this money by ourselves con- 
currently selling something— 
whether it be our property or our 
labor.” 
Money becomes a stable medium 
of exchange under this system. 
Can Be Printed 
“Be our money isn’t that way,” 
Smith said. “It can be printed 
instead of earned. The first step 
is for the government to print 
bonds—promises to pay. The next 


}|to each other by writing checks in 


exchange for the goods and serv- 
ices we get from each other. 
“The significant thing is that 
simply by making entries in its 
books banks can create deposits 
for use as money. The process is 
the monetary equivalent of the pa- 
per money printing press, and in 
fact it actually starts with a print- 


the government’s promises to pay 
sometime in the future. 

“This is something that people 
must understand because the 
process has been employed to 
multiply the supply of money 
sixfold since 1933, and _ three 


times since 1939, while the right 
of people themselves to police 
the inflation by converting their 





step is to take those bonds to the 
commercial banks. There these 
government promises to pay in the 
future are swapped for the bank’s 
promise to pay on demand—that 
is, for a bank deposit. That is what 
a bank deposit is: it is the bank’s 
liability to pay in gold if called 
upon to do so. 

“Since everyone expects that the 
bank would pay if called upon and 
allowed by law to do so, these lia- 
bilities or deposits are themselves 





money into gold has been denied 
them.” 
As for labor monopolies, Smith 





used as money. We transfer them 





said that while the labor is not 


ing press—the one which prints|' 





NEW HEADQUARTERS of L. B. Smith Corp. (Ford), Lackawanna, N. Y., drew 
15,000 visitors to formal opening ceremonies recently. The buildings and equipment 
represent an investment in excess of $200,000 and are the first units of a large shop- 
ping center planned for the area. The new and used car display sections, service and 
Parts department, service station and parking lot occupy about 20 acres. 





a commodity, the service he ren- 
ders cannot escape economic law. 

“That means,” Smith said, “if 
the service is made artificially 
costly, then just like anything else, 
customers will buy less of it than 
otherwise. 

“Labor, like anything else, can 


price itself out of its market, if 
given monopoly status. It has 
achieved monopoly status. . 
“Thus, step by step, the workers 
are shutting each other out and 
so losing the very roots of their 
independence. THey become prison- 
ers of the monopolies they create.” 
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"But all I need to know is that Solid Cincinnati reads The Cincinnati Enquirer’ 





“Most of us,” he said, “can only 





fai 

















> 


Significant, isn’t it? That The Enquirer’s circulation gain for the past year is 
almost double that of both other papers combined! And the circulation is zooming 
still higher because today’s Enquirer is made up and edited in a way that has 
real pull with Solid Cincinnatians. News that’s complete, but boiled to the essence. 
Editorials that are written without kid gloves. The best, most comprehensive 
line-up of features and comics in town. Every one of them readership tested! No 
wonder advertising packs a wallop in this paper and The Enquirer is read from 
front page to last—and by the solid people in the Solid Cincinnati Market. 
And that’s something to remember when Cincinnati is on your list! The Enquirer 
is represented by Paul Block and Associates. 


Use The Cincinnati Enquirer to get in solid with Solid Cincinnati 
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Ceiling Boosted 
For Rebuilders 
On Used Parts 


WASHINGTON. — Rebuilders of 
used automotive parts, except re- 
built motors, have been provided 
with a procedure to raise their 
ceiling prices sufficiently to reflect 
higher prices they must pay for 
parts they rebuild, or parts they 
use in rebuilding, OPA announced 
last week. 

Effective Oct. 12, these automo- 
tive parts rebuilders may recom- 
pute their ceiling prices under the 
regulation covering manufacturers’ 
maximum prices for automotive 
parts (Maximum Price Regulation 
452) using as a base current retail 
prices for new parts which reflect 
recent increases in costs. The re- 
cent parts price increase amounted 
to 15 percent at the manufactur- 
ing level for most automotive 
parts but higher increase factors 
were given for dump bodies, en- 
gines and engine parts, fan belts, 
hoists and radiator hose and a 12 
percent increase was given for 


ings. Distributors were allowed to 
pass along these increases. 

This action permits rebuilders to 
use current retail list prices for 
new parts in effect on or before 
Dec. 1, to allow for the incre>res 
in prices resulting from the /.ug. 
24 price advance for new parts to 
reach the retail seller and the con- 
sumer. In effect, it maintains the 
same percentage relationship be- 
tween prices for new parts and 
prices for rebuilt parts as were in 
effect prior to the recent price 
increases for new parts. 

OPA explained that rebuilt mo- 
tors are not covered by this action 
because adjustments in rebuilt mo- 
tor ceilings are handled by regional 
offices on a region-wide basis. 
However, OPA said that the re- 
gional offices have been instructed 
to re-examine recent increases in 
labor and material costs for re- 
building motors to determine if any 


further adjustments in ceiling 
prices for rebuilt motors are 
needed. 


The action also makes several 
other changes, all minor and de- 
signed principally for clarification, 
in the regulation covering manu- 
facturers’ maximum prices for au- 

















“Here comes the factory man. I 
wonder how the news is today!” 





Hunter Motor Co. 
Hunter Motor Co., of Florence, S. 
C., has been incorporated with cap- 
ital stock of $30,000 to operate an 
automobile dealership. J. T. Hunter 
is president and treasurer; C. T. 











general purpose anti-fraction bear- 


tomotive parts. 


Clark, vice-president-secretary. 


Gov’t. Gets Heated Protest .. . 





British Makers Deplore 
Slash in Steel Output 


LONDON.—A government cut in 
sheet steel allocations that will 
halve planned production for 1947 
last week came as a shock to the 
British auto manufacturers, who 
promptly sent a delegation to Sup- 
ply Minister John Wilmot to plead 
their case. 

The deputation insisted that be- 
fore the war nearly 40 percent of 
Britain’s sheet steel output was 
used by the motor industry and 
that the new allocation represented 
only 15 percent of output. 

They asked: Did the govern- 
ment realize this move would 
halve 1947 production, curtail ex- 
ports and sales at home, drive up 
prices, and throw thousands of 
workers out of jobs? 

Wilmot replied soothingly, but 
without making a hard promise. 
He told the worried manufacturers 
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louse & Garden & Car 


Because automobiles are part and parcel of any inven- 


tory of good living, they are essential personal property 
to House & Garden readers. The living pattern of these 
top families requires smooth-running households... 
smooth-running cars. That’s why they are in the market 
for more cars and twice as many replacements as the 
average car-buyer.* Your car in House & Garden can 


make these influential customers your customers. 
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that the government “is fully alive 
to the situation.” 


The trouble, Wilmot said, wag 
that sheet steel imports had been 
lost to Britain while home eon. 
sumption was increasing. Demand 
from industry generally was far 
outstripping the increased capac 
of the steel rolling industry, he 
explained. 

An official of the Nuffield Op. 
ganization said: 


“If the supply of raw materials 
is to be cut even lower, there must 
be a further hardening of British 
car prices. It will have a disag. 
trous effect on our export 


ready curtailing demand for Brit. 
ish goods.” 

Already there is noticeable q 
growing concern in Britain about 
the prevailing high prices. The 
question being asked is: What 
chance shall we stand in the ex- 
port market when competition 
really starts up in America? 
Some leading executives are al- 
ready saying that inside two years 
British prices will have to be 
hauled down or there will be no 
chance of a permanent export 
market. 


Meanwhile, pressure grows at 
home for a cheaper car. It is 
scarcely possible in Britain today 
to buy and run a car on less than 
$3,200 a year; and the number of 
people in that income group is too 
small to support the swollen Brit- 
ish automotive industry. 


It seems certain that as soon as 
opportunity allows, the British 
manufacturers will go out for a 
really cheap car suitable for the’ 
home market. The betting here is 
that Lord Perry, of Ford, will lead 
the way. 

Linked up with the price prob- 
lem is the motor show planned 
for next year. Throughout the 
industry there is a strong feeling 
that a show would be a waste 
of time and money. The futility 
of the recent Paris Salon is be- 
ing used as an argument. 

The fact is that all British man- 

ufacturers have home and over- 
seas orders that will keep them 
busy (material supplies being lim- 
ited) for the next two or three 
years. These orders are for their 
present models. 


Why, then, waste money retool- 
ing and rejigging for new motor 
show models that will only bring 
in business that cannot be handled 
until 1949? 


Another snag is the increasing 
lag in component supplies and fit- 
tings—a factor that spreads doubt 
as to whether production can be 
stepped up much farther. 

Against this view, some manu- 
facturers argue that the British 
show has tremendous prestige 
value, and would therefore be 
worth the sterling and the time. 

It remains almost certain, how- 
ever, that there will be no show 
until 1948. 


Too Many Cars 


Storage Problem Rises 


From U. S. Seizures 


LAREDO, Tex.—U. S. Customs 
seizure of automobiles for at- 
tempted violation of the export 
control laws in crossing them into 
Mexico has created a storage prob- 
lem here. 


Cars which have accumulated 
since 1941 amount to an estima’ 
325 stored throughout the district 
which includes Laredo, Eagle Pass, 
Hidalgo and Brownsville, officials 
said. 

After seizure, the automobiles 
pass directly to the jurisdiction of 
Federal courts where final disposal 
may be left pending for long pe 
riods of time. Some are obtained 
by government agencies with pri- 
orities, others are assigned else 
where instead of being put on the 
auction block when the court f- 
nally upholds confiscation. 

Owners who file claims and :occa- 
sionally recover an automobile are 
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Commereial Car News 


{ Regular Monthly section for the men who make, sell and service 


Trucks. 


Buses 


and Commercial Vehicles. 


{merica’s 5.000.000 
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TA wag bigger’n better than 

ever before, to use the words 
that blaze at you from the circus 
posters—with a galaxy of stars and 
gorgeous entertainment—a buffet 
cocktail party that will set a new 
high even for its hosts—a record 
attendance of truckers from every 
state in the union—and the largest 
roadeo ever held. 

Most of the business of the 
American Trucking Assns. meet- 
ing, with the possible exception 
of White Motor’s presentation of 
its three-point program for effi- 
cient truck operation, was com- 
pletely overshadowed by the en- 
tertainment events that occurred 
during the three closing days of 
this year’s annual convention. 

So for the benefit of “youse 
guys” who didn’t attend, as well 
as for those of you who were there 
in person, let’s recount the festive 
events first. 

o * * 

TRAILMOBILE started the ball 

wolling with a cocktail party Sun- 
day evening. They had as compe- 
tition, a buffet dinner hosted by 
the tank trailer manufacturers and 
an “original ODTers” cocktail hour 
MCed by Sam Houston, of Inter- 
national Harvester, who spent a 
mysterious couple of years in the 
heart of bureaucracy during the 
war. 
Monday’s festivities opened at a 
luncheon with Pete Moulder, exec- 
utive vice-president of Harvester, 
giving the truckers some straight- 
from-the-shoulder dope on_ the 
when and why of truck production. 
The kick line of Moulder’s spirited 
talk was if America would only 
“start pitchin’ and quit its bitchin’” 
we would get some of that needed 
production and would automatic- 
ally solve most of our economic 
questions. 

The Michigan Trucking Assn., 
under the able MCing of Florence 
Kiely, played to a crowded house 
—too darn crowded if you ask me. 
And of course you didn’t, so Ill 
pop that bit of gripe in anyway. 

+ * * 


MESSRS. TOMPKINS-KNISS, et 
al, of Firestone, really set the boys 
back on their heels with the gran- 
deur of Firestone’s party this year. 
Even our own Bob Deibler, from 
the heart of Movieland on the 
Southern California coast, said he 

never seen anything like the 
Spread the tire boys from Akron 
laid out for approximately two 
thousand truckers and their wives 
this year. It was just that kind 
of a party—one where many came 
in full dress and felt completely 
at home. 

The spread was held in the main 
ballroom of the Stevens hotel—I 
Shouldn’t give the Stevens any 
Mention because of the treatment 
it handed out to many of its old 
customers who wanted to stay 
there and whose reservations were 
turned down—(me, too). But those 
of you who know your Chicago 
will appreciate that this ballroom 
is possibly the largest open space 

(See TRUCKIN’, Page 41, Col. 1) 
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Farmers Pressing 
For Improvement 


Of Rural Roads 


Trucking of Livestock 
To 67 Markets Sets 
A Record in July 


DETROIT. — Despite the 
fact that trucking generally 
has gained much recognition 
in the national transportation 
picture and many obstacles 
have been overcome during the war 
years, it is still being handicapped 
by serious deficiencies in both op- 
erating equipment and _ proper 
highways. 

Poor county roads and bridges 
on all types of roads, insufficient 
to carry legal loads, still handicap 
the most versatile type of trans- 
portation the nation has. Rural 
road improvement is a transporta- 
tion “must.” 


Farmers are beginning to ap- 

preciate the value of the truck 
to the marketing picture and, in 
New Hampshire, the farmers are 
up in arms over what they term 
“piddling” sums spent for rural 
road improvement. They are 
threatening to move from the 
state unless a greater allocation 
is made. The additional $100,000 
sought from the last New Hamp- 
shire legislature for rural road 
improvement was cut in half. 

Similar conditions exist in other 
states, and farmers and their or- 
ganizations are watching keenly 
the bill being introduced by Rep. 
Gathings of Arkansas to secure the 
aid of the Post Office department 
in the improvement of rural mail 
routes on the same basis as it now 
subsidizes airlines, railroads and 
steamship companies carrying 
United States mail. 

One reason for the farmers con- 
cern over poor rural roads is seen 
in the fact that trucks set a new 
all-time peak for livestock hauling 
in July this year. As reported by 
the Daily Drovers Journal, trucks 
delivered a total of 4,718,000 cattle, 
calves, hogs, sheep and lambs to 
the 67 public stockyards. This was 
an increase of almost 2,000,000 head 
over June, when hauling aggre- 
gated 2,850,000 animals. 


Truck hauling enables the farm- 
er and livestock feeder to sell on 
the top market, due to the speed 
of delivery. 


Albert S. Goss, master of the 
National Grange, in outlining 
America’s stake in rural roads, 
pointed out that the farmer is 
well aware that postwar highway 
construction programs must be 
balanced in the interest of all 
user groups but, with more than 
4,000,000 cars and 34.5 percent of 
the trucks, or some 1,638,416 com- 
mercial vehicles, owned on farms, 
they also know that the farmer 
pays a high share in total high- 
way user taxes. 

Charles M. Upham, engineer- 
director, American Road Builders 
Assn., is authority for the state- 
ment that it will take at least a 
15-year program and 16 to 20 bil- 
lion dollars to modernize our pres- 
ent system of streets and roads. 


This is due in part to the fact that 
(Continued on Page 31, Col. 1) 








Top Trucks 
New truck registrations re- 
ported in Automotive News to- 
day: 

1946 1941 
Pos. Make Pos. 
1—86,092 Chevrolet 160,180— 1 
2—70,248 Ford 135,192— 2 
8—68,657 Dodge 44,577— 4 
4—47,292 Internat’] 68,731— 3 
5—24,600 W 1,487—14 
6—18,983 Studebaker 3,384—10 
7—10,3388 GMC 32,088— 5 
8— 6,024 White 6,628— 8 
9— 5,811 Reo 1,016—16 
10— 4,169 Mack 6,657— 7 
11— 8,059 Diamond T 4,409— 9 
12— 2,870 Autocar 1,728—11 
18— 2,850 Federal 1,077—15 
14— 2,419 Divco 1,688 12 
15— 2,418 Brockway 1,578—13 
16— 1,680 Hudson 595—17 
17j— 3683 FWD 178—19 
18— 3834 Sterling 304—18 
19— 18 Plymouth 7,036— 6 
Total All Makes 

929 479,449 
For further details, see page 
20, today’s issue. 











End of Controls 
On Trailers Due, 
Makers Say 


WASHINGTON.— The end of 
price control on trailers was viewed 
here last week with the current 
hastening of decontrol on several 
items. 

The Truck-Trailer Manufacturers 
Assn., Inc., reported that its in- 
dustry has fulfilled the require- 
ment to be relieved of controls. 

The decontrol policy provides 
that “when the supply of any non- 
agricultural commodity exceeds or 
is in balance of its demand... 
controls should be promptly re- 
moved.” 

The trailer makers association 
pointed out that with the exception 
of only two months of this year, 
trailer production has exceeded 
shipments. 

A formal request for decontrol 
on trailers has been filed with OPA 
by the association, and the indus- 
try is hoping for the removal of 
controls at an early date. 


Trucks Move Train 


45-Ton Locomotive Drawn 


Up Steep Grade 


HOLLYWOOD .—Automotive 
trucking solved what seemed to be 
an unsolvable problem when it was 
necessary to move a railroad train 
across rough terrain during the 
making of the technicolor film, 
“Duel in the Sun.” 

Lasky Mesa, a table-land locale 
40 miles from Hollywood, was 
chosen as a setting because it was 
free of telephone and telegraph 
poles, and other signs of modern 
times. The problem was to get five 
railroad cars up a 30 percent grade 
to the mesa. The locomotive alone 
weighed 45 tons. Tracks had been 
laid and the location lacked only 
the train. 

The train was actually the old 
“President Cleveland,” a wood- 
burning locomotive built in 1871. 
The combined power of four motor 
trucks was necessary before it ar- 
rived at its destination. 











SEPARATE DODGE TRUCK service facilities have 
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628,594 Truck Output 
For Nine Months Tops 


All But 2 


Peak Years 


All-Time Record Possible if Third-Quarter Rate 
Is Maintained; Registrations Show Marked 
Increase in Last Two Months 


DETROIT.—With a record production of 92,044 units in 
September, truck production topped 1941 civilian truck out- 
put for the first nine months by approximately 7,000 ve- 
hicles. Truck production for the first three quarters of 1946 
was 628,594 as against 621,356 civilian output for 1941 and 


618,396 for 1936. 

Thus, in spite of the many 
supplier and factory strikes, 
plus material shortages, actual 
truck production so far in 1946 
has been exceeded by only two 
years in the history of the indus- 
try. In 1937, 715,854 trucks were 
produced in the first nine months 
and, in 1929, the industry output 
for the same period totaled 634,739. 

The figures for the years 1937 
and earlier included buses and 
station wagons, so that it is pos- 
sible that the actual truck pro- 
duction for 1946 also surpassed 
that of 1929. But no authentic 
figures are available to substan- 
tiate this surmise. 

Even if the industry can keep 
up the production rate of Septem- 
ber, when 92,044 trucks were built, 
the year’s total should make 1946 
the highest production year of all 
time on civilian trucks, with over 
900,000 vehicles as compared with 
872,118 in 1937 and 823,205 civilian 
vehicles in 1941. 

If the August (1946) production 
rate of 105,506 vehicles had been 
maintained, there would have been 
no question about 1946 being a 
banner production year, despite 
all the setbacks that have occurred 
during the year. 

The lower September truck pro- 
duction principally reflected a de- 
cline in medium weight vehicles, 
according to the Civilian Produc- 
tion Administration. The following 
table gives truck production by 
weight for the past two months: 





Aug. Sept 
EE a nriecs oss 43,614 41,384 
Medium ....... 57,052 44,519 
Light heavy ... 3,317 4,487 
Heavy-heavy .. 1,523 1,624 

105,506 92,014 


CPA further reported that total 








third quarter truck production was 
290,978 units, or at a yearly rate 
of 1,163,919 units. This production 
rate, if achieved, would exceed the 
industry’s previous high truck pro- 
(Continued on Page 30, Col. 4) 





Trailer Makers 
Meet Jan. 13-14 
In Memphis 


MEMPHIS.—The annual meeting 
of Truck-Trailer Mfrs. Assn. will be 
a at Hotel Peabody here Jan. 

-14, 

This was announced last week by 
John B. Hulse, secretary-manager. 

Work has already started on 
planning the program which will 
cover many problems of truck- 
trailer builders in the postwar 
years. 

Speakers of both state and na- 
tional prominence will be asked to 
address the affair. 

Details of the program will be 
announced later. This will be the 
sixth annual convention of the as- 
sociation. 





Over 100 Buses Flunk 
Safety Check in Ariz. 


PHOENIX, Ariz.—The Arizona 
highway patrol has reported 
that of 181 school buses exam- 
ined in “safety clinics,” only 65 
vehicles were found to meet 
safety standards. There are 400 
school buses in the state, but 
only 181 were brought to inspec- 
tion centers. 








Wartime Weight Allowances 


Adopted by Many States 


DETROIT. — Ten states, which 
formerly prohibited tandem-axle 
trailers, now permit their opera- 
tion, according to a survey con- 
ducted by W. D. Wise, director of 
public relations, Fruehauf Trailer 
Co. Many states have put into per- 
manent effect temporary allow- 
ances which had been adopted for 
war purposes. 

Although much progress has been 
made in eliminating harmful trade 
barriers, there are still 18 states in 
which tandem-axle trailers are not 
permitted, 

All but two states permit an 
overall length for tractor and 
trailer of at least 45 feet, with 
eight states allowing 60 feet or 
more. The “bottlenecks” are Con- 
necticut, with a 40-foot limita- 
tion, and Nebraska with 42 feet. 

Wise points out that states with 
low size-and-weight allowances do 
not permit trucks and trailers, 
loaded to the limit permitted by 
more liberal states, the freedom of 
their highways. The result is inter- 
ference with efficient movement of 
goods in interstate commerce and 








increased cost of distribution. 

All 48 states and the District of 
Columbia now have axle-weight 
allowances of at least 18,000 pounds, 
10 legislatures having increased the 
limit to this minimum standard 
since 1942. Seven states permit 
axle-weight allowances in excess of 
the 18,000-pound limit. They are: 
Maine, Maryland, New York, Penn- 
sylvania, Rhode Island and Wis- 
consin. 

The survey shows that in 20 
states, laws passed since 1942 

permit increased gross weight of 
truck-and-trailer. This has helped 
to achieve greater uniformity 
across the nation. However, nine 
states have flat restrictions of 
40,000 pounds gross weight re- 
gardless of the number of axles 
or tires distributing the load and 
protecting pavements. 

The states, whose laws are not 
based on up-to-date safety stand- 
ards and the capabilities of modern 
vehicles and highways, include 

Connecticut, Delaware, Florida, 
Louisiana, Nebraska, Nevada, 
North Carolina, Vermont, Virginia 
and the District of Columbia. 
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Home Trailer 
Output Climbs 
To 4,259 Units 


WASHINGTON. — Production of 
housing-type trailers amounted to 
4,259 units in August, according 
to a report released last week by 
the Bureau of the Census. Ship- 


ments amounted to 4,134 units val- | 


ued at $6.9 million, it was stated. 

An identical plant analysis of 
the 45 companies reporting both 
in July and in August shows pro- 
duction of 3,884 units in August, 
an increase of 20 percent over the 
3,234 units produced by them dur- 
ing July. 

For these companies, shipments 
in August amounted to 3,779 units 
valued at $6.4 million, an increase 
of 20 percent in number and 24 
percent in value over July. 

The August figures include a 
number of companies which had 
not been canvassed in this survey 
for previous months. The produc- 
tion of these plants during the 
first seven months of 1946 is now 
being obtained and revised data 
for that period will shortly be pub- 
lished on the expanded coverage 
basis, the bureau said. 





SEVERAL OF THE 19 Safety Award winners of the i test sp d jointly 
by American Trucking Assns. and Electric Auto-Lite. Prizes this year were safety cer- 
tificates, portable radios and miniature Swiss alarm clocks. From left to right are: 
Rudger Maw, Auto-Lite; Harold B. Dudley, Best Motor Lines, Dallas; P. R. Newsom, 
Newsom Trucking Co., Columbus, Ind.; Fred Vanzo, Auto-Lite; M. E. Bealey, Silver 
Eagle Co., Portland, Ore.; Robert I. Gayley, Supplee-Wills-Jones Milk Co., Philadelphia; 
Charlies Morgan, ATA; Chester C. Loving, Aetna Oil Co., Louisville, and Arthur M. 
Korn, Cushman Motor Delivery Co., Chicago. 








the ceramic aircraft spark plugs 
for bombers and fighters of World 
War II. 


Walker-Carr Motors 


Walker-Carr Motors, Inc., Rock- 
ingham, N. C., has been granted 
vehicles. They give better gas econ-/|a charter to deal in all kinds of 
omy, idle better, and afford longer | motor vehicles. The authorized 
mileage and better starting, it was |stock is $100,000. Principals are 
reported. W. G. Walker, Ollie W. Walker, 
The ceramic insulator is an AC|both of Rockingham, and H. J. 


AC Announces 


New Truck Plug 


FLINT.—AC Spark Plug is in | 
production of a line of ceramic in- 
sulator spark plugs for commercial 














Assure Necessary 


NEW YORK. — Predicting that 
the states during the next few 
years will derive substantially more 
from automotive taxes than in the 
peak prewar year of 1941, Ameri- 
can Petroleum Industries Commit- 
tee asserts that this outlook, to- 
gether with the greatly expanded 
federal-aid highway program, 
“gives assurance that there will 
be ample funds for needed road 
development and improvement 
within the framework of present 
taxes.” 

Public Roads Administration fig- 
ures, the APIC points out, show 
“that motor fuel consumption dur- 
ing 1945 for the country as a whole 
increased nearly 3,000,000,000 gal- 
lons, or 16.4 percent, over the 1944 
level. 

“Motor fuel consumption figures 
for the first five months of 1946 
show that this trend is continuing 
in the current year,” the committee 
adds in its Tax Economics Bulletin. 
“Figures for this. five-month period 








development out of which came |Carr, Roseboro. 


indicate that gasoline consumption 





COMPLETE Compound 


CYLINDER ASSEMBLY 


CONTROLLED installation is’ possible because no special equipment is 
BRAKING needed; few adjustments are required; and no maintenance 
beyond that of original equipment master cylinders is 
. necessary. 
COMPLETELY INSTALL A TRIAL UNIT 


HYDRAULIC 


Eliminates brake lag, improves safety factor, 
simple and quick to install, cuts tire wear 
and fuel consumption, reduces maintenance. 


THE NEW YORK AIR BRAKE COMPANY 





Cooepoused 
CYLINDER 


wo 











accidents can be the result. 


HYCON is controlled braking which 


braking and reduces tire-scuffing. Simple and economical 


ELA So 


Look for this Registered Trade Mark 


420 Lexington Avenue, New York 17, New York 





When brakes depend upon the motor for power, they will 
not function when the engine is “dead”. Costly delays and 


HYCON brakes are compound cylinders that operate 
whether the motor is running or stalled . 
or temperature, they cannot freeze. They are 100% hydrau- 
lic and deliver hydraulic pressures in direct proportion to 
the pressure on the brake pedal. There is no /ag due to 
atmospheric pick-ups by vacuum or air boosters. The driver 
has positive brake control at all times, whether his truck is 
fully loaded or empty; whether roads are slippery or dry. 


SAVE GAS—SAVE ENGINE WEAR 


Since HYCON brakes do not depend on the motor, the 
carburetor may be adjusted to the greatest idling efficiency, 
saving gasoline and engine wear and tear. 


You can prove for yourself the superiority of the HYCON 
compound cylinder. Now available are units to replace 
1%” and 1%" Di. original equipment master cylinders. 
Order a trial unit from your local power brake distributor, 
or write the New York Air Brake Co., 420 Lexington Ave., 


.. at any altitude 


eliminates over- 





Robert F. Wiltse 


Tenn., 


Ample Road Money 


Higher Gas Consumption, More Federal Aid 


Funds, APIC Says 


for the country as a whole ran 
proximately 10 percent over the 
total for the same period in 1945, 
This impressive increase in gago. 
line consumption occurred de. 
spite a sharp curtailment in de. 
mand for gasoline from the federaj 
government following the termina. 
tion of hostilities.” 


Noting that the greater use of 
motor fuel for highway purposes, 
as compared with overall con- 
sumption, is reflected in state 
gasoline tax collections, the APIC 
cites statistics compiled by the 
Tax Administrators’ News show- 
ing that nationwide receipts from 
state motor fuel levies in the first 
half of the current year ran ap- 
proximately 40 percent ahead of 
receipts for the first six months 
of 1945 and more than 20 percent 
higher than the total for the 
corresponding period in 1941, 

“Two principal factors have com- 
bined to produce the _ situation 
where highway motor fuel con- 
sumption is increasing although 
the number of cars has declined,” 
APIC points out. Passenger car 
travel received great impetus from 
the .removal of wartime restric- 
tions on motor vehicle use. 


“Even more important from the 
standpoint of future consumption 
of motor fuel, is the increase in 
gasoline used per vehicle. This rep- 
resents a postwar continuation of 
a trend which had been in evidence 
for many .years before the war. 
From 1925 to 1941, the average gal- 
lonage consumption of motor fuel 
per passenger car in use rose more 
than 50 percent. The war, with its 
attendant restrictions on motor ve- 
hicle use, brought a temporary 
halt to this trend, but motor ve- 
hicle owners are resuming in 1946 
where they left off in 1941.” 

The APIC further pointed out 
that The Oil Marketer recently dis- 
closed that: “Statistics on gasoline 
consumption for the first half of 
the currrent year, indicate an aver- 
age annual consumption for 1946 of 
680 gallons per passenger car. This 
is 174 gallons more than the aver- 
age for last year, 13 gallons above 
the 1941 record figure and 290 gal- 
lons greater than the average for 
1944, low for the last decade. 
|“Consumption by trucks and 
buses is rising similarly; the 1946 
full-year estimate being 1,440 gal- 
lons a vehicle, compared with 
1,300 last year and 1,412 in 
1941...” 

It further predicted “gasoline 
consumption of cars will continue 
to rise, even on top of the coming 
great gain in auto registrations. A 
conservative projection, based on 
data from the Bureau of Mines 
and the Public Roads Administra- 
tion, indicates 685 gallons for 1947, 
709 for 1948, 727 for 1949 and 731 
for 1950.” 

“If these estimates materialize,” 
the APIC observes, “the states dur- 
ing the next few years should be 
deriving from existing automotive 
tax rates substantially more than 
the $1,468,554,000 actually collected 
in the prewar peak year of 1941.” 


New Sales Post 





Taken by Wiltse 


ELMIRA, N. Y.—Robert F. 


Wiltse has been appointed western 
sales manager for Ward LaFrance 


truck division, 
Great American 
Industries, Inc., 
according to 
Wendell P. Rice, 
general sales 
manager. Wiltse 
has been regional 
manager for the 
division. His 
headquarters will 
be in Saginaw, 
Mich. 

Wiltse came to 
Ward LaFrance 


after six years with Timken-De- 
troit Axle, and prior to that he 
was with American Telephone & 
Telegraph. ; 





Martin M oves 


Martin Buick Co. of Cookeville, 
has moved into its new 





building. 
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Statistical Orphan 


Crumbs Fall to Market Research in Rating 
With Funds for Production Figures 


NEW YORK.—Comparatively lit- 
tle money is spent for marketing 
research in relation to the amounts 
spent for production research, ac- 
cording to a study released last 
week by National Industrial Con- 
ference Board, which found that 
the average budget of established 
marketing departments is about 
three-tenths of 1 percent of total 


Failure to recognize the “insur- 
ance value” of market research and 
the importance of retaining a 
sound market are cited as factors 
for this “monetary under-support.” 
It also was noted that the publicity 

ibilities of production research 
Jaboratories are considered a con- 
tributing factor in the disparity of 
budgets. 

Selection of advertising media, 
executive training, sales forecast- 
ing, and introduction of new 

ucts are some of the diverse 
functions being performed by 
market research departments. 

Covering the marketing research 
activities of 154 firms, the study 
found these departments increasing 
regarded as “versatile tools” for 
management, with nearly 50 differ- 
ent broad work classifications fall- 
ing within their scope. The study 
found market researchers particu- 
larly concerned with market an- 
alysis, estimating sales potential, 
studies of competition, and costs 
of distribution. 

Since marketing research depart- 
ments are in constant touch with 
nearly every phase of the com- 
pany’s business, some firms have 
realized their value as a training 
area for young executives, the 
study revealed. Men passing 
through the department can rapid- 
ly obtain a comprehensive knowl- 
edge of overall company operations 
to an extent not possible in other 
departments. 

Because of their proximity to 
“firing line” marketing conditions, 
market research departments are 
called upon to coordinate the vari- 
ous activities in putting new prod- 
ucts or services on the market, it 
was further noted. In some cases, 
top priority is given the depart- 
ment in governing production, ad- 
vertising and sales policy. 

Constant checks on dealer and 





Big Backlog 
Monroe Seat Sales 
Gain Shar ply 

MONROE, Mich.—The new Mon- 
roe hydraulic easy-ride truck seat 
is enjoying a “flying start” in or- 
ders from all parts of the country, 
it was revealed last week by C. S. 
McIntyre, sales manager, Monroe 
Auto Equipment Co. 

More than 5,000 orders were on 
the books before the seat was offi- 
cially introduced to truck manu- 
facturers, truck industry officials 
and members of the press at a 
demonstration last month at the 
factory, McIntyre reported. Recep- 
tion of the new product at that 
event and simultaneous announce- 
ments to dealers throughout the 
country have boosted orders on 
hand to well into five figures, he 
said. 

Production of the seat is well 
under way in a newly-equipped 
plant in Hillsdale, Mich., where 
200,000 square feet of floor area has 
been adapted to modern straight- 
line, automatic conveyor production 
of seats. Manufacturing techniques 
were patterned after the system 
perfected in the volume output of 
Monroe tractor seats which are 
being produced at the rate of 1,500 
to 2,000 a day. 


Olen’s 37th Term 
Believed Record 


CLINTONVILLE, Wis. — Walter 
A. Olen, president of Four Wheel 


Drive Auto Co., has been reelected 
to that position for the thirty-sev- 
enth time. This, it is believed, is 


& record in the industry for re- 
election te the position of presi- 
dent. 

ers Tell Me,’’ by John O. Munn, is 
forum for the expression of deal- 
ions 


“De 
an op: 
ers’ 0} 





consumer reaction are main- 
tained. When the product has 
firmly established itself, control 
is gradually returned to the com- 
pany’s regular operating depart- 

ment. 

One part of the survey, devoted 
to analysis of prevailing practices 
in the organization and operating 
of marketing research departments, 
showed that salesmen, though gen- 
erally not considered good sources 
of market data, can obtain much 
valuable information at little cost— 
if the salesmen are properly in- 
structed and supervised. 


The most satisfactory results are 
obtained, according to the survey, 
when the salesmen are requested 
to supply a small amount of infor- 
mation at a time; when requests 
for information are clear, simple, 
and easy to understand; and when 
the salesman’s interest is held 
through showing how the informa- 
tion they gather is used to ad- 
vantage. 








Cc. W. ZIMMERMAN, winner of the National Truck Readeo contest in Chicago, smiles 
happily alongside his Trailmobile and Reo tractor-trailer combination as he displays the 
championship trophies emblematic of the best truck driver in America. 





Twin Coach Ships 
88 Units in Sept. 


KENT, O.—Twin Coach Co. de- 
livered 88 urban coaches during 
September, according to H. C. 
Arnot, vice-president in charge of 
sales. ' 

Of the 88 coaches delivered, rep- 
resenting the combined shipments 
of Twin Coach’s Kent and Buffalo 





plants, 75 were 34-passenger mod- 
els, 12 were 41-passenger models 
and one was a 44-passenger model. 
August deliveries totaled 82 
coaches. 


Packard Norfolk, Inc. 


Packard Norfolk, Inc., of Nor- 
folk, Va., with maximum capital 
of $25,000, has been chartered to 
conduct an automobile dealership. 
Tazewell M. Bott is president. 











N. H. Truckers 
Pledge Safety 


Program Aid 


MANCHESTER, N. H. — The 
New Hampshire Truck Owners 
Assn. will pledge its support to the 
President of the United States and 
the governor of New Hampshire 
in all highway safety programs, 
it was emphasized in a statement 
here last week by Guy O. Hollis, 
association president. 

Hollis said that at the associa- 
tion’s convention, to be held here 
Nov. 9, “we shall ask for and re- 
ceive pledges from both manage- 
ment and personnel to expend 
every effort towards greater high- 
way courtesy and safety. Our driv- 
ers will continue to earn the name 
of ‘the gentleman of the highway.’ 
Management will continue to main- 
tain vehicles in as safe a condition 
as possible and the New Hamp- 
shire Truck Owners Assn. will fire 
the opening gun Jan. 1 for an all- 
out and continuous highway cour- 
tesy and safety program. 





Interesting items in Bob Finlay’s adver- 
tising column. 
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Georgia Bus Companies Plan 
Huge Expansion Programs 


ATLANTA, Ga—Plans for the 
purchase of new vehicles and con- 
struction facilities during the next 
year at a cost of more than $2,000,- 
000 were revealed last week by 
three large bus lines operating in 
and out of Atlanta and other points 
in Georgia and the southeast. 

Teche Greyhound Lines, with 
headquarters in New Orleans, an- 
nounced it expected delivery of 81 
buses at a cost of $1,650,000. H. V. 
Greenslit, vice-president, said that 
in addition Teche plans to spend 
$585,000 in 1947 for three new ga- 
rages, three new stations, one ga- 
rage addition and two station re- 
modelings. 

Teche also plans to air-condition 
allh buses used in regular assigned 
service, and to inaugurate reserved 
seat limited service over all the 
trunk line routes in its territory. 


Southeastern Stages, with head- 
quarters in Atlanta, has ordered 
approximately 20 new buses, for 
replacement purposes, but does not 
contemplate any extension of its 
lines, according to J. W. Hughes, 
vice-president. Southeastern also 





has plans for improving station 
and other facilities, but has noth- 
ing definitely scheduled due to la- 
bor and material shortages. 

Modern Coach Corp., Albany, Ga., 
is in the midst of an expansion 
program and plans to extend its 
routes. F. W. Mills, president, said 
the line recently received six new 
coaches and has ordered 20 37- 
capacity buses for delivery next 
year. The firm has completed a 
new terminal at Bainbridge, Ga., 
and a new one is being completed 
at Moultrie, Ga. Previously this 
year it moved into new stations at 
the Georgia towns of Dawson, But- 
ler, Jakin and Ellaville. 

In addition, Mills said, plans are 
being completed for a new station 
at Cuthbert, Ga., and a new half- 
way house near Thomaston, Ga. 
Other improvements have been 
made along the company’s routes 
in Florida. 

Mills also revealed that. Modern 
Coach had contracted to purchase 
Lee’s Coach Lines operating be- 
tween Tallahassee, Fla., and Pan- 





E. RUHL, 
portation Co. driver, inspects the new pan- 
oramic windshield made by Kenworth Mo- 
tor Truck for its new Interurban Model K, 
and Intercity Model W buses. In the back- 


ROBERT Northcoast Trans- 


ground, a small clay model from which 
full-scale plaster mockups were made later. 


Ky. Fair Building Leased 


By Ford for Storage 

LOUISVILLE, Ky. — The Ford 
Motor Co., Louisville division, has 
arranged to lease the large Mer- 
chants & Manufacturers building 
on the state fair grounds at Louis- 
ville, for the storage of parts until 
next July or August. 








There are profit-making opportunities in 





ama City, Fla. 
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Top Year Possible... 





9-Month Truck Output | 
Third Highest in History 


(Continued from Page 27) 


duction of 1,042,085 units, attained 
in 1941. 

In that year 218,657 military 
vehicles were included in the pro- 
duction figures, so that if the 
third quarter rate had been 
maintained throughout the year, 
1946 would have been the largest 
civilian truck year of all time. 

In spite of the late start of two 
of the major producers, due to 
their own strikes and those of va- 
rious suppliers, as well as serious 
shortages of materials due to gov- 
ernment orders which delayed mass 
production until late in the spring, 
registrations to date are only ap- 
proximately 132,000 less than in 
1941, the biggest “sales push” year 
of all time. 

Due to the scarcity of bodies and 
special equipment, it may be pos- 
sible that here, too, many more 
trucks are in the field, either in 
the hands of owners or on firm 
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quickly available. 
The Oltman-O’Neill factory 


of rapidly growing demand. 


volume sales. 








QUICKLY AVAILABLE 


Oltman-O’Neill Van Bodies have established 
something of a record for quick availability 
in these times of wait, wait, wait. 

Oltman-O’Neill Co. has been fortunate 
this respect, and has been doing everything 
possible to continue to make its products 


three shifts around the clock, in an all-out 
effort to continue to keep deliveries abreast 


SOLD BY DEALERS 
Oltman-O’Neill Van Bodies are sold by estab- 
lished Truck and Truck Equipment Dealers. 


Built to standardized cab-to-rear-axle dimen- 
sions, Oltman-O’Neill Van Bodies are avail- 
able for all makes of trucks. 


Send in your order for these outstanding 
new truck bodies today. And when you do, 
ask about opportunities open to dealers on 


OLTMAN-O’NEILL CO. 


5171 MARTIN AVE, DETROIT 10, MICHIGAN 
Phone LA. 8504 
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OitTmAN-O’NeILL VAN BopiEs 


ALL STEEL 

ALL WELDED 

ALL RUSTPROOFED 
RIGID GRID FRAME 


LEAKPROOF STEEL ROOF 
OR OPEN TOP 


NONSKID STEEL FLOOR 


FULL WIDTH REAR 
DOORS* 


SMOOTH SIDES 


PAINTED TO MATCH 
CAB AND CHASSIS 


Full-Length Interior Dimensions 
12-Foot Body: 784"x864"x1444” 
14-Foot Body: 784"x864"x 1684” 
16-Foot Body: 784"x864"x1924” 
*Side Door and Tailgate models also available. 
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order with dealers waiting to be 
fully equipped before they are 
istered. While it is unlikely that 
there would be 130,000 such 

it is quite possible that the num. 
ber being held for completion of 
their equipment might bring the 
total in the field much nearer the 
1941 registration than is indicateg 
by today’s figures. 

New truck sales, as indicated 
by registration information gath- 
ered in every state by R. L. Polk 
& Co., statisticians to the auto- 
motive industry, will send totals 
for September higher than 60,000 
units, continuing the record rate 
which began in July. 

On the basis of registration in- 
formation from the first states 
tabulated, the Polk motor statis. 
tical division estimated that Sep- 
tember new truck registrations 
would be even higher than August, 
With 47 states tabulated for Au. 
gust, new truck registrations had 
reached 57,021 units and were ex- 
pected to go at least 8 percent 
higher when all state figures are 
completed. Every indication is that 
September new truck registrations 
will be greater than 60,000 units, 

Comparing present truck regis- 
trations with 1941, in August 57,021 
units were titled in 47 states, as 
compared with 51,556 for the same 
states and month in 1941. The total 
truck registrations for the year 
touched 341,746 units, as compared 
with 473,103 units in 1941. The late 
start in truck manufacture this 
year will, it is indicated, prevent 
the year’s total from sur 
1941, even though registrations are 
establishing monthly records. 
Should present sales trends con- 
tinue through 1947 a record year 
is foreseen by observers. 

Production by weight class has 
varied some from prewar aver- 
ages. This year’s production of 
pickups and other trucks in the 
5,000 pound or less classification 
has been approximately 38 percent 
of the total, while in prewar it 
averaged 42.5 percent. 

The normal 1% ton size has 
undergone a distinct change. 
While this size in prewar repre- 
sented approximately 37.1 percent 
of all trucks produced, the 1946 
production has been split into 
two weight sizes in this group. 
In the 10,001 to 14,000 pound 
class, production represented 28 
percent of the total, while in the 
14,001 to 16,000 pound class, it 
was 20 percent of total. 

Thus the introduction of the new 
heavier 1% ton size, or 14,001 to 
16,000 pound class, seemingly has 
boosted production in this overall 
weight class nearly 10 percent this 
year. 


Truckers in N. H. 
Set Parley Nov. 9 


MANCHESTER, N. H.—(UTPS) 
—Participation in a nationwide 
postwar safety campaign will be 
discussed at the 16th annual con- 
vention of the New Hampshire 
Truck Owners Assn. at the Hotel 
Carpenter here Nov. 9, it was an- 
nounced last week. 








Heil Drops Proposal 


For Greenfield Site 

MILWAUKEE. — Heil Co. has 
withdrawn its plans for acquiring 
a 150-acre tract for a new factory 
at Greenfield, Joseph Heil, presi- 
dent, announced last week. The 
action followed objection to the 
necessary rezoning by about 250 
residents of Greenfield. 

“Since 1921, Heil has operaied 
manufacturing plants in various 
sections of Milwaukee and has al- 
ways felt that its plants have been 
an asset to the community,” Heil 
said. “Surely we do not want to 


do anything to force a building © 
project into an unfriendly area | 
We are withdrawing our petition — 


for rezoning.” 
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Livestock Trucking at Record... 


Improved Rural Roads 


Pressed by Farm Groups 


(Continued from Page 27) 


the condition of many roads is a 
casualty of war. 

Millions of miles of rural roads 
and 95,710 miles of state-controlled 
highways lack all-weather surfaces, 
and some 75,000 miles of city 
streets and alleys lack year round 
surfaces of concrete, asphalt, tar 
coating or gravel. 

With motor vehicle accidents 
on the rise and federal road ex- 
penditures having risen from 6 
to 28 percent of the nation’s out- 
lay for streets and roads, it is 
evident that America faces a ma- 
jor problem in the modernization 
of her rural roads, highways and 
streets, much as it is needed, 
without increased tax levies on 
the users. 

To reach the industry goal of 
10,000,000 trucks and buses on the 
road, highways and rural roads 
must be improved so that their 
operation can be made economic 
and profitable for more farmers 
and those who haul from the 
farms. 

Thus our road and highway im- 
provement program should be of 
much more than passing interest 
to everyone in the industry—manu- 
facturers, dealers and retailers of | 
operating supplies. Conservation of 
highway revenues should be 
watched to the end that all diver- 
sion from these funds should be 
prevented and the moneys collect- 
ed for highway improvement and 
maintenance use be expended only 
for that use. 

Bottlenecks of materials and 
machinery have delayed the start 
of the $750,000,000 highway pro- 
gram, which was to start in 1946. 
Bottlenecks and strikes have up- 
set the production of the new 
trucks that are badly needed by 
the haulers. 


Plastic Fenders 
Offered on °47 
Kit Trailers 


LOS ANGELES.—Plastic fenders 
and floating wheel suspension are 
the features of the 1947 Kit Sports- 
man’s trailers, which were un- 
veiled Oct. 8 at ceremonies jointly 
sponsored by Kit Mfg. Co., Nor- 
walk, Calif., and Sackett-Nichol- 
son Corp., Long Beach, national 
distributor of the Kit line. 

Equipped with a sleeping com- 
partment for two and a stream- 
lined galley, the new models soon 
will be produced at the Norwalk 
plant in excess of 600 a month, 
Kit officials said. 

Both the standard Kit Kamper 
model and the new deluxe Sports- 
master are complete with plastic 
fenders and two doors, but the 
Sportsmaster, making its appear- 
ance for the first time, includes an 
all-metal galley, Butane stove, ice- 
water supply system and a two- 
tone exterior striping. The stand- 
ard is priced at $475 and the de- 
luxe at $650, fob Norwalk. 

The plastic fenders on the new 
models offer high impact resis- 
tance and can withstand the most 
extreme atmospheric conditions, 
Kit officials stated. 

They added that the floating 
wheel suspension, which operates 
on the torsion bar principle, puts 
Kit “more than a year ahead in 
experimentation and research on 
this technique.” 
Road Commission Studies 
Overcrowded Texas Buses 

AUSTIN, Tex.—A hearing will be 
conducted here Nov. 5 by the State 
Railroad Commission to consider 
Whether buses shall be permitted 
to carry more passengers than 
they can seat. 

hairman Olin Culberson said 
many buses are leaving terminals 
with twice as many passengers as 
they in seat. The hearing will 
consiticr whether the rule against 
sellin standing room on _ buses 
Should be modified; and whether 
hold of bus franchises should 
run tra sections and provide 
More trequent service. 


But with an increase expected in 
the hauling of livestock, milk, 
poultry, vegetables and other farm 
commodities, improvement of the 
rural roads of the nation is looked 
upon as being just as vital as the 
improvement of the major high- 
ways, important as they are to the 
transportation of the nation’s food- 
stuffs and other merchandise. 


Truck Rows Dip 


Fewer Strike Notices Aimed 
At Industry, ATA Finds 


WASHINGTON.—Nearly 13 per- 
cent of all union notices of inten- 
tion to strike, filed with the Labor 
department in September, were 
aimed at the trucking industry, 
according to the American Truck- 
ing Assns. The figure compared 
with an approximate 20 percent in 
August, it was said. 

An analysis made by ATA showed 
462 strike notices were certified by 
the Labor department. Of the total, 
58 were against the trucking indus- 
try. August totals were 447 and 88, 
respectively. 


Cash Discounts 
Follow Prewar 


Trend in MEMA 


NEW YORK.—The popular cash 
discount now, as before the war, 
is 2 percent, tenth prox., replies to 
a query by Motor & Equipment 
Mfrs. Assn. indicate, A. H. Eicholz, 
secretary, announced last week. 
This conclusion is based on 173 
replies. 

Replies, according to major prod- 
uct classification, were: Parts 88, 
accessories 48, equipment 34, tools 
27, chemicals 27. These classifica- 
tions total 224 because some firms 
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reported in more than one major 
product category. 

The 2 percent, tenth prox. policy 
was reported by 138 manufactur- 
ers. Five added “net, twenty-fifth 
prox.” There were 11 exceptions to 
the most popular method. Thirty- 
five stated their terms included net 
30 days. Cash discount has been 
changed by nine since the war. 


New Firm in Hannibal 


Sam D. Jarrett, J. A. McClendon 
and Richard K. Phelps, Kansas 
City, and Roy L. Freeman, Hanni- 
bal, Mo., have incorporated Mc- 
Clendon - Jarrett- Freeman Motor 
Co., Hannibal, to operate service 
stations and deal in automobiles 
and trucks. 
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Crosley’s Rate 
Double Sept.; 
690 U. S. Outlets 


CINCINNATI.—Powel Crosley jr., 
president of Crosley Motors, Inc., 
has announced that production of 
the new Crosley car at the Marion 
(Ind.) plant ran on schedule for 
the first two weeks in October at 
an average of 53 cars for each 
working day or over 1,200 cars for 
the month. This will approximate- 
ly double the production of Sep- 
tember. 

Crosley said that the company 
now has 690 dealers in all parts of 
the country and distributors in 40 
foreign countries. 

Calling attention to the fact that 
the volume of cars produced by his 
company is not to be compared 
with the large motor car com- 
panies, he said he is quite satisfied 
with the progress that is being 
made. 

With more than 2,000 new Cros- 
leys on the road, reports from the 
field as to the performance of the 
cars have been “excellent,” accord- 
ing to Crosley. 








Dealer Business Counsel 


By J. B. Van Tassel 








Eprror’s Note: Automotive News 
has engaged the services of J. B. 
Van Tassel to write a regular col- 
umn and answer 
questions at 


ness problems, as 
taken from his 
many years of 
experience in 
working with and 
analyzing dealers’ 
finances and op- 
erations national- 
ly. Van Tassel 
has spent the 
past 18 years on 
this work, was before the war busi- 
ness management consultant for 
the Chicago Automotive Trade 
Assn., and just recently resigned 
his position as Dealer Business 
Analyst for the National Automo- 
bile Dealers Assn. in Washington. 


* * * 


N THIS automobile business. of 





a % 
J. B. Van Tassel 





ours, all dealers buy and sell the 





same class of merchandise on ap- 
proximately the same basis of cost 
and with relative expense setups. 
Consequently, the amounts of net 
operating profits for all dealers 
should be proportionately the same 
in relation to total sales of all de- 
partments. 

However, experience shows that 
seldom, if ever, do two dealers pro- 
duce exactly the same percentage 
of net operating profits. The rea- 
sons are many for these variations 
in net operating profits between 
dealers. I will not attempt to cover 
all of them in this article, but will 
cover some now and others later 
on. 

The lack of capable manage- 
ment in all departments of the 
business is one of the reasons. 
This lack of capable manage- 
ment in departments can be 
largely traced to the fact that 
the dealers, who have come up 
through the new car department 
as salesmen and sales managers, 
are usually very good new car 





merchandisers, but are not so 
good at merchandising used cars 
and service. 

Those who came up through the 
used car department are not al- 
ways best qualified to do a success- 
ful job in new cars and service, 
and those who came up through 
the service department usually lack 
the necessary qualifications to do 
a good new and used car job. How- 
ever, where a dealer employs a 
capable manager to head a depart- 
ment that he himself is not too 
qualified to manage, the profit re- 
sults in the department are usu- 
ally much better than where the 
dealer attempts to do the job him- 
self. 

* * * 
Part-Time Manager 


Better Than None 


Wan the potential sales and 
profit opportunity in a depart- 
ment is not sufficient to justify 
the expense of hiring a full-time 
manager for the department, then 
the dealer should consider the pos- 
sibility of hiring a capable person 
to act as both a manager and a 
productive worker in the depart- 
ment. In the case of the new or 
used car departinents, you should 
look for a good salesman who has 
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MAKE EXTRA PROFITS 
ON SALES wo SERVICE 


INSTALL A FRAM OIL FILTER ON EVERY CAR 
OR TRUCK BEFORE IT LEAVES YOUR SHOWROOM! 


Here’s an easy way to increase your profit on new car and truck 
sales—build up plenty of repeat business for your shop—and do 
your customers a big favor at the same time! On any car that is not 
filter-equipped, install a complete Fram oil filter before it leaves 
your showroom. Then, tell motorists how this famous, nationally- 
advertised oil filter takes out abrasive particles, carbon, sludge, 
prevents unnecessary motor wear, saves breakdowns, overhauls, 
repairs. Fram is easy to install, adds only a small sum to the total 
cost of a car. And remember, if you install a Fram oil filter you’ll 
get plenty of repeat business on genuine Fram replacement car- 
tridges! Fram Corporation, Providence 16, R. I. In Canada: J. C. 
Adams Co., Ltd., Toronto. 


AM Oil & Motor Cleaner 


THE MODERN OIL FILTER 
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some managerial ability and em. 
ploy him on a salary and commig. 
sion basis, dividing his time be. 
tween management and direct gelj. 
ing. In the shop, you could emp 
a good mechanic who has some 
managerial ability to work as both 
a part-time manager and produc. 
tive mechanic. 

In many cases, the total grogs 
profits and expenses of a busi- 
ness are established on a basis 
of the total potential sales 
portunity in a territory. This to. 
tal potential is generally made 
from the number of new and 
used cars a dealer is expected to 
sell in his territory, together 
with the amount of service, parts 
and accessory volume he should 
handle, which is usually based on 
his new car sales opportunity, 

However, where a dealer fails 
to obtain this required new and 
used car volume or his sales of 
service, parts and accessories falj 
short of the amount specified per 
new car expectancy, he is bound 





to show a relatively high total ex. 
pense, a low total gross profit and 
a low net profit as compared with 
the dealers who do obtain their 
sales expectancy. 

* * ca 


What Causes Loss 


Despite High Sales? 


Also. in many cases, dealers do 

obtain and very often exceed | 
their potential sales opportunity in 
their territory and still lose money 
or make a poor net profit on busi- 
ness done. This is usually due to 
three things: (1) lack of proper 
control of expenses; (2) lack of 
proper control of the cost of sales 
of doing business; and (3) a lower 
new and used car gross profit per 
car than originally forecast. The 
most notable reason in prewar days 
for increasing the cost of sales of 
doing business, and the large re- 
duction in total gross profit mar- 
gin, was the used car over-allow- 
ance. 

In today’s market, the gross 
profit margins are more or less 
fixed because of the ceilings on 
new and used cars, together with 





the fact we are in a sellers mar-" 
ket. However, the present trend 
is to remove ceilings and, when 
this sellers market ends, it will 
probably end very suddenly and 
used car over-allowances might 
come back in a buyers market 
in a hurry. When this does hap- 
pen, the gross profit margins on — 
new and used car sales will prob- © 
ably start to vary greatly in 
amounts the same as they did in — 
prewar days. So it might be well © 
for dealers, when forecasting and ~ 
checking operations and expenses ~ 
on @ per new car basis, to get © 
accustomed to seeing to it that — 
the gross profits being realized — 
on those cars at the time of sale 
are the same as the amount orig- 
inally forecast. 

Dealers cannot stay in this or 
any other business for any length 
of time unless the sales dollar pro- 
duces a sufficient margin of gross 
profit to pay the expenses of do- 
ing business and allows enough left 
over for a favorable net profit re- 
turn on the invested capital. 
Next week’s column—‘Manage- 
ment Methods.” 
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Everybody knows that most 

of the 800,000 Elks are busi- ff 
ness men! Owners, partners, 
executives, supervisors, man- 
agers, wholesalers, jobbers, 
retailers; small business and 
large. 
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Just Among Dealers... 








(Continued from Page 3) 


Battie Creek, Mich., his initial 
experience started in 1922 as a 


salesman. 
re 


Georce C. Boss (Chevrolet), Co- 
jumbus, O., signed his first con- 
tract and has continued with Chev- 
rolet ever since. 

* * * 

FranK H. Boapa (Chevrolet), 
Green Bay, Wis., started in 1922 
by buying half interest in his 
brother’s dealership. 


Guenn O. FiercHer (Chevrolet), 
Cedar Rapids, Ia., Chevrolet dealer 
continuously since 1924. 

* + + 


L. E. Fox (Chevrolet), Red 
Oak, Ia., his first experience in 
the field started in 1920 as a 
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Pointment, Pease said that Leon 
R, Coxe, formerly sales represen- 
tative of the Cleveland district, has 

m appointed Lincoln - Mercury 
district manager of the Cleveland 


dealer accountant. 
+ + * 

TRAMMELL Hotus (Chevrolet-Olds- 

mobile), Martinsburg, W. Va., a 

leader in West Virginia dealer as- 

sociations started this year. 
+ * * 


E. T. Hornor sr. (Chevrolet- 
Oldsmobile), Helena, Ark., began 
with a partner signing his first 
Chevrolet contract this year. 

* * + 


P. M. Hovk« (Ford), Redmond, 
Ore., signed his first contract after 
four years experience in a dealer’s 
parts and service department. 


Norsert J. Koppy (De Soto- 
Plymouth), St. Paul, Minn., start- 
ed in this field in 1919 as a me- 
chanic. —— 


Frev H. Kurz (Ford), Fresno, 
Calif., his initial experience began 
in 1919 as a retail salesman. 

+. * + 


James J. Lake (Oldsmobile), 
Chicago, one of the real pioneers 


Charlesworth Gets 
Regional Post at 


Lincoln-Mercury 


DETROIT. — Hugh F. Charles- 
worth, formerly Lincoln-Mercury 
district manager at Cleveland, has 
been appointed 
assistant regional 
manager of the 
central region in 
charge of Lin- 
coln-Mercury. Ap- 
pointment of 
Charlesworth by 
A. B. Pease, cen- 
tral regional 
manager, fills the 
fourth top region- 
al position in the 
nationwide Lin- 
coln - Mercury 
sales organization, T. W. Skinner, 
general manager, explained. 

Charlesworth, who will take up 
his new duties immediately with 
headquarters at Dearborn, will di- 
rect Lincoln - Mercury activities 
throughout the lower peninsula of 
Michigan and in the Cleveland, 
Cincinnati, Louisville and Indian- 
apolis areas. 

Richard S. Boutelle has recently 
been named assistant regional 
Manager for the southeastern re- 
gion with headquarters at Chester, 
Pa, and William L. Cress has 
been named assistant regional man- 
ager for the southwestern region 
with headquarters at Kansas 
City, Skinner announced. Harry 











William L. Cress 


R. 8. Boutelle 


Crimmins previously had been ap- 
Pointed to direct Lincoln-Mercury 
activities in the western region 
ood headquarters in Richmond, 


In announcing Charlesworth’s ap- 


starting in 1904 teaching people 
to drive. 
* 


* + 
E. M. Lizp (Buick), Omaha, Neb., 
he began in this industry as a zone 
manager for Willys-Overland in 
1915. In 1936 and 1937 he was presi- 
dent of NADA. 


+ + - 

Gene M. McDavw (Buick), El 
Dorado, Ark., first experience, 
starting in 1917, was in the ship- 
ping department. 

* * * 


Frank C. O’Remiy (Chevrolet), 
Tucson, Ariz., signed his first Chev- 
rolet contract in 1924 after three 
years experience as a retail sales- 


man. 
* * * 


JoHN W. Ramsey (Ford), Mal- 
vern, Ark., started as a Ford 
dealer after two years experience 
as a dealer’s office manager. 


* * + 
J. E. Ropman (Chevrolet), Fres- 
no, Calif., is active in association 
work and a past NADA director. 
ok * + 


Harry Sommers (Chrysler- 
Plymouth), Atlanta, Ga., after 
traveling four years for the 


than ever before, the company states. 





ROBERT F. BLACK, president, White Motor (right), and J. N. Bauman, vice-presi- 
dent in charge of sales, inspect the first of White’s new WB model trucks as it leaves 
the plant. The new WB line trucks offer more power, economy and operating efficiency 





Packard Motor Car Co. he signed 

a Packard contract. A _ past 

NADA president. 
+ +. * 

Aut Stvuesine (Ford-Mercury-Lin- 

coln), Hollywood, Calif., now presi- 

dent of the Los Angeles association, 

started as a salesman in 1922. 

+. * * 


Marcu Wetts (Ford), Bloom- 








ington, Ill., after four years ex- 


perience as a mechanic, began a 
dealership with the Chevrolet 
line. 


+ +. . 

Georce F. Ziesmer (Ford - Mer- 
cury-Lincoln), Mankato, Minn., 
started directly as a Ford dealer, 
past president of the Minnesota 
association and now Minnesota 
NADA director. 

—JoHN O. MuNN 





Voluntary Plan 
Is Reinstated 
For Soda Ash 


WASHINGTON.—By agreement 
with the industry advisory com- 
mittee, the voluntary plan of dis- 
tribution of soda ash which worked 
so successfully during the war 
years has been reinstituted, the 
CPA announced last week, and the 
needs of all of the soda ash con- 
suming industries, including the 
aluminum industry, will be taken 
care of on an equitable basis. 

The committee estimated that 
the present production of soda ash 
is 15 percent below the require- 
ments of essential users and saw 
no immediate probability of an in- 
crease in production next year 
which would overtake demand. 

Members said that under the 
voluntary distribution plan the in- 
dustry would make every effort to 
distribute the supply equitably, and 
would increase the present rate of 
deliveries of soda ash to aluminum 
producers by 45,000 tons a year, or 
approximately 1 percent of total 
production. 


There are profit-making opportunities in 
AN Want Ads. See inside back cover. 
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E acu INTERNATIONAL BRANCH serves a 


limited number of dealers—and you 


can take that word serve in the full 


sense of its meaning. 


Under direction of the Branch Man- 


ager, various specialists work in close 


contact with each dealer—on sales, 


sales promotion, advertising, shop prac- 


tices and methods, parts merchandising, 


building and shop layouts, credits and 





» <ucceeding Charlesworth. 


Motor 
INTERNATIONAL 


180 North Michigan Avenue 
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BRANCH SUPPORT 
MEANS TO THE 
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collections, and all other activities that 


contribute to a successful dealership. 


This International Branch support 


means profitable business for the dealer. 


And profitable business explains why 


the International Franchise provides the 


dealer with a lifetime career. 


Dozens of other factors add to the 


value of the International Franchise. 


For the complete list address 


Truck Division 


HARVESTER COMPANY 
Chicago 1, Illinois 
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Old Timers’ New High 


Membership Sets 


Almost Triple 1944 Rolls 


NEW YORK.—Another new high 
record for election of members was 
recorded by the Automobile Old 
Timers at the executive committee 
meeting held here last week, when 
394 were enrolled, including 28 life, 
five sustaining and 341 active 
members. 

The membership total has risen 
to 1,452, almost treble the number 
in 1944. It was reported at the 
meeting, which was presided over 
by President George Conrad Diehl, 
that membership chairman Ralph 
De Palma’s campaign had gained 
sufficient momentum to pass the 
goal of 1,500 set for Nov. 1. 

Reports were presented by the 
seventh annual meeting committee 
comprising D. C. Fenner, Arthur 
Lee Newton and Alfred Reeves in- 
dicating progress with the plans 
for celebrating the organization’s 
seventh anniversary, Nov. 20, when 
Paul G. Hoffman, president of the 
Studebaker Corp., will be the guest 
of honor. Distinguished service ci- 


Record of 1,452, 


Herbert W. Alden, Ralph De Palma, 
Charles W. Nash, Arthur Lee New- 
ton and Robert J. Schmunk. 

Alfred Reeves, advisory vice- 
president of the Automobile Manu- 
facturers Assn., will introduce 
Hoffman to the pioneers gather- 
ing which it is expected will fill 
the grand ballroom of the Hotel 
Roosevelt to capacity. 

The nominating committee, com- 
posed of Frank W. Roche, Harry 
M. Williams, George H. Robertson, 
Morton R. Cross and Edward K. 
Kellogg, will hold a meeting Oct. 
22 to nominate 35 directors to 
serve in 1947. 

William L. Hughson, dean of the 
Ford dealers and third vice-presi- 
dent of the old timers group, ad- 
vised the executive committee that 
a luncheon will be tendered to 
Ralph De Palma in San Francisco, 
Oct. 31, at which time a California 
State Council of AOT is to be or- 
ganized. This will be the first get- 


sentative gathering will welcome 
the champion of champions, who 
is making his first visit to Cali- 
fornia in many years. 

D. C. Fenner, vice-president of 
Mack-International Motor Truck 
Corp., a director, executive com- 
mitteeman and chairman of the 
committee on research and awards, 
was elected treasurer of the or- 
ganization. 

John F. Havemeyer, chairman, 
Concrete Steel Co., formerly presi- 
dent of Havoline Oil Co. and sales 
manager of the Locomobile Co., 
was designated as permanent 
chairman of the Endowment Fund, 
of which Charles (Henry) Davis, 
founder and president of National 
Highways Assn., is honorary chair- 
man. 


Ray B. Prescott was appointed 
chairman.of an economic develop- 
ment committee to prepare a sur- 
vey of the automobile industry, 
paralleling the mechanical develop- 
ment. Prescott is author of the 
“Law of Growth in the Motor In- 
dustry,” “Sales of Cars by Price- 
Classes” and “Changing Seasonal 
in Distribution of Sales.” 





‘‘We want you to know that Automotive 
News is the most read and quoted paper in 





together of the motor car pioneers 





tations are to be awarded to Col. 


on the West Coast and a repre- 


our establishment.’’—George Soule, Butler 


electric retarder. 
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J. G. OETZEL, right, executive engineer, Warner Electric Brake Co., and H. W 
Overman, manager, industrial friction materials, Thermoid Co., examine new Warner 





Dual Electric Unit fo 
Tested by Warner 
JENNERSTOWN, Pa. — Fog- 
shrouded, slippery mountain high- 


ways near this Pennsylvania town 
were the scene last week of the 





Nash Co., Butler, Pa. 


first actual highway tests of a new, 
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Scvith Wind 


SOUTH WIND DIVISION 


STEWART-WARNER CORPORATION 
INDIANAPOLIS 7, INDIANA 


REG. VU. S. PAT. OFF. 


g0-3E° 








Identify your place of business as South Wind headquarters 


Hard-hitting advertising in Saturday Evening Post, Collier’s and Country Gentleman will 
drive home the South Wind quick heat story to thousands of motorists in your vicinity this 
winter. It’s advertising that will send prospective customers—interested, receptive, ready 
to buy—to South Wind identified dealers. 


Cash in on this rich market by establishing your place of business as South Wind head- 
quarters. Use South Wind’s banners, folders, ad mat service, and other business-building 
sales aids. Contact your jobber today and get full details. 


ture in the 
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heat—for example, driving to work, or shopping. 
Quick heat has made South W 


selling car heater. 






2) Sell South Wind QUICK HEAT 


South Wind’s ‘90-second heat” 
is the most successful sales fea- 


really important, because most 


trips are short and need quick 


ie apes 


ea 
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car heater field. It’s 


ind America’s fastest 
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New Brake System 


r Heavy Duty Vehicles 
Electric, Thermoid 


, dual electrical braking system de. 


Warner Electric Brake Co., Beloit, 
Wis. Conducted by Warner and ob- 


the test is said to have signalized 


custom-built industrial equipment. 
Two independent braking sys- 


tion. One of these is an electric 


axle of the trailer, employing the 
principle of the Eddy current 
brake. A separate system of con- 


is controlled by an _ electro-mag- 
netic circuit operated by an ordi- 
nary brake pedal. 


plified form of electric generator. 
When excited, it produces a 
braking effect by generating elec- 
tric current which is converted 
into heat and dissipated by the 
cooling fins of the retarder rotor. 

The action of the retarder is con- 
trolled by two speed and load con- 
trol rheostats mounted in the cab 
One of these controls the speed 
at which the retarder goes into 
operation, offering a range between 
14 and 44 mph. The other controls 
the torque on the unit. 

In actual operation, the driver 
sets the first control for the de- 


grades being traversed and the 
load he is carrying. A micro-switch 
on the accelerator cuts out the unit 
so long as there is any pressure 


in narrow limits of the desired set- 
ting. For emergency stops, a micro 
switch on the brake pedal activates 
the retarder to full capacity at the 
instant the pedal is touched, re- 
gardless of the speed rheostat set- 
ting, it is stated. 
During the Jennerstown tests an 
International Harvester model KR- 
11 tractor and a loaded Fruehauf 
semi-trailer, representing a gross 
weight of 42,000 pounds were 
driven down a two-mile hill of 
seven to eight percent grade. With 
the engine in high gear and with- 
out the use of the foot brakes the 
retarder held the speed of the train 
below 35 mph, it is reported. 
Because it does not depend on 
friction, the unit eliminates the 
problem of “fading” brakes on 
long steep grades, according to 
the manufacturer. For the same 
reason, it reduces maintenance 
and replacement problems to & 
minimum, it is claimed. Foot 
brakes need be used only infre- 
quently, or to bring the vehicle 
to a complete stop. 
Related to the retarder is a sep 
arate system of conventional! shoe- 
type wheel brakes operated by an 
electro-magnet device incorporat- 
ing specially compounded ‘Ther- 
moid friction materials which ac 
tivate conventionally-line@ brake 
shoes. 


The magnetic wheel brakes are 
now in actual production. The 2lec- 
tric retarder will be subjected - 

“es 


a series of additional highway 
as a preliminary to commerciai ap- 
plication of these units to heavy 
duty~ highway equipment 0! 





kinds. 


veloped for heavy duty vehicles by 


served by engineers of Thermoid 
Co., Trenton, N. J., whose friction 
materials are used in the system, 
the first application to a highway 


train of a braking system that hag 
been used with marked success on 


tems are used in this new applica- 


retarder mounted on the drive 
shaft of the tractor and on a live 


ventional shoe brakes on‘all wheels 


The Warner retarder is a sim- — 


all © 






sired speed and the torque control © 
at a point commensurate with the — 


on the pedal. The moment pres- © 
sure is released, the retarder goes — 
into action holding the speed with- 
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® wew YORK.—The first exposi- 
in to deal entirely with indus- 
materials handling problem, 

of industry which repre- 
ents approximately one quarter of 
costs, will be held at the Pub- 
auditorium, Cleveland, Jan. 14- 
#7 Earl I. Burke, Republic Steel 
Oo, manager of shipping and chair- 
man of the packaging and loading 
ittee of American Iron & 
Institute, announced last 













Steel 


Pon exhibition will be hoists, 
joist mountings, cranes, der- 
ricks, conveyors, hand and power 
trucks, skids and pallets, tractors 
and trailers. 

Edwin J. Heimer, president, Bar- 
rett-Cravens Co., is chairman of 
the exposition committee. Ezra W. 
Gark, vice-president and general 
manager, Clark Tructractor divi- 
sion of Clark Equipment Co., is 
Sby@ chairman of the program com- 





Ht. W. 
Varner 







sloit, # mittee. 
| ob- Serving with Burke on the policy 
noid % committee are T. O. English, as- 
tion @ sistant chief purchasing agent, 
tem, # Aluminum Co. of America, and Col. 
ized @ Albert B. Drake, materials han- 
way @ dling engineer, of Drake, Steven- 
has @ son, Sheahan, Barclay, Inc. 
3 on Burke, chairman of the policy 
ent. B committee, declared that the ex- 
sys- § position will furnish the first op- 
ica- § portunity for production, distribu- 
tric B® tion and warehousing executives to 
rive § see under one roof all methods of 
live § speeding materials along produc- 
the @ tion lines and through plants from 
‘ent @ receiving depots to shipping rooms. 
on- “Materials handling is one of the 
eels @ last frontiers for cost reduction,” 
ag- @ he said. “Reliable estimates place 
rdi- @ the cost of handling alone at five 
billion dollars annually. It is ex- 
m- pensive and non-productive. In no 
or. other phase of manufacturing do 


a there exist such possible savings in 


C- costs as in materials handling.” 
od Other members of the program 
he committee are E. F. Twyman, gen- 
©". & eral manager, Automatic Transpor- 
n= @ tation Co.; Burke; W. S. Huss, di- 
m- % rector of operations, Acme Steel 
ab | Co; Heimer; Ralph D. Mount, ad- 
ed § vertising manager, Bassick Co.; E. 
ato W. McDonnell, president, Economy 
we. ring Co.; Gordon J. Berry, 
ols § vice-president, Electric Products 
©.; Irving B. Hexter, publisher, 
ne Flow Magazine. 
rol A. L. Lewis, president, Lewis 
he Shepard Co.; Norman L. Cah- 
he ters, president, Materials Han- 
ch fing Laboratories; Charles 
nit Downes, editor, Distribution Age; 
re § Sichard Rimbach, Materials Pub- 
s- ishing Co.; J. F. Thomas, presi- 
os dent, Thomas Truck and Caster 
h- 0.; Howard R. Waterbury, exec- 
t= tive secretary, Association of 
ro litt Trucks and Portable Ele- 
es vators. 
ne Col. Clem D. Johnston, Roanoke 


Public Warehouses; Col. Drake, 
t- and H. S. Germond II, treasurer, 
Revolvator Co., and Charles F. 


- | Armour Boosted 
© | By IHC Truck 


7 CHICAGO. — Karl O. Schreiber, 
Vice-president, manufacturing, In- 
tional Harvester, has an- 
e Nounced the appointment of J. W. 
Armour, former works manager of 
the Springfield (O.) motor truck 
t, as assistant manager of the 
Manufacturing research depart- 
Ment. He began his employment 
With the company at the Hamilton, 
Ont, works in 1910, was appointed 
assistant superintendent at McCor- 
Mick Works in 1940. 

V. A. Guebard, manager of man- 
facturing of the motor truck divi- 
sion, announced the appointment 
of A. H. Scherer, formerly general 
Superintendent of the Fort Wayne 

ck plant, as works manager at 
Springficld succeeding Armour, A. 
D. Bishop, former assistant gen- 
eral sunerintendent, Fort Wayne 

orks, has been made general su- 
Perintendent at that truck factory. 


Johnson Chartered 


Johnson Auto Sales, Inc. has been 
Tporated in Buffalo with cap- 
of $20,000. Incorporators are 

1 KF. Johnson, Joseph A. 








——- 





if Materials Handling Show 


Efficient Movement Is Exposition Theme 
Set for Cleveland 


Kells, director of education, Elec- 
tric Industrial Truck Assn. 


Among exhibitors which have al- 
ready reserved space are Acme 
Steel Co., American Engineering 
Co., Automatic Transportation Co., 
Barrett-Cravens Co., Bassick Co., 
Bolivar Publishing Co., Clark Truc- 
tractor division, Conco Engineer- 
ing Works, and Conover-Mast Pub- 
lishing Co. 


Crescent Truck Co., Durant Mfg. 
Co., Economy Engineering Co., 
Electric Products Co., A. J. Ger- 
rard & Co., Lewis-Shepard Co., G. 
B. Lewis Co., Lyon-Raymond Corp., 
Marsh Stencil Machine Co., Mer- 
cury Mfg. Co., National Metal Edge 
Box Co., Ohio Equipment Co., Pal- 
let Sales Co., Powell Pressed Steel 
Co., Rack Engineering Co. 


Republic Steel Corp., Service Cas- 
ter & Truck Corp., Silent Hoist 
Winch & Crane Co., Steel-Parts 
Mfg. Co., Thomas Truck & Caster 
Co., Towmotor Corp., Union Metal 
Mfg. Co., West Bend Equipment 








THE NEW DEALERSHIP of William Zurheide & Son (International), Mattoon, Il. 
The two-day opening program was featured by music and the attendance of boys and 


girls interested in agricultural projects. 





Corp., Yale & Towne Mfg. Co., and 
Yard-Man, Inc. 

“Systems for handling must be 
devised before the factory is built 
to achieve an efficient flow of ma- 
terials. However, efficient systems 
mean more than cost savings; they 
mean elimination of production 
bottlenecks, high accident rates 
and dissatisfied personnel.” 

A four-day program of prepared 
papers and discussions will be 
held concurrently with the exposi- 
tion. This series will feature ma- 
terials handling specialists from 
the fields of aviation (operations 





and production), automotive, bev- 
erages, canning (foods and pro- 
cessing), ceramic, chemical, elec- 
trical, farm equipment, foundries, 
iron and steel, meat packing, pa- 
per, railroads, rubber, textile, ware- 
housing, general machinery, bulk 
materials, and chain stores (mail 
order and wholesale groceries). 


McKay Aids Vote Drive 


Douglas McKay, head of McKay 
Chevrolet, Salem, Ore., and a vet- 
eran of both world wars, has been 
named chairman of Gov. Earl 
Snell’s campaign for reelection. 











Zurheide Holds 
Novel Opening 


After Expansion 


MATTOON, Ill.—Truck operators 
of Coles county, Illinois, and ad- 
joining territory are benefiting 
from the expanded service facili- 
ties now available with the open- 
ing last week of the new building 
of Wm. Zurheide & Son (Inter- 
national). 

Fifteen years in the trucking 
business as a user of International 
trucks give “Bill” Zurheide first- 
hand knowledge of truck sales and 
service needs. The service shop is 
68 by 82 feet, with side doors high 
enough to accommodate the larg- 
est truck-trailer equipment. 

Overall dimensions of the build- 
ing are 82 by 114 feet. The show- 
room is 28 by 60 feet; the offices 
16 by 20; parts department 22 by 
64; and tool room 16 by 24. The 
tool room contains equipment val- 
ued at $7,500. 

The Zurheide personnel of 15 in- 
cludes Wesley Von Behren, shop 
foreman; Wayne Cowger, parts 
man, motor trucks; Lowell Thomp- 
son, parts man, farm equipment. 





Caravan Top 
increases the use- 
fulness of a“pickup” 


50% because it allows 
for all the conveniences of 


ile POL hae Mg 














Johnso:, Gloria Boneberg, Richard 
Hagen .nd Robert J. Johnson. 








the open truck PLUS the many 

undeniable advantages of the 

“panel” job. Rain or shine... snow 

or sleet . . . this quickly convertible top 

is “tops” in delivering the goods safely. 
Attaches firmly with only 4 bolts. Fits most ; 
standard pickup bodies. One-half ton model only $89.50 F.O.B. near- 
est distributing point plus Federal tax. Larger models slightly higher. 









ROOMY! 
Simple, strong construction means easy assembly, 
minimum loading area. No protruding fastenings in 
body to damage cargo. Heavy-duty, waterproofed, 
mildewproofed No. 10 duck cover assures long-life. 


¢ STRONG! 
Lightweight, high tensile, rustproof aluminum frame. 
All parts of frame supporting cover have smooth, 
round edges to minimize cover wear. 





Truck owners everywhere need this wonderful top! Ask your jobber 
for literature. Please send jobber’s name if you order direct. 
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with people’s wants, and in some 
cases bring price reductions. 

One dealer said that before the 
price holiday he could sell one par- 
ticular model for $1,800, during the 
holiday it went down to $1,400 but, 
with the return of ceilings, people 
are paying the ceiling of $1,800 
without protest. 

In some cases, dealers said, 
prices would go up, but they added 
that the market would soon settle 
down and tend to reflect true value 
rather than the fictitious OPA 
values. 

Another new-car dealer wrote to 
Automotive News that: 

“The automobile industry was 
not built to its present size by 
being policed by a bunch of petty 
officeholders. 

“It is high time we had protec- 
tion against this adverse publicity. 
What we have been building in 
this community for 26 years can 
be torn down overnight by these 
parasites. This holds true through- 
out the nation.” 

Meanwhile, W. L. Mallon, pres- 





Resistance Asked 


Some Urge Dealers to Fight OPA 
By All Legal Methods 


(Continued from Page 1) 


ident of NADA, told members of 
the Alabama Automobile Dealers 
Assn. in convention at Biloxi, 
Miss., that ceilings would prob- 
ably come off sooner than ex- 
pected, but that dealers should 
live up to the regulations as long 
as they exist. 

Doc Greiner, president of the 
Toledo Used Car Dealers Assn., 
urged that dealers across the na- 
tion close their doors until the 
country returns to the free enter- 
prise system. 

Lou F. Jacod, a reputable used- 
car dealer in New York, closed 
his place on Broadway after 30 
years of continuous operation, 
because of “stupid OPA regula- 
tions and unenforcement except 
against legitimate dealers.” 

Jacod said that he found it im- 

possible to purchase any used cars 
under OPA regulations, and so has 
decided to concentrate on opera- 
tion of his Chrysler-Plymouth deal- 
erships in Englewood, N. J. 


From the. West Coast came com- 





plaints of what amounts to a 
whispering and poison-pen cam- 
paign by OPA. 

The San Francisco Motor Car 
Dealers Assn. and the Northern 
California Motor Car Dealers Assn. 
point out that they have no objec- 
tion to investigations by OPA of 
complaints made by buyers of new 
or used cars. 

But it is a different thing when 
OPA circularizes by phone and 
letter buyers who have no com- 
plaint whatever. Such tactics, the 
dealers point out, cast discredit 
on the entire industry and start 
whispers because OPA has pro- 
vided smoke where there is no 
fire. 

The associations say that OPA 
has sent letters accompanied by 
questionnaires to a large group of 
new car buyers. 

“The car buyer,” it is pointed 
out, “is asked to appraise the con- 
dition of the car. he traded in, if 
any, and thus become an expert 
in outlining the work and its cost 
which the dealer would have to 
do to the used automobile to make 
it a warrantable vehicle under the 
provisions of the law. 

“The associations do not con- 
sider this procedure in line with 
the intent of Congress or that 





money was appropriated for such 
a purpose.” 

It was also pointed out that OPA 
has circularized a large group of 
used-car buyers, stating that “their 
government” was conducting an 
investigation and that their repre- 
sentative would be at a given OPA 
office during certain hours on cer- 
tain days. Would they get in touch 
with him at that point? it was 
asked. 

“Here again,” the associations 
said, “the letter is going to buyers 
who have no complaint of a viola- 
tion of ceilings or of any other 
kind and who have made no com- 
plaint to OPA. 

“The reports so far received 
indicate that the recipient of 
either of the two letters is dis- 
turbed or scared, and thinks that 
he himself has commited some 
wrong.” 

In addition, it was said, OPA 
has solicited over the telephone a 
buyer of a new car with a request 
that he come to OPA offices to 
sign a complaint or affidavit, under 
the promise that OPA would re- 
cover for him some given amount. 

“This solicitation of a complaint 
is not in order and is highly irreg- 
ular,” the associations said. 

Those dealers who urged an 











WHEN WINTER COMES... 


Vii sof 


WILL BE EVEN MORE IMPORTANT 


do well to rely upon dependable, service- 
proved Pittsburgh Safety Glasses. When 
you choose these quality Safety Glasses, 
you know that you are getting a prod- 
uct backed by unexcelled resources in 
research, technical skill and manufac- 
turing knowledge. 
product that is made by one of the 
world’s foremost glassmakers. 

Consult with our Safety Glass spe- 
cialists whenever you have a problem 
involving the use of glass in the design 
and construction of your automobiles. 
Pittsburgh Plate Glass Company, 
2461-6 Grant Building, Pittsburgh 19, 


cE and snow ... sleet, fog... present 
hazards which the motorist always 
fears. That’s one reason why potential 
car buyers have emphasized that they 
want better visibility through larger 
openings in their automobiles. 
and newspaper surveys conducted 
in all sections of the country have made 
it plain that potential owners demand 


bod 
SA 


windshields and windows 


them a clear, unobstructed view of the 
road —for increased driving safety, 
greater riding pleasure and smarter car 


appearance. 


n selecting Safety Glass for wider 
windshields and bigger windows, you will 


that give 


Pennsylvania. 


Safety G88 orn 


DUPLATE SAFETY PLATE 


?P 





PTT S:8-82R GH 


GLASS 


“PITTSBURGH” sland for Lualeily Class and Paint 


PLATE Cc OM PAN F 


DUOLITE SAFETY WINDOW GLASS 


oS 4: £49 


You are selecting a 


end to cooperation with OPA 
said that in many cases dealers 
had allowed OPA investigator; 
to carry away their books with. 
out authority from the courts, 
They urged dealers to refuse this 
and every other cooperation be. 
yond the law from now on. 

Dealers insist that OPA 
failed to make a dent in the over. 
ceiling used-car market among ip. 
dividuals, where the large major. 
ity of used-car business takes | 
place now, and thus OPA cei 
have no good effect while the bag 
effects run wild. 


Harder Appointed 
Ford Operations 


Vice-President 


DETROIT.—Appointment of D, 
S. Harder, president, E. W. Bliss 
Co., as vice-president, operations, 
Ford Motor, was 
announced last 
week by H 
Ford II, neal 
dent. 

In his new po 
sition, which he 
will assume after 
Dec. 1, Harder 
will become the 
staff executive 
directing all 
m anu facturing 
and production 

; activities of the 
Ford company. Ford said Harder 
had agreed to remain as president 
of the Bliss company until Dee, 1 
and to continue to serve indefi- 
nitely as a director and chairman 
of that company’s board. Harder 
has been president of Bliss, manu- 
facturers of industrial press equip- 
ment, since January, 1945. 

M. L. Bricker, vice-president and 
director of manufacturing, will 
continue in his present position 
with direct line authority over 
manufacturing operations. Both 
will be members of the policy com- 
mittee. 


N. Y. Dealers 
Back Thruway 


ALBANY, N. Y.—The state auto- 
mobile dealers last week called up- 
on the Democratic candidates to 
keep the New York state thruway 
out of politics. In a letter to Sen 
James M. Mead, Carl E. Fribley, 
president of the dealer organiza- 
tion, said that construction of the 
thruway was “a necessity which 
calls for a bi-partisan approach.” 








D. 8, Harder 




















DEALERS NET 


— KAS 17.50 


PROMPT s 
HIPMENTS 


THE CHOICE OF OVER 100,000 
USERS 











One man tows and steers two cars. 
Only 60 seconds to attach. 
Portable—weighs 23 pounds. 


PILOT ADAPTOW COUPLERS 
A Timely accessory for towing 1946 cart 
with box style bumpers. Set of 2 couplert 
$7.50 Dealers Net Price. Order from your 
jobber or write us today. 





FACTORY SALES DIVISION 


PILOT MANUFACTURING C0) 


BATTLE CREEK 3, MICHIGAN 











@Delicious boxed 
citrus for your firm's 
Christmas gift-list this year! 
Write for free 4-color ilus- : 
trated folder with prices on 
fruit shipped direct ‘rom 
the grove. —_-—+ 


JOHN BANTIDE 
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Airlines Seek Solution 
For, Recent Accidents 


By Charles Evans 





Aviation Editor 
WHEN A SERIES of air accidents occur within a brief 
time, there is aways a demand for better air navigation 
facilities, more careful operation by the airlines, and some- 
times, even for more and better regulation. 
Recent accidents, including one which must be listed under 





the heading of “most remark- 
able ever,” if not under the 


actual heading of “miracle,” 
have been considered against a 
packground of booming air travel 
and the approaching winter, bad- 
flying-weather season. Comments 
reveal a fearful approach to the 
problems that face the airlines this 
winter, and the accidents have con- 
vinced most people that the fears 
must be respected. 

Occurrence of these accidents 
may be pure coincidence, or they 
may point to more of the same 
as the weather worsens and the 
airlines continue to haul their 
growing passenger lists. Time 
will tell, but meanwhile, people 
are talking. 

Takeoff and landing accidents 
have featured the most recent 
series. While not an airline acci- 
dent, the crash of the charter liner 
at Elko, Nev., occurred as the pilot 
was approaching in bad weather 
for a landing. He struck a small 
hil} and the plane was demolished 
and 20 were killed. Later, the Sa- 
bena (Dutch) line plane crashed 
as it approached Gander field in 
Newfoundland. 

Then American Export Airlines 
plane, taking off from Stephenville, 
Newfoundland, flew into the face 
of a 1,500-foot cliff. Then a United 
Airlines plane, approaching for a 
landing at Cheyenne, hit a low hill 
and two of its passengers were 
killed. 

Then came the miracle accident 
when an Eastern Airlines plane, 
approaching the Washington Na- 
tional Airport, in a foggy night 
landing, narrowly missed a brick 
house, piowed through a wooden 
well house, skidded about 1,200 feet 
along the ground strewing gaso- 
line which immediately caught fire, 
and wound up on its back and 
ablaze, minus engines and wings. 
Every one of the 26 passengers 
and the crew came out alive, and 
only the pilot and co-pilot have 
been hospitalized. 

Pilot Admits Fault 

What causes this kind of acci- 
dent? It so happens that in two 
of these there is expert testimony 
available, since the crews are alive. 
The United Airlines pilot has said 
that the crash at Cheyenne is all 
his fault. 

“I looked away from my in- 
struments for a moment on the 
approach and got too low,” he 
said. No statement has been 
made by the EAL crew, but it 
will feature the inevitable inves- 
tigation. 

Three men of long experience in 
aviation recently were discussing 
these accidents. One was an offi- 
cial of the Air Transport Assn. The 
second an airline pilot and the 
third an aviation writer. All ad- 
mitted being puzzled. They brought 
up all the possible explanations, 
and proposed various “cures.” 

Better aids to landing on the 
8tound, including the CAA’s in- 
Strument landing system, with ra- 
dar to be used as auxiliary to it; 
& change in the minimums under 
Which airlines now operate, such 
as a higher ceiling and greater vis- 
ibility; more training of pilots, and 
more checking by air carrier in- 
Spectors of their competency to 
Make instrument approaches at 
the fields along their routes were 
discussed. 

Several questions were left hang- 
ing and unanswered: Are our alti- 
Meters sensitive enough and how 
can they, or another instrument, 
Bive the pilot sufficient advance 
Warning of danger? What goes on 
between pilot and co-pilot in the 
Cockpit in time of emergency? Is 
the co-pilot free to put in his two 
Cents worth in advice, warning and 

er assistance in flying the plane, 





or is he muzzled by the discipline 


imposed by the captain? Is today’s 
airplane just too much for one 
mind, two arms and two feet to 
handle in a tough emergency? 


Someone suggested that all these 
questions miss the big point at 
which improvement is needed. 

“What we need is an airplane 
that can be flown safely at 20 
miles an hour. Then we would 
not have these approaches for 
landing and takeoffs at breakneck 
speed.” 

Slower Landing Speed 
The idea seemed to strike the 





pilot as an entirely fresh one. He 
flies today’s transports, and has 
observed their evolution from 
smaller, slower planes which had 
better takeoff and landing charac- 
teristics, but much slower top 
speeds. But he agreed that landing 
dozens of airliners an hour at a 
congested airport in bad weather 


would be a vastly different and far |, 


safer task if the planes could be 
moving at 20 instead of 90 to 120 
miles an hour. 

More aids for bad weather ap- 
proaches will be available this win- 
ter than ever before when the 
CAA will have 52 of its instrument 
landing installations at work short- 
ly after the first of the year, and 
27 similar systems installed for and 
used by the Army will also be 
available on the airways. 


In addition, three of the newest 
radar ground controlled approach 
installations will be in operation 
soon at Newark, Chicago and 
Washington airports to supplement 
the instrument landing system. 
Airliners will soon be equipped 
with all necessary receivers for 
using both these aids, and pilots 
are being trained in their use. It 
is expected the airlines and the 
CAA will agree on a lowering of 
the minimum ceilings when these 








THE 35-YEAR association of Paul G. Hoffman, president, and Harold 8. Vance, 
chairman, with Studebaker was memorialized last week when the two executives were 
the 


presented with special bronze plaques. Vance joined 


hinist in 





pany as a 


1910. Hoffman became a retail salesman a year later. The awards were similar in de- 
sign to plaques presented to dealers at five-year milestones of Studebaker representa- 


tion. The presentation group includes three 


Blaine, Vance, Hoffman, M. T. Moore and E. 


other directors. Left to right, James G. 
J. Quintal. 





aids are ready and the airline 
crews are ready to use them. 


10,000th Rototiller 
N. M. Dealer Takes Delivery 
At Willow Run 
WILLOW RUN, Mich.—Robert B. 


Briscoe, partner and service man- 
ager, Black-Criswell Motor Co., Al- 








buquerque, N. M., last week ac- 
cepted delivery on the 10,000th 
Rototiller produced by Graham- 
Paige here. 

Joseph W. Frazer, president, and 
W. A. MacDonald, vice-president in 
charge of sales, attended the cere- 
mony at which the machine was 
delivered to Briscoe. 





Read Jack Weed’s Backshop for some 
highlights in the service field. 








Tow StU 200 Sevies 


Single-Speed Double-Reduction® 


Two new tough-as-nails Timken axles are ready to help you whip 
your heavy-duty hauling problems—the new S and U-200 Single- 
Speed Double-Reduction Axles and the new S and U-300 2-Speed 
Double-Reduction Axles. 

Both are designed for modern high-power engines—the S Series 
for loads over 18,000 pounds, and the U Series for heavier loads 
and off-the-road operation. Both are bears for punishment—have 
more up-to-the-minute features than you can shake a prop shaft 
at. Both are in full production now—the only postwar heavy-duty 
axles ready to pitch in and start working for you immediately. 

Operators who are using these new axles call them the final 
answer to heavy-duty final drive problems. For all that’s modern 
and best in design and performance, specify Timken S or U Series 


combination differential . . 
shaft location ... plus scores 


READY NOW! 
TWO NEW HEAVY-DUTY AXLES! 


Axles under the next heavy-duty trucks you buy. 


rimMk 


WISCONSIN AXLE DIVISION 





New hypoid-helical double-reduction drive ... 
torsion-flow “Axaloy” axle shafts... 
. new interjacent pinion 


new 
new 9-16 tooth 


of other modern features. 


Data on ALUMINUM housing, brake shoes and hubs 
on S Series for weight saving available. upon request. 


EN 





TIMKEN 
AXLES | 


THE TIMKEN-DETROIT AXLE CO., DETROIT 32, MICH. 


. OSHKOSH, WIS. 


TIMKEN AXLE BRAKE DIVISION « DETROIT 32, MICH. 








Tow Sed 300 Seview 


2-Speed Double-Reduction® 2:32 


* FINAL DRIVES 


INTERCHANGEABLE 


2-speed double-reduction drive doubles available gear 
combinations—gives greater pulling power and high 
road speeds in same truck. Equipped with famous Tim- 
ken Easy Power Shift—no manual shifting required. 


Like S and U-200, § and U-300 offer option of new DP 
Heavy-Duty Hydraulic Brake or famous P Series Power 


IN THE SAME AXLE HOUSING 
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4. Issues Stir I. 


CATA Joins State Assn. in Deciding Policy 
For Legislative Session 


CHICAGO.—Declaring that when 
the. Illinois legislature convenes in 
January “it will be more necessary 
than ever to rely on sound, con- 
structive legislative leadership,” 
the Chicago Automobile Trade 
Assn. last week bulletined its mem- 
bers that “the uncertainty of this 
era, the demands of certain groups 
and the entire reconversion prob- 
lem” will project real difficulties. 

CATA stated that it has joined 
the Illinois Automobile Trade 
Assn., with headquarters in Peoria, 
in girding to tackle legislative 
problems. Both associations quoted 
a presentation of the situation 
ahead as prepared by the Illinois 
Federation of Retail Assns. Fol- 
lowing is the text: 

Bi The retailers occupation (sales) 

tax always brings some fire- 
works. Next session one can be 
certain strong efforts will be made 
to divert sales tax proceeds in 
financial relief for municipalities. 

“Tt is no secret that a new or- 
ganization is being talked about 





to get (1) either 1 percent of the 
sales tax or (2) a prorata share 
based on tax payments to relieve 
the tax situation in that city. Cer- 
tainly, if this effort is made, other 
municipalities, said to be hard 
pressed for funds, will make the 
same effort. 

“It is well known, too, that 
other sources would like to see 
the tax rate reduced to 1 percent 
with the remaining 1 percent 
levied by cities to get out of 
reputedly dire financial circum- 
stances. Whether the way to mu- 
nicipal government economies is, 
or is not through the granting 
of more money to such agencies 
is, obviously, to be a debatable 
point. 

“So is the angle of whether or 
not any of these sales tax rebates 
would result in corresponding de- 
creases in current tax burdens. At 
any rate, many folks are interest- 
ed in taking the “emergency” out 
of the sales tax angle (remember?) 
and making the levy very perma- 








Collecto Garbage Units 


Coal Hoppers 


Milk Tanks 


Piane Refvelers 








Rock Bodies — Telescopic Hoists 












For long life . . . modern 
design...and dependable 
operation, recommend 







to your customers... 





When the question arises as to 
which body and hoist will do 
the most dependable job for a 
specific application, it 1s good 
business to review the features 
of Heil units. 
























Consider the weight- saving 
construction that gives your cus- 
tomers greater payloads and big- 
ger profits — the 45 years of 
experience in design and fabri- 
cation — the smooth operation 
of the hoist — plus dozens of 
other reasons that assure out- 
standing service and satisfaction. 


Heil Bodies and Hoists sub- 
stanuate your claims for thorough 
dependability — your customers 
thank you for recommending them. 

BH-111 


wore EVEL Go, 


General Offices 
MILWAUKEE 1, WISCONSIN 





Petroleum Truck Tanks 


nent. Once it is used to supplant 
other basic revenues, once it gets 
more and more dependent support- 
ers, the more certain it is to be 
Illinois’ forever. 

= The Illinois Unemployment 

Compensation act will come up 
for amendment. A lot of publicity 
has been given to the number of 
men and women unemployed in 
Illinois as compared to the jobs 
that are going begging. These 
points are applied against the 
benefits being paid in the state and 
a lot of folks are getting excited 
about the situation. 

“There is only one way to do 
anything about this matter. That 
is to redefine ‘suitable work’ as a 
qualification for the obtaining of 
benefits. 

“This most controversial point, 
always a factor in employer-labor 
efforts to get ‘agreed’ bills, can be 
certain to start a lot of fireworks. 
Folks most interested in this point 
had better be talking turkey to 
their legislators if they are gen- 
uinely interested. 

"3 Proponents of some state sys- 

tem of sickness and disability 
benefits have now come out fiat- 
footed demanding legislative ac- 
tion. Here is an issue—and a prin- 
ciple—that needs less emotional- 
ism and more realism. 

“Along this line, it is most im- 
portant that all employers of six 
or more employes watch their 
mails closely for the next two 
weeks. It is reported that a ques- 
tionnaire will soon be sent out 
by the legislative commission of 
which Sen. Walker Butler is 
chairman and Sen. Lawrence 
Rotz, vice-chairman. This ques- 
tionnaire will ask some pertinent 
questions as to present private 
coverage on sickness and disa- 
bility matters, and the commis- 
sion will need intelligent, prompt 
replies to get at the facts. 

“We do not know the exact date 
of the mailing of the questionnaire 
which will precede a commission 
report. We do know it will be 
shortly. Watch for it. 


“A. Efforts of some irresponsible 

labor leaders to slap secondary 
boycotts on small food stores, fill- 
ing stations, etc., where quarrels 
are thrown up to bring on picket- 
ing and resulting in refusal of 
wholesale and manufacturers pur- 
veyors to cross the picket lines, 
seem certain to invite legislation 
curbing the secondary boycott, per- 
haps by some definition of just 
what is a ‘labor dispute.’ Certain 
| legislators are reported quite dis- 
; turbed over the picture as it has 
| developed in some areas in IIli- 
| nois.” 


Kansas Truckers 


Elect Graves 


WICHITA, Kan.—William H. 
Graves, Salina, was elected presi- 
dent of the Kansas Motor Carriers 
Assn., Inc., at the group’s eleventh 
annual convention here last week. 


Other officers elected are: Harry 
Sprague, McPherson, executive 
vice-president; G. M. Brewer, 
Wichita, treasurer, and John Blood, 
Wichita, American Trucking Assn. 
vice-president. New directors are 
Ralph Cody, Hutchinson, common 
carriers; Noel Albert, Wichita, con- 
tract carriers; H. J. Benschedit, 
Hutchinson, private carriers; C. F. 
Hendrick, Topeka, local cartage; 
C. W. Kelley, Hutchinson, liquid 
fuel carriers; R. C. Williams, Rus- 
sell, oil field haulers, and William 
H. Graves, Salina, farm to market 
carriers. 


For Oil Trucks 


Improved Hose Claimed 


By U. S. Rubber 


NEW YORK. — Lighter weight, 
increased flexibility and greater 
softness are reportedly achieved in 
a new oil and gasoline hose devel- 
oped by United States Rubber Co. 
for use in unloading oil trucks and 
tank cars. 

The carcass consists of two plies 
| of Ustex, a chemically treated tex- 
| tile 70 percent stronger than con- 
ventional cotton yarn. Three plies 
of cotton were formerly required. 
The hose is lined with a synthetic 
rubber compound which resists 
aromatics and high octane fuels. 

Because of reduced outside diam- 
eter, standard size couplings may 
be used on the new hose. 
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HARVEY 8. FIRESTONE jr., at left, p 


features of the new Firestone Champion ground grip tractor tire to Raymond Olney, 
American Society of Agricultural Engineers, 
Clyde, professor of agricultural engineering, Pennsylvania State College and c'! 


center, secretary-treasurer, 


Firestone Tire & Rubber, points out _ 


and A. W. 
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of the power and machinery division of the ASAE. Behind Firestone stands the first gure | 


bar design tractor tire, introduced in 1932 by his father. 





DP Brake for Heavy-Duty 
Announced by Timken 


DETROIT. — The Timken DP 
dual primary hydraulic brake is 
now being manufactured in a new 
heavy-duty series, according to Ray 
L. Morrison, general manager of 
the Brake division of the Timken- 
Detroit Axle Co. 

The new heavy-duty series brake, 
Morrison said, meets the needs of 
operators of big trucks who have 
long wanted a true heavy duty 
hydraulic brake powerful enough 
to meet the requirements of extra 
hard service. 

He added that the heavy-duty 
brake offers all the advantages of 
Timken’s DP brake design. Its op- 
erating principle is identically the 
same as the medium duty series 
which has been in production for 
the past two years. 

Greater braking ability, equally 


44-Hour Week 
Hits Vancouver 


Long Haulers 


VANCOUVER, B. C.— Introduc- 
tion of the 44-hour week as labor 
legislation in British Columbia has 
presented a problem for those en- 
gaged in long-distance trucking in 
the province. 

Fred Green, field manager for the 
Automotive Transport Assn., and 
Roy Davis, Ladner, president of the 
association, are now making a tour 
of centers throughout B. C. for the 
purpose of scouting views of em- 
ployers, preparatory to submitting 
a brief to the provincial govern- 
ment, requesting special conces- 
sions for the trucking industry. 

These concessions have been 
granted to various types of busi- 
ness activity which cannot normal- 
ly adjust themselves to a 44-hour 
week. 

In some cases the government 
has adopted the policy of allowing 
types of industry or business to 
group the working hours for a 
two-week period, provided that the 
total for the two weeks is not more 
than the combined total of 44 hours 
for each individual week. 

Opinions expressed by trucking 
firms at meetings held to date, 
favor a 48-hour week in the in- 
dustry. 





Mack Names Peterson 
Long Island Chief 

NEW YORK.—Announcement of 
the appointment of Helmer Peter- 
son as factory manager of Mack- 
International Motor Truck Corp., 
Long Island City (N. Y.), plant has 
been made by A. N. Morton, vice- 
president. In his new capacity, Pet- 
erson will oversee the manufacture 
of Mack fire apparatus, as well as 

Jack Henebery was named man- 
ager of Mack’s New Orleans 
branch, according to A. C. Fetzer, 
vice-president. 





effective in either forward or re- 
verse, results from the DP brake 
being so designed that both shoes 
act as primaries in either direc- 
tion, according to Morrison. 

Equal self-energization of both 
brake shoes in both forward and 
reverse directions is accomplished 
in a simple manner, he said. The © 
shoes float in brake levers. Pres- 
sure from a single wheel cylinder 
is applied to the upper ends of the 
levers forcing the floating shoes 
into engagement with the brake 
drum. 

Not being anchored, and because 
pressure is applied at their mid- 
points through movable pressure 
blocks, the company explained, the 
shoes are self-centering at the in- 
stant of contact with the drum. 

The natural tendency of the 
shoes to follow the drum in the” 
direction of its rotation is pre- 


vented by self-aligning abutment © 


blocks which bear against the 


angled ends of the shoes. Rotation ~ 


of the shoes in forward direction 


is restrained by abutment blocks ~ 


carried on anchor pins at lower 
left and upper right and in re 
verse direction by the abutment 
blocks carried on anchor pins at 
upper left and lower right. 

Morrison said both brake shoes 
are identically the same and they 
are interchangeable on the brakes 
on either side of the axle. Remov- 
al of shoes for relining, without 
disturbing the wheel cylinder, is 
accomplished just by removing - 
the shoe retainer springs, he 
added. 

The heavy-duty brake, while of 
the same general design as the me- 
dium duty series, is of more rugged 
construction throughout, it was 
stated, and, in addition, is fitted 


with tie bars to provide straddle- > 


mounting for the anchor pins. It is 
the only hydraulic brake, the firm — 
claimed, that has %-inch tapered 
liners and is mounted on an open- 
type steel brake spider to provide 
low temperature operation. ‘ 


Purchase Chief 
Named by White 


CLEVELAND. — Appointment of 
Harold A. Manderson as director 
of purchases of 
White Motor Co. 
has been al 
nounced by Voll- 
mer W. Fries, 
company vice 
president. 

Manderson, for- 
merly with WPB, ~ 
also served in? 
the Navy as spe 








cial assistant if 
the Bureau of 
H. A, Manderson Supplies and Ace 
counts, winning? 


the Navy’s Distinguished Civilian) 
Service award. 
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free enterprise system,” 
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Welty also asserted that 
ed about the 
by crackpot theories.” 


‘Many a man will tread the 
picket lines to get a bigger share 
said 
“because he honestly be- 
lieves the half-truths and incom- 
plete information which have led 
him to believe that the boss is a 


of his company’s income,” 
Welty, 


'e@eot 


greedy profiteer.” 


“Welty stated, however, that he 
hn leaders 
statesmen over- 


only answer might be an- 
g@her depression which would re- 
gore 2 sense of values, but a bad 
jon might mean the end of 
we consider the American 
he as- 


Welty described labor unions as 

the most powerful economic organ- 

in the nation and he 

that they are controlled 

by “small minorities within minori- 
»” 


He said, because of low atten- 
dance, that local union meetings 
are usually controlled by only 5 


Along with that, Welty charged: 
“We have a weak-kneed govern- 
ment which bows to union pres- 
gure as political expediency dic- 
tates.” 


he 
thought workers should be educat- 
“economic facts of 
life so that they won’t be misled 


“Let's,” Welty said, “make peo- 





BBB Used Falsely 


‘}To Pressure Dealers 


TSC VS S805 T2885 


authority.” 


both absurd and unjust.” 


Showroom Loaned to Chest 










wrrti nares oe tf ® ® 


a 


the annual fall drive. 


CHICAGO.—Instances of buyers 
telling dealers that the Chicago 
Better Business Bureau has ad- 
vised them to sue “because of de- 
layed deliveries of new cars or- 
dered” were reported last week by 
that organization, which further 
charged that these customers “have 
not only falsified the facts but used 
the bureau’s name wholly without 


The CBBB stated that “current 
thortages being what they are, any 
Biting by anyone that dealers be 
“Hited for late delivery would be 


The display room of Sharman 
tnd Ray (Pontiac), Alameda, Calif., 
has been given over to the Alameda 
Gmmunity Chest committee for 





Marine engines, 
fuel, lubricants, 
Parts and acces- 
sories, 
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utomotive advertisers find in Yachting 
rexceptionally responsive market. 
my readers, because they are 
“ng fans, have more occasion to use 
"M0tive products .. . and have the 
08 to buy the best. 
publication in the boating field 


i circulation and advertising volume. 
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| End of Pay-Raise Line? 


Need Seen for Makers to Call a Halt 
In Wage-Price Race 
(Continued from Page 1) 


that the 
dng man will be better off, and 
the country can settle down 


ple understand that the profit and 
loss system works both ways.” 

The following speakers also ad- 
dressed the body engineers on va- 
rious subjects during the three- 
day convention: 


Dr. Avard Fairbanks, University 


of 


Application of Design Principles 
and Styling with Future Outlooks”; 


T. 


“Styling Automobile Interiors”; W. 
J. Tuynman, Hautau-Tuynman Co., 
“Some Practical Considerations of 
Die Engineering”; Louis M. Ben- 
kert, Progressive Welder Co., 
“Modern Trends in Body Assembly 
and Welding.” 

Cc. H. Lindsay, 
“Some Recent Developments in the 
Design, Manufacture and Distribu- 
tion of Commercial Van Bodies”; 
V. M. Drew, Fruehauf Trailer Co., 
“Commercial 





THIS VIEW of the headquarters of Henry J. Kaiser Motors in downtown Oakland, 
Calif., was taken as the new salesrooms were opened to the public last week. Kaiser 
Specials and Frazers were angle-parked at the curb on both sides of the large one- 
story building. Kaiser, chairman of Kaiser-Frazer Corp., is a distributor of the Frazer 
and a dealer in the Kaiser. 





SScigae, “Uateemeneg ane Haulage”; John B. Parsons, Dura 


Division of Detroit Harvester Co., 
“Hydraulic Mechanisms as Used in 
Bodies”; E. C. Horton, Trico Prod- 
ucts Co. “Harnessed Air Power— 
A By-product of Internal Combus- 
tion Engine Control.” 

John W. Anderson, Anderson Co., 
“Wiping Curved Glass Was a Prob- 
lem”; Homer Malone, Stewart- 
Warner Corp., “Comparison of 
Problem Related to Cleaning Flat 
Versus Curved Windshields”; S. 
Frank Cox, Pittsburgh Plate Glass 
Co., “Curved Glass in Automotive 
Glazing.” 


C. Hobbs, Ford Motor Co., 


Lindsay Corp., 





Bodies for Motor —Bernize THOMAS 





NADA Conclave Plans 
To Be Aired in N. Y. 


WASHINGTON. — Chairman E. 
G. FitzHenry of NADA’s general 
convention committee last week 
called a meeting of his group to 
be held in New York at the Hotel 
New Yorker, Nov. 4. The primary 
purpose is to hear a report from 
Ray Chamberlain, in general 
charge of the forthcoming conven- 
tion plans, and to receive the rec- 
ommendations of the various sub- 
committees. 





The convention will be held in At- 
lantic City the week of Feb. 17. 


MeFarland Heads 
K-F Body Div. 


WILLOW RUN, Mich.—The ap- 
pointment of John C. McFarland as 
manager of the body division of 
Kaiser-Frazer Corp. and Graham- 
Paige Motors was 
announced last 
week by Joseph 
W. Frazer, presi- 
dent. During the 
war, McFarland 
was general su- 
perintendent of 
the Kaiser No. 2 
Shipyard at Rich- 
mond, Calif., 
where a world’s 
record was set in 
the building of a 
Liberty ship in 
4% days. He will direct production 
of bodies for the Kaiser Special 
and Frazer automobiles at the Wil- 
low Run plant. 


V & H Nears Completion 


V & H Motor Co. (Hudson), 
Hampton, Ia., is rapidly nearing 
completion of its new dealership, 
according to L. R. Strahorn, head 
of the firm. 








J. O. MeFariand 











UNIFORM RATE CHANGE REPLACES IRREGULAR RATE 
OF MAIN-AND-HELPER SPRING ACTION 
Road-tested for almost two years. “Multi-Rate” demon- 


strates smooth 
through the entire range to heavy overload — on both 


NAW MU Ne) a:Xeeo) yr eregre) may Willis: 
EXCLUSIVE WITH FRUEHAUF TRAILERS 


springing ability—from “no load” 


Van and Tank-Trailers with single axles. 





TANDEM-AXLE TRAILERS 


PHENOMENAL SAVINGS ON TIRES AND MAINTENANCE 


Road-tested 2 years in rugged mountain areas under 
all conditions — users report double the original tire 
mileage, and unbelievably low maintenance costs. 


Perfect Springing — “Cushion soft” when light — with 
spring action proportional to the load. 

Sure, Smooth Braking — No chatter —no wheel hop— 
Torsion Bar Springs don’t know when brakes are 
applied. 

Longer Tire Life— Forget about tire scuffing. Axles 
“follow the curves” in all normal in-and-out road 
travel. 

Greater Stability and Safety— Trailer hugs the road 
on turns. Axles ride road contours and bumps inde- 
pendently. 

Low Maintenance—Bearings are lubricated for life. 


World’s Largest Builders of Truck-Trailers 


FRUEHAUF TRAILER CO., DETROIT 32 






8 Factories — 62 Factory Service Branches 





MULTI-RATE SPRING SUSPENSION 


Provides your new Fruehauf Trailer with greater spring 
and axle capacity with no increase in weight! 


CORRECT spring action for every load—from empty 
through the entire range to heavy overload —is achieved 
in the “Multi-Rate” suspension—Spring hangers are 
precision made to accurately control spring length and 
the spring stiffmess—in exact ratio to the load. 


In light position, spring ends ride on self-lubricating 
rollers to afford a passenger-car ride. As loads are ap- 
plied, the main spring leaf straightens—shortening the 
spring —and hanger-to-spring cam contact points move 
toward spring centers, stiffening spring action. 






(Send for the 






A TRUCK 1S LIKE A HORSE 








Horizontal radivs rod mounting maintains axle 
alignment preventing forward or backward move- 
ment under any load. Axle alignment is not de- 
pendent upon the springs. 


(Send for Illustrated Booklet Telling the Complete 
“Multi-Rate” story!) 


GRAVITY SUSPENSION 
TORSION-BAR SPRINGING 


Replaces Leaf Springs, Conventional Hangers and Radius 
Rods! Assures Perfect Springing — Longer Tire Life! 





“Tandem Booklet” —a “Working 
Model” Description!) 
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Obituaries 


Hanch, Pioneer. 
Dies at 78 


CHICAGO. — Charles C. Hanch, 
78, pioneer of the automobile in- 
dustry, died Oct. 22 at his home 
here. Funeral services were held 
Oct. 24 in Indianapolis. 

Associated in the earlier years 
of the industry with Marmon, Max- 
well and Lexington, Hanch later 
joined Studebaker Corp. as treas- 


| urer. He resigned from that post 
to organize the National Assn. of 
Sales Finance Co.'s, serving as 
general manager. Following his 
connection with the NASFC, Hanch 
entered business for himself in Chi- 
cago as a consultant to the auto- 
motive industry. 

Perhaps his greatest contribu- 
tions to the industry came from 
1909 to i915 when he led a suc- 
cessful drive to get across licensing 
patent agreements among manu- 
facturers, removing the danger of 
patent infringement suits that had 








hampered the industry in its earl- 
ier years. 

* * * 

Warner R. Nelson 
CHICAGO.—Warner R. Nelson, 58, head 

of Warner Motor Sales (Pontiac), died 
after an illness of several weeks. A Chi- 
cago new car dealer since 1919, he once 
handled the Oakland line. 

* * * 


George B. Albrecht 

PHILADELPHIA.—George B. Albrecht, 
53, Nash zone manager at Philadelphia, 
died last week. He joined Nash in 1939 as 
Philadelphia branch manager. He was a 
former zone manager for Pontiac at Cleve- 
land and Philadelphia, and entered the 
automobile business in 1931 as sales pro- 
motion manager with Oakland Motor here. 





































Question: A contractor wants 


base dump truck for gravel hauling. What 
hoist model do you recommend? 


*4 Cu. yd. gravel weigh approximately 12000# (from chart). 
Both the 36-7 and 47-7 St. Paul Hoists will handle a maximum load 


Answer: See your St. Paul 
Chart.* 
of 13000# with an 8’ body (from chart). 
Specify: 


You'll feel at ease talking dump units with your cus- 
tomers once you have this quick reference chart in 
your sales book. Weights of materials on one side; 
St. Paul hoist ratings on the other. Care for a copy? 


Model 36-7 (Direct Lift) or Model 47-7 (Double Arm) Hoist and 
8’ BR Body of 3 to 4 cu. yd. capacity. 


Please write us on your letterhead. 


a 4 yard short wheel- 


Weight and Payload 









T.PAUL HYDRAULIC HOIST COMPANY 


2207 University Avenue South East 


Minneapolis 14, Minnesota 








THRU FLAGSHIP SERVICE 


CHICAGO 


14 Flights Daily 
1 HOUR, 48 MINUTES 
$11.45 plus tax 


BUFFALO 


9 Flights Daily 
1 HOUR, 28 MINUTES 
$10.25 plus tax 


TO 
NEW 


YORK 


14 Flights Daily (New York or Newark) 
2 HOURS, 56 MINUTES 
$22.55 plus tax 


ST. LOUIS 


2 Flights Daily 
3 HOURS, 58 MINUTES 
$23.15 plus tax 


American also provides convenient daily serv- 
ice to Battle Creek, Rochester, Boston, Dallas— 
Fort Worth, Los Angeles and many other cities. 


Phone Pingree 7000 


Ticket Office: 1265 Washington Blvd. at Grand River 


AMERICAN AIRLINES 
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AMERICAN BANTAM CAR CO. last week 


‘geared to high production’’ 


prewar trailer design could be improved. 


with the distributor organization more than Percent 
| completed throughout the United States. Mark H. Ohl, vice-president in charge of sales, 

said that the Supercargo models now cover ‘‘between 80 and 90 percent of the trailer 
field.’’ Ohl disclosed further that the firm has made large expenditures in increasing 
facilities at the Butler properties, and is conducting a two-year study to determine how 






that its plant at Butler, Pa,, ix 
50 





tistical basis for such a gauge can 
be found.” 

“It seems proper that wages 
should rise and fall with the cost 
of living,” he was quoted as say- 
ing. 

Many observers, however, do 
not look for the UAW to ac- 
quiesce in accepting wage cuts 
if the cost of living falls back 
at a future date. 

Walter P. Reuther, UAW presi- 
dent, unflinchingly declared during 
the General Motors talks last win- 
ter that any company that could 
not afford to pay the highest pre- 
vailing rates “should go out of 
business.” 

Repeated attempts by reporters 
for elaboration on this statement 
proved futile. It was felt, however, 
that Reuther was only referring 
to small concerns and not neces- 
sarily big organizations such as 
GM and Chrysler. 

UAW Mum on Pay Cuts 

No mention of a situation in 
which living costs are declining 
was made in the wage policy pro- 


UAW to Demand Ford 


Provide Pension Plan 

DEARBORN.—The UAW-CIO 
notified Ford last week that it 
will demand adoption of a pen- 
sion plan in next year’s contract 
negotiations. The notice came in 
a letter from Richard T. Leon- 
ard, the union’s national Ford 
director, to John S. Bugas, vice- 
president in charge of company 
industrial relations. 








nouncement of the UAW Executive 
|board, issued last weekend after 
|the special session at Cleveland. 

It was at this meeting, attended 
by CIO President Philip Murray, 
|that Reuther said the UAW would 
reopen wage talks at all plants 
where contracts permit. Virtually 
all supplier plants and all assem- 
blers except GM, Ford and Nash 
permit readjustment of wage scales 
during the terms of their agree- 
|} ments. 

A Hudson spokesman, mean- 
while, admitted that the company 
|already was holding preliminary 
talks on wages with UAW officials. 

Reuther said, however, that he 
anticipated no difficulty in ex- 
tending any Chrysler raise to the 

rest of the automotive assem- 
blers. 

Commenting on the wage state- 
ment, Reuther said that to set a 
static demand figure would be il- 








logical while the price trend is 
upward. 

“You have the data,” declared 
Reuther, “figure it our for your- 
selves.” 


In the 1,400-word statement, the 
union indicated its position as fol- 
lows: 

“The unholy alliance between 
Big Business and their political 
henchmen in Congress has finally 
achieved its purpose in the com- 
plete destruction of effective con- 
trol of the cost of living,” Reuther 
charged. “Under these circum- 
stances we have but one clear 
course—to demand a wage increase 
that will provide the workers and 
their families with a decent stand- 
ard of living... 


12% Pct. Rise Since Jan. 
“An 184-cent wage increase paid 





UAW-Chrysler Wage Test 
To Open This Week 


(Continued from Page 12) 
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to most of the workers in our in- 
dustry in 1946 brought hourly wage 
rates fairly close to the cost-of- 
living increase that had occurred 
up to January, 1946, but left work- 
ers’ take-home pay far below war- 
time levels. 

“However, the wrecking of price 
controls by congressional action 
has again left wage rates far be- 
hind living costs and the disparity 
existing is greater than at any 
time since 1941. 

“Already the cost of living, as 
measured by the government in- 
dex, is 12% percent higher than 
in January, 1946. The recent ac- 
tion of the President removing 
price ceilings from meat and order- 
ing early removal of price controls 
generally will greatly intensify this 
increase. 

“The full effect of this surren- 





der, however, cannot yet be de- 
termined, but authoritative 
sources predict that by Decem- 
ber of this year the cost of liv- 
ing will have risen 20 percent to 
25 percent or more above last 
January. Any forecast at this 
time is necessarily tentative and 
will be subject to revision as ne- 
gotiations proceed.” 

About half of the 800,000 UAW 
members are covered by contracts 
permitting reopening of wage ne- 
gotiations on notice of the union, 
Reuther said. 

















Double Feature Motor 0il § 
for better winter service § 


r easy w er starting and sr 


See your AMALIE Distributor or write Dept. 
AMALIE DIVISION 
L. SONNEBORN SONS, ING 
88 Lexington Avenue, New York !6, N. 
Refineries: Petrolia and Frankli:, Pas ~ 
Plant: Nutley, N. J. 

In the Southwest: 
Sonneborn Bros,, Dallas |, Texas 
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4 Truckin’ ... 


By 
Jack Weed 








ynder one roof outside of the Navy 
Pier, I would guess—and it, with 
two adjoining banquet rooms, were 

ed so solidly with guests that 


ground and through the crowd. 
“Bveryone in and connected with 

trucking business that was in 
| © that week was there, I 
believe. And if I tried to give you 
an accounting of the industry 
“prass,” it would take my column. 
Suffice to say that Bob Black, of 
White, who is on a diet, looked 
as glum as if his plant had been 
on strike for months having to 
turn down so much tempting food. 
And ex-AMAer, but now Budd 
Mfg.’s Dick Purdy, was so busy 
doing a balancing act with thin 
stemmed glassware while shaking 








’ Black, Nev Bauman and Amos 


S0vernment regulation. 


hands with his many customers 
that when we were leaving he had 
not had time as yet to get any- 
where near the food tables. Even 
Sales Head Schumacher and “All- 
American” Perkins, of Harvester, 
who had all of their branch men 
in for the week, forsook their 
crowd to put in an appearance. 
+ a * 


JUST TO BE a meany and make 
your mouth water let me tell you 
just a few of the dishes I person- 
ally sampled, and I’m trying to be 
miserly on my calory intake— 
roast beef, roast turkey, shrimp 
stripped and in a cheese sauce, 
lobster a la Newburg, baked sal- 
mon, one meat ball, oysters Rocke- 
feller, baked Alaska, French pas- 
tries and sundry cocktail tidbits, 
including caviar on toasted cheese 
wafers. And I didn’t even try to 
sample all of the main dishes. 


All one heard the rest of the 
week was—wasn’t that Firestone 
party a knockout and where in 
the devil will they find a place 
large enough in Los Angeles to 
hold it at next year’s ATA? 


* * * 


TUESDAY WHITE § sponsored 
the luncheon at which he present- 
ed White’s three-point “efficient 
truck management” plan and Bob 


Neyhart, of Penn State College, 
took turns in spelling the proce- 
dure out for the operators. 
Preceding the banquet that night, 
International Harvester held an- 
other packed cocktail hour. Again 
one shuffled, if you wanted to get 
anywhere in the two big rooms— 
many of the Harvester branch men 
were allowed time off from their 
own session to attend and help be 
hosts to the operators from their 
bailiwicks. But it was like trying 
to find any one in the crowd pour- 
ing into the Michigan stadium dur- 
ing the Army game. 


There were no speeches at the 
banquet, except Ted Rodger’s 
“winder upper,” telling the direc- 
tors to be on the job in the morn- 
ing. Instead, in addition to several 

acts from local night spots, 
superb Elwood Gary, Met. tenor 
Sang at last year’s ATA meet, 
panied by Marjorie Lehman, 
soprano, and John Evans, ra- 


Free Market 
Urged to Boost 
Copper, Lead 


/ NEW YORK. — Leaders in the 
r, lead and zinc industries last 
urged immediate removal of 

tTmment controls over these 

Metals at a meeting of the Mining 

aid Metallurgical Society here. 

F. E. Wormser, secretary, Lead 

Industries Assn., declared that 

me months ago I canvassed 
both large and small lead pro- 
ducers in the United States to learn 
their sentiment toward the lead 

Subsidy system and whether they 

favored a return to a free market. 

Ifound they were all in favor of 

se and unsubsidized lead mar- 












Comments at the meeting by 
veland E. Dodge, vice-president, 
Ips Dodge Corp., and Howard I. 

Oung, president, American Zinc, 

Lead & Smelting Co., followed a 
“mmon conclusion that develop- 


(Continued from Page 27) 


dio star baritone, gave the assem- 
blage an evening of song that will 
be remembered for life. 

* * * 


AT THE ROADEO, which was 
held that afternoon, a double win- 
ning occurred that has happened 
only once before, I am told. Chi- 
cago drivers won both the straight 
truck and truck-trailer contests, 
each driving Reo power. 

Outside of a cocktail party for 
the press by Bantam trailer Wed- 
nesday evening, the other festivi- 
ties were held (mostly) in head- 
quarters rooms, of which there 
were many. To recount just a few, 
coming down from Fruehauf’s Roof 
and Tower—and what a roof and 
tower spot—those entertaining the 
big truck buyers from the hinter- 
lands were Mack Truck, Trailmo- 
bile Trailer, G. M. Truck in the 
famous Four Georges room, Ban- 
tam Trailer, White Truck, Diamond 
T, Reo Truck, Goodyear Tire, Fire- 
stone Tire and International Har- 
vester. 


I got a smack straight between 
the eyes when I visited the GMC 
“up the winding stairs” Four Roses 
room. First off I met Fred Fisher 
—whom I used to fight the adver- 
tising battle with back in the post 
World War one days, when he was 
heading sales and advertising for 
his father, who owned Standard 
Truck, one of the good early as- 
sembled jobs. And he dragged me 
up to their rooms. There, framed 
as a big blow-up was a reproduc- 
tion of an accounting I had writ- 
ten in this column recently of 
GM’s “firsts’ down through the 
ages. I hadn’t seen Fred for at 
least ten years, and the last I had 
heard of him he was in South 
America for the truck company, 
so I not only got a double pleasant 
surprise but had a chance to let 
memory run riot for a little while, 
aided and abetted by one of my 
good friends among the “truck pio- 
neers.” 

on + + 


MACK TRUCK got a real play 
with the pedigreed bull pup which 
they gave away the night of the 
banquet—every visitor to the room 
got a chance to fill out a card for 
the drawing. The pup was won by 
G. E. Benane, one of Earl Winter’s 
drivers from Detroit, and you 
would have thought that Earl had 
won it when the winner was an- 
nounced. I sat at Earl’s table at 
the banquet. 

Don Streeter, sales manager of 
Reo Truck, just about adopted the 
entire Roadeo driver gang, espe- 
cially after his buggies had been 
selected by the winners of both 
first places. Don was about the 
happiest man in Chicago. 

Nearly forgot to tell you about 
the tough break that Pete Moulder 
got when he spoke to the luncheon 
crowd Monday. The World Series 
broadcast was on, and somehow it 
fed into the public address system 
of the hotel and Pete had to talk 
above the “it’s a hit” and “he’s 
out” of the sports announcer. This 
Moulder guy, however, is getting 
to be quite a public speaker since 
he moved up into the “king row.” 
Wouldn’t be surprised if you and 
I heard more of him. 

* * * 

THERE’RE TWO guys in this 
ATA that I really envy—there’re 
darn few guys that I give that 
distinction, seein’ as how my boss 
is pretty liberal with me on my 
fishing and hunting excursions. 
But these guys.really have me mut- 
tering sotto voce. And one is a guy 
I really count a friend, even if he 
never invites me to go duck hunt- 
ing with him when the season is 
on. Always a month or so before 
or in the middle of winter. Hi, Don. 


Chester Moore, secretary of the 
ATA, and a big shot in the Chicago 
trucking association, just got back 
from a 27-day big game hunting 
trip in the backwoods of central 
British Columbia. They headquar- 
tered in a spot where the Indians 
claimed no white man has come 
since the Klondike gold rush days. 
Moore’s party, including his wife, 
went in with a pack train of 29 
pack horses. Moore got a goat with 
horns only three-eighths of an inch 





Ment and growth are hindered by 





less than the world’s record, a 





good caribou and a small grizzly. 


Not to be outdone, Chester’s wife 
got the same—but gosh, what a 
trip. 

And Don Smith, this friend of 
mine and last year’s vice-president 
of ATA for Michigan, is going up 
along Hudson Bay for geese. He 
and a couple other lucky stiffs 
have made arrangements to ride 
up as far as their hunting grounds 
on the Hudson Bay mail boat and 
have it pick them up when it 
comes back. He says he is told by 
the guy who got up the party that 
the spot they are going to is a 
goose hunter’s paradise. Well, we’ll 
see-——I like goose, too. 


And I ain’t even going to get to 


South Dakota this year, it don’t 
look like. 
* * * 
ELL “locked - in - the - ice - box” 


Patterson has broken loose 
again and made headlines as usual. 
Those of you who have been con- 
sistent readers of this hidden de- 
oartment of “rant and rave” will 
remember the incident when Bill 
Patterson, inventor, accidentally 
locked himself in the deep freeze 
room of a Mt. Clemens (Mich.) ice 
plant while getting ready to dem- 
onstrate his de-icer to the boys at 
Selfridge Field—and was blue and 





stiff before they got him out. How 
he turned up during gas ration 
with a freak deer which he insisted 
was part moose and part deer and 
not only made headlines but drew 
a stiff fine for using more gasoline 
on his hunting trip than he had 
rations for. 

Well, the “irresistible” who af- 
fects a 10-gallon hat and Bill Cody 
sideburns, acquired one of Buffalo 
Bill’s saddles some time ago and 
has been haunting rodeos and 
“wild west” events ever since, to 
display it. 

Seems he decided to put on a 
show in a recent Calgary Stampede 
parade, as would become the saddle 
and its original owner, and as a 
result took two months’ enforced 
vacation in a Calgary hospital with 
a broken pelvic bone. Looks like 
Bill forgot to invent something that 
will keep a rotund inventor on a 
bucking bronco when someone 
spurs it. 

The local newspaper, the Alber- 
tan, says in the writeup of the af- 
fair that Bill gave the parade spec- 
tators a bucking exhibition “second 
to none.” According to reports, Bill 
wasn’t content to ride the “bronc” 
alone but had to have a clown up 
behind him. When he loosed his 





| foot from the stirrup for the clown 


to mount, the horse objected by 
putting on his act. Bill “hung on 
with my right leg but pretty soon 
it felt as if I would pull my leg 
clear out, so I swung my leg over 
the horn and rode side saddle the 
rest of the parade, and it took 
three men to get me off there,” he 
claims. 

I can well imagine that the last 
statement is no exaggeration since 
Bill is no lightweight. He’s on his 
way to Waterton Park, near Banff, 
right now to do some nice quiet 
grizzly bear hunting. I'll bet a 
cookie he turns up with a “Cari- 
grizz” or a “Cinnagoat” or some 
other wild figment of his unequalled 
imagination. And he’ll fly whatever 
it is back to Detroit and put on 
one of his famous “feeds” at Joey’s 
Stables for a group of the press. 
Wanna bet? 


Shapiro Remodels 

Shapiro Motors, Inc., of North 
Adams, Mass., has received an okay 
from the Civilian Production Ad- 
ministration to repair the inside of 
an idle building which was parti- 
ally burned, and to remodel the 
street front. 











ANOTHER TYPICAL EXAMPLE of the modern facilities White Distributors and 
Dealers are providing to meet the service needs of truck owners everywhere. 


Going Up! Another 
New Truck Headquarters 


PAULK WHITE COMPANY is the 
Truck Headquarters of Wichita 
Falls, Texas. With fifteen years 
experience in the automotive 
business, Mr. Paulk chose the 


White Franchise when he entered 


the truck field two years ago. “The 
growing preference for White 
Super Power among truck using 
industries in our territory influ- 
enced our decision to establish 
a Company with the White Fran- 
chise,” says Mr. Paulk. Since then, 
the increasing volume of sales 
and service which we are enjoying 


has necessitated an expansion of 
facilities. Our new building will 
provide additional space for the 
latest equipment and enlarged 
parts and service departments.” 


This new building and modern- 
ization program is typical of the 
healthy growth of White Distri- 
butors and Dealers everywhere. 
Each a link in a nation-wide 
chain of White Service Stations to 
assure truck owners of a depend- 
able and complete transportation 
service wherever they operate, 
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ORCO 


AUTOMOTIVE MATERIALS 
RUBBER AND SYNTHETIC RUBBER 


Molded (hard or soft) and Extruded Parts 


RUBBER-TO-METAL ADHESION PARTS 
Detroit Office 


C. J. EDWARDS * VICE PRESIDENT 
2210 FISHER BLDG. 


TAME AOL ee EO 











ESPEN TRAILERS LEAD THE WAY 


Dealers find this Famous % ton 
Utility Trailer a profitable tie in 
with the Automotive Trade. 


Dealer Inquiries invited for Terri- 
tory and information of our com- 
plete Trailer Line. 


Cable Address HENSPEN all codes. 







1995 PITKIN AVE. : 
BROOKLYN 7.N.Y. ; 


Chrome 
SHOWROOM FURNITURE 


STOOLS « SMOKING STANDS 
LAMPS e CLOTHES TREES 


@ Durable Leatherette in Many Colors 
@ Highest Grade Chrome Plating 


Illustrated Literature on Request 
KAY-DAVIS COMPANY 


886-890 Gerard Ave. 
NEW YORE 52, N.Y. 





; HENRY SPEN CO. Inc. 








Me 602 TWO SEATER SETTEE 
Me 80) THREE SEATER SETTES 

















MARVILLE 
1, 2, and 4 Wheel Trailers 


Distributorships Available 
Marville Dwyer, Inc. 


Dept. A104 





1835 N. Eastern Ave. 
Los Angeles 32, Calif. 





Output 


(Continued from Page 1) 


Combined U. S. and Canada car 
and truck output last week dropped 
to an estimated 88,282 from the 
revised total of 90,275 the week 
before. 

According to official figures re- 
leased by the Civilian Production 
Administration last week, U. S. 
makers in September accounted 
for the production of 239,140 pas- 
senger cars. The CPA figure com- 
pared with Automotive News’ es- 
timate of 241,176 passenger cars 
in September, which was pub- 
lished three weeks ago. 

U. S. auto makers reported to 
CPA that general shortages in 
sheet steel, pig iron, copper and 
lead largely account for the recent 
declines in output. 


In addition to metal shortages, 
the auto industry told CPA that 
it was disturbed about the avail- 
able supply of soda ash, needed 
for the manufacture of body glass 
and headlight lenses. 

At General Motors, another 
new weekly high in postwar pas- 
senger car production was 
reached last week as GM divi- 
sions turned out an estimated 
28,5438 cars compared with the 
previous record of 28,288 the 
week before. 

Truck output at GM also rose 
slightly, as an estimated 8,507 were 


Ford, Chevrolet Pace 


Tight Output Race 

DETROIT. — With only nine 
weeks remaining in this year, 
the 1946 auto production derby 
between Ford and Chevrolet for 
first place is in nearly a dead 
heat coming down the home- 
stretch. 

At the close of last week, Ford 
passenger cars totaled an esti- 
mated 286,082, a margin of 30,- 
254 over Chevrolet with 255,838. 
Adding commercial vehicle out- 
put, Chevrolet is first with an 
estimated 200,646 cars and 
trucks, 47,279 units ahead of 
Ford’s 153,367. 








built last week compared with 
8,257 the previous week. 


Ford output last week dropped 
to an estimated 11,703 cars and 
4,863 trucks from the 14,346 cars 
and 6,188 trucks of the previous 
week, according to AvToMoTIvE 
News figures. 
“The recent strike in our open 
hearth cost us enough steel to 
build about 14,000 cars,” stated M. 
L. Bricker, Ford vice-president and 
director of manufacturing. “As a 
result of this strike, wage losses 
to our employes during the next 
few months will amount to $2,618,- 
Still curtailed by supply short- 
ages, Chrysler output last week was 
estimated at 11,420 cars and 3,265 
trucks compared with 11,890 cars 
and 3,238 trucks the week before. 
Registering a gain, output of 
Kaisers and Frazers at Willow 
Run amounted to an estimated 
610 last week after a revised total 
of 378 for the week before. 
Full output at Nash last week 
resulted in the assembly of an es- 
timated 2,620 cars after a revised 
total of 2,052 was accounted for the 
week before when the assembly of 
Ambassador models was curtailed 
by a strike at one of Nash’s sup- 
pliers. 
Last week’s estimated total at 
Packard amounted to 1,465 cars 
compared with the revised total of 
1,446 for the week before. 
Still somewhat harassed by a 
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| spring shortage, 


Willys-Overland 
output last week totaled an esti- 
mated 1,976 units. The previous 
week’s total was only 1,128, when 
the shortage was more acute. 
Studebaker output last week 
resulted in the assembly of an 
estimated 2,250 cars’ and 591 
trucks, compared with 2,261 cars 
and 584 trucks the week before. 
Hudson output last week rose 
slightly to an estimated 2,530 cars 
and 179 trucks from the revised 
totals of 2,368 cars and 145 trucks 
in the previous week. 
Total truck production in the 
U. S. last week was estimated by 
AvuToMOTIVE News at 23,917. Truck 
output in the previous week 
amounted to 24,117. 





Read Jack Weed’s Backshop for some 


—____ 


Car, Truck Output Estimates 


By Automotive News 


PASSENGER CARS 
(U. & PRODUCTION ONLY) 


Week Week Total Jan. 1 Jan, | 
Ended Same Ended Oct. to to 
Oct. 26, Week Oct. 19, to Date Oct. 25, Get, 95 
1946 1941+* 1946* 1946* 1941+* 194¢¢ 
GENERAL MOTORS 28,543  35,382{ 28,288 103,663 1,888,547+ 544,463 
BE osveveevevces 5,708 5,133 5,365 21,331 320,422 106,462 
OO errr 947 825 956 3,450 49,518 18,99 
Chevrolet ......... 13,445 21,9757 18,731 46,688 1,078,645+ 255,888 
Oldsmobile ........ 3,690 3,398 3,553 14,297 196,261 73,553 
ll Se 4,753 4,051 4,683 17,897 243,701 89,706 
CHRYSLER ........ 11,420 20,983 11,890 48,134 964,751 449.9%; 
PED vvccivvers's 1,298 1,706 1,308 5,213 86,119 57,311 
DIOGO cos cccccccses 3,352 7877+ 3,357 13,094 310,309+ 134,695 
Plymouth ......... 5,098 8,997+ 5,364 23,328  441,737+ 180.9% 
2 Bre 1,672 2,403 1,861 6,499 126,586 66,766 
WOE socccescevesss 11,703 18,8617 14,346 48,924 855,718} 347,34 
WOE scesrscovcssve 9,280 16,611¢ 11,381 38,802 746,507+ 
f  Perererrr ee 411 398 388 1,486 15,094 93% 
Mercury .......... 2,012 1,852 2,577 8,636 94,117 51,918 
EE ibs chante 258 4 8N.A. 254 908 N.A. 2,489 
KAISER & FRAZER 610 coos 378 * 8,343 
HUDSON ........... 2,530 937+ 2,368 6,951 67,153+ 72,29 
See 2,620 1,726 2,052 9,425 65,734 15,667 
PACKARD .......... 1,465 1,732 1,446 5,539 61,898 303% 
STUDEBAKER ...... 2,250 3,038; 2,261 8,511 105,542+ 34,00 
MISCELLANEOUS 8,3007 358,2077 





Total Cars, U. S. ... 61,399 90,9597 63,283 233,793 4,367,550+ 1,550,719 
Note: 1941 figures include cars and trucks, U. S. and Canada. 
7 . * ‘i o s 


COMMERCIAL CARS 
(U. 8. PRODUCTION ONLY) 














Week Week Total Jan, 1 

Ended Ended Oct. to 
Oct. 26 Oct. 19, to Date, Oct. 26, 

1946 1946* 1946* 1946¢ 
og er 7,408 7,169 26,226 200,646 
cg TC sheer atte sepees 4,863 6,188 21,017 158,367 
ES Saapedeicetsesese es 3,265 3,233 12,098 108,392 
INTERNATIONAL ......... 2,751 2,797 10,262 90,205 
SS rere 1,976 1,128 7,076 58,287 
STUDEBAKER. .............. 591 584 2,239 35,649 
a er eee 1,099 1,088 4,047 28,201 
EE arr rare 361 340 1,398 12,658 
errr 362 359 1,307 9,056 
Uk re 241 239 947 740 
0 Ere 147 182 409 6,006 
ere Closed Closed Closed 5,028 
i 179 145 403 2,882 
MISCELLANEOUS .......... 674 710 2,227 17,2u 
Total Trucks, U. S. ...... 23,917 24,117 89,656 725,081 
Total Cars, Trucks, U. S... 85,316 87,400 323,449 2,275,761 
Total Cars, Trucks, Canada 2,966 2,875 10,040 129,363 

Grand Total, Cars and 

Trucks, U. S. and Canada.. 88,282 90,275 333,489 2,405.6 


*Revised. tIncludes trucks. N.A.—Not available. Miscellaneous includes 
Autocar, Diveo, Marmon H., Brockway, Four-Wheel Drive, Sterling, etc. 











Incentives 


(Continued from Page 6) 
highlights of which were released 
to Automotive News by Neil A. 
Moore, company vice-president and 
general manager, bears a close re- 
semblance to the General Motors 
1946 contract. 

Besides granting union shop and 
checkoff, the supplier concern 
agreed to a wage raise of 18% 
cents an hour. This is in addition 
to an average 3.4-cent hourly in- 
crease given non-incentive workers 
last December, Moore said. 


Fund for Inequities 
An intra-plant inequities fund 
will be formed by payment of six- 
tenths of a cent an hour per em- 
ploye. The fund will be used to 
reduce inequities in the remunera- 
tion of specified classifications 
within the plant. 
Moore explained the incentive 
pay agreement as follows: 
“We maintained our individual 
piece rate system of incentive pay 
intact. We made a couple of modi- 
fications, one of which modified 
slightly the grievance procedure, 
and, under the other, we agreed 
to pay under certain conditions, 
for a périod of three months, a 
bonus equal to the difference be- 
tween the expected earnings rate 
on a job and the man’s actual aver- 
age hourly earnings in cases where 
we made rate changes because of 
methods or engineering changes. 


“This in no way modifies the 
incentive system, but answers 
their (the union’s) claim that we 
were using method changes as a 
means of cutting high rates of 
earnings.” 

The strike started May 21 after 
the local union refused to nego- 
tiate until the company agreed to 
terminate piecework. Federal au- 
thorities entered the dispute at va- 
rious occasions, but they were un- 
able to effect a basis for breaking 
the deadlock. 











highlights in the service field. 


idleness, the union hoisted the 
white flag. 

The UAW has conducted spora- 
dic drives against piecework in the 
parts industry, but hitherto only 
on a company-wide basis and only 
with moderate success. The issue 
has never before been allowed by 
the union to develop into the type 
of crusade waged at Muskegon. 

Studebaker and Kaiser-Frazer 
are the only auto assemblers em- 
ploying incentive systems. At these 
firms the added pay is based on 
the performance of the entire 
working force as a group, rather 
than upon the efforts of the in- 
dividual. 


<r 


HIDDEN LOSSES 


Announcing . . . 


Dealer Business Analytical 
Service 


Every business, regardless of how effi- 
ciently it is managed or how much money 
it is making on present volume, has some 
weak spots or hidden losses that continue 
to go on unnoticed for quite some time 
and usually prove very costly to a dealer 
Most of these weaknesses can be detected 
quickly when your statement is analyzed 
by a specialist, one who is not accustomed 
to making a mechanical or habit review 
of the statement. 














Send your latest Financial and Operating 
Statement to us for a complete, unb 
analysis. Your statement will be kept i 
the strictest of confidence and returned @ 
you with your analysis. 


The total savings to you will amount @ 
far in excess of the cost of this analysis 
ae 





SPECIAL INTRODUCTORY OFFER 


Dealer’s Statement ....... .$25.00 
Distributor’s Statement ... .$50.00 


———— 





Always Consult a Specialist for Expert 
Advice and Counsel 


J. B. Van Tassel Associates 
Automotive Dealer Business Consultants 
1380 Penobscot Bldg. Detroit 26, Mich 
(Reference: Automotive News, Detroit) 





Then, after 4% months of plant 








tenlan weadeuallnusseente ul 


= été wll wand eww —— 


= 
wor 


Il See eT 






i 


beGeE 


89,106 
440,234 
57,811 
134,695 
180,972 
66,765 
347,35 


desig? 


75,667 


a5 


—., 


i 


Jan, | 
to 


+ 





ating 
insed 


pt in 
od to 


nt to 
lysis. 





AUTOMOTIVE NEWS, OCTOBER 28, 1946 


43 





—_— 
—— 





HELP WANTED 


@ANTED—AUTOMOBILE PAINTER 
AND TRIMMER, combination man. First 
class automobile painter. First class au- 
tomobile trimmer for upholstering cars 
and making seat covers. Wages $1.25 

r hour and a place to live guaran- 
teed. Bardwell Auto Works, Great Bend 
Kansas 

WANTED—EXPERIENCED FORD ME- 
CHANICS now employed in cold climate 
with slow business can make profitable 
connection with Florida Ford dealer— 
December 1 to May 1. Liberal pay scale, 
jdeal working conditions. Spend the win- 
ter in Florida and the summer in North 
—yeal after year contract. Write or 
wire: Grant Motor Company, 405 Ninth 
st., South, St. Petersburg, Florida. 


WANTED EXPERIENCED PARTS MAN- 
AGER by progressive Buick dealer, New 
york area. Excellent opportunity. Box 
1406, c/o Automotive News, Detroit 26, 


Mich. 














WANTED EXPERIENCED PARTS MAN- 
AGER for large Eastern Chrysler and 
Plymouth factory dealer. Must have 
knowledge of MOPAR ordering proce- 
dure, ability to train and supervise em- 
ployes. Excellent salary with commis- 
sion 6nd bonus plan. Traveling expenses 
and use of company car furnished. Box 
1407, c/o Automotive News, Detroit 26, 
Mich. 

WORKING SERVICE MANAGER wanted 
by G. M. dealer. Good small city, West- 
ern New York. Only first class man of 
good character and habits. Give com- 





plete experience. Replies confidential. 
Box 1408, c/o Automotive News, De- 
troit 26. 








ACCOUNTANT - OFFICE MANAGER by 
large Pennsylvania Chevrolet dealership. 
Experienced with G. M. accounting sys- 
tem and duties relative to automobile 
dealership. Call or write Mr. F. Morgan- 
stern, 436 Centre Avenue, Reading, 
Pennsylvania. 

FORD PARTS MANAGER—Must be ag- 
gressive and capable of directing per- 
gonnel and organizing the entire depart- 
ment. Also good merchandising ability. 
We are a large Ford dealer. Salary and 
bonus commensurate with ability. Fred 
Beasley Company, 324 W. Third Street, 
Williamsport, Pennsylvania. 


GHEVROLET PARTS COUNTER MAN, 


experienced, for active parts department. 





Write qualifications, age, experience. 
Chevrolet Dealer, Bousa Motors, Inc., 
Willimantic, Conn. 





SALESMAN WANTED to carry national 
lines of automotive parts and acces- 
sories. Must be reliable and acquainted 
with car dealers. Attractive commission 
proposition. Full cooperation at all 
times. Box 1426, c/o Automotive News, 
Detroit 26. 

WANTED—EXPERIENCED FORD PARTS 
MAN. Good proposition for right man. 
Give age, experience, references. Runkel 
Bros., Havre, Montana. 


CHEVROLET SERVICE MANAGER—To 
take charge of a large Service and Parts 
Department immediately, doing approxi- 
mately fifteen thousand dollars customer 
labor per month. Must be experienced, 
energetic and have top references. Best 
compensation for the right man on sal- 
ary and profit-sharing basis. All in- 
quiries treated as confidential. Yingling 
Chevrolet Company, 300 South Topeka, 
Wichita 2, Kansas. 
WANTED—Experienced Ford shop foreman 
for dealer in enterprising community. 
Will have charge of 25 mechanics. Ex- 
cellent living conditions; good climate; 
finest of fishing and big game hunting; 
excellent salary. Communicate with Vern 
Moore, Balsiger Motor Company, Klam- 
ath Falls, Oregon. 
CHEMIST—Automotive products. Knowl- 
edge of sound dampening, adhesives, sat- 
urated felts preferable. Desirable that 
applicant be capable of supervising group 
of Automotive Products Chemists. Per- 
manent position with long established, 
progressive company. Excellent opportu- 
nities for advancement for right inan. 
Location, Metropolitan New York area. 
Send resumes to Box 1427, c/o Automo- 
tive News, Detroit 26. 

SERVICE MANAGER for Chrysler product 
dealership. Marvelous opportunity for ca- 
pable experienced man. Must be ac- 
quainted with fast modern operation and 
ambitious to go far in this business. No 
ceiling on income for right man. Box 
1429, c/o Automotive News, Detroit 26. 

ee 


POSITION WANTED 


SECRETARY-TREASURER AVAILABLE. 
Experienced in all phases of dealership 
and service station operations including 
Supervision accounting and office pro- 
cedure, operations analysis, profit con- 
— and other management aids. Box 
414, c/o Automotive News, Detroit 26. 


BUSINESS MANAGEMENT REPRESEN- 
TATIVE, eight years pre-war experience 
with two leading factories, seeks fac- 
tory connection in western United States 
territory along similar duties. Age 48, 
single, industrious, active. Now Chicago 
resident. Address Box 1419, c/o Auto- 
Motive News, Detroit 26. 


























CLASSIFIED WANT AD DEPARTME 


























Millard F Qecayes 


“ITS THEM GOVERNMENT STATISTICS— HE TRIED TO FIGURE 
QUT WHAT HE'S DOING WITH WHAT HE ISN'T PRODUCING * 








POSITION WANTED 


DEALERSHIP FOR SALE 





OVERSEAS VETERAN is getting discour- 
aged in quest for job with future. Will 
devote life's work to manufacturer or 
firm that will give me a chance to prog- 
ress and maintain a reasonable standard 
of living for wife and two children. 
Young, aggressive, good appearance. In- 
terested in sales promotion but will put 
forth best effort in any field. Give me 
a chance and I won’t let you down. Vet- 
eran, Box 222, Spur, Texas. 


AUTOMOTIVE SERVICE EXECUTIVE, 
highly experienced both General Motors 
and Chrysler Motors products. Wishes 
new connection with large distributor or 
dealer. Specialist in organizing and oper- 
ating service and parts departments. 
Will travel. Best references. Box 1411, 
c/o Automotive News, Detroit 26. 


EX-ARMY OFFICER, experienced retail 
and wholesale. Formerly connected with 
General Motors in key positions. Wishes 
to contact some one in need of high 
class operator, either retail or whole- 
sale. Box 1424, c/o Automotive News, 
Detroit 26. 


GENERAL MANAGER desires to make 
change. 20 years experience General Mo- 
tors. Highest references. Box 1428, c/o 
Automotive News, Detroit 26. 

SALES MANAGER, 18 years experience; 
6 years with distributor, 15 salesmen. 
Can train and organize. Now employed, 
would like to establish connections in 
some large inland city. Box 1430, c/o 
Automotive News, Detroit 26. 

EXECUTIVE AVAILABLE—20 years ex- 
perience in automotive field. Specialized 
in administrative, organization and exec- 
utive direction of domestic and foreign 
branches. Broad experience in automotive 
sales, parts and accessories. Will be in- 
terested to contact reputable firms con- 
sidering creation or extension of foreign 
activities. If desired, can freely suggest 
names of leading executives for reference 
purposes Box 1431, c/o Automotive 
News, Detroit 26. 


CTURER’S REPRESENTATIVE 


























NEW CAR DEALERSHIP, Los Angeles 
metropolitan area. 450 car quota. Rea- 





son for selling, illness. Box 1425, c/o 
Automotive News, Detroit 26. 
PENNSYLVANIA DEALERSHIP (now 


handling Ford cars), doing approximate- 


a @ TRUCK EQUIPMENT FOR SALE _ 











ly $7,500 monthly business from parts 
and labor. Write E. Johnson, Canton, 
Pennsylvania. 
USED CARS WANTED 

SEVEN PASSENGERS, limousines, large 
fives; cars must be clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. 





USED CARS FOR SALE 


NT\I 








FORD COE CAB, grill and engine hoods. 





Fits 1942-46 trucks. City Motor Co., 
Pikeville, Ky. 
2 TRANSFER CASE assemblies for 21% 


ton 6x6 GMC truck. 1 transmission as- 
sembly for Willys Jeep. 2 transmission 
assemblies for 1% ton Chevrolet truck. 
One 4 speed transmission assembly for 
% ton Dodge truck. Bill Bailey, 800 
Kecoughtan Road, Hampton, Va. 


BUSES WANTED 


WE BUY BUSES of all makes and models, 
any quantity. Also bus chassis. LINN- 
BAKER EQUIPMENT CO., Lansing, 
Michigan. Phone 83814. 


BUSES FOR SALE 

BUSES FOR SALE—Four 1942 Ford COE 
walk-in type buses, good condition, good 
tires, 32 pass. Call or wire for informa- 
tion. R. C. Breese, McCaa Chevrolet 
Co., Phone 170, West Memphis, Ark. 

TWO 1204 YELLOW BUSES for sale, one 
city transit type with 1941 110 horse 
Chevrolet motor. One over the road with 
1936 G.M.C. motor. Will have available 
two more, same type, with brand new 
1941 Chevrolet motors. Contact Ted An- 




















derson, Hibbing, Minn. 

1946 29 passenger pusher Wayne Body 

Chevrolet chassis, 8 mos. old. 1939 Bus 
1941 Fitz John body, 35 passenger. 


two speed axle. 
Johnston Mo- 


New seats, new motor, 
30,000 miles since rebuilt. 
tor Sales, Linton, Indiana. 





PARTS FOR SALE 





| LARGE STOCK 267795 steering gears as- 


discount, 40-42 Chevrolet 
Bickham Chevrolet, 


sembled, 25% 
and GMC trucks. 
Franklinton, La. 


LEFT AND RIGHT front fenders, hood, 





and all chromium grill for '42-62 Cadil- 
lac. The above parts are original. G. B. 
Hill Motor Co., Box 976, Greensboro, 


North Carolina. 
CHEVROLET PARTS shipped same day. 











Large stock. Louis Chevrolet, Thomp- 
sonville, Connecticut. 

SHOP EQUIPMENT WANTED 
WANTED—Align boring bar for Fords. 
State make, condition, price. Bissell- 
Campbell, 846 Grandville Ave., Grand 
Rapids, Mich. 





SHOP EQUIPMENT FOR SALE 
DE SOTO AND PLYMOUTH neon window 


























signs with transformers, DeSoto metal 
service sign. Quick charger like new, 
Miller tools, etc. Box 1423, c/o Auto- 
motive News, Detroit 26. 

WEAVER DRIVE-ON LIFT, two post. 
Like new, $525. Master Sales, Inc., 515 
North Main, Dayton, Ohio. 

DYNAMOMETER eliminates road testing 
of cars, saves time in trouble shooting. 
Used only 2,000 miles. Sacrifice, $750. 
Master Sales, Inc., 415 North Main, 
Dayton, Ohio. 

OIL HEATING SYSTEM in perfect con- 


dition together with blowers, can heat 
10,000 square feet. Demonstration if re- 
quired. Easily dismantled. Price $500, 
excluding dismantling. Enlarged quarters 
necessitated change in heating. Elizabeth 





Motors, Inc., 582 Morris Avenue, Eliza- 
beth, N. J. Phone: El. 2-4380. 
i MODEL 830 WEIDENHOFF motor 


analyzer. 1 model PD Weidenhoff ex- 
haust analyzer and combustion indicator. 
1 model 855 Weidenhoff synchronizing 
machine and scope. Albright Motors, 119 
Snow St., Providence, R. 











SCHILDMEIR WHEEL and drum straight- 





ening machine complete with all plates, 
bending bars and equipment, $250. 
Graeme Motors, Gulfport, Miss. 





AUTO EQUIPMENT FOR SALE 








60 PASSENGER BUS 


1943 Whitehead 33x8 bus semi-trailer and 
1942 Chevrolet tractor. This complete 
unit is beautiful inside. Perfect for liv- 
ing quarters, traveling store, mobile 
machine shop, etc. Trailer and tractor 
are newly inspected. Don’t miss _ this 
bargain! 


LIMEGROVER SALES 


SIXTH AND AIRBRAKE AVE. 
TURTLE CREEK, PA. 








CUSTOM-BUILT INVALID’S CAR. Pack- 
ard 1939, 12 cylinder, model 1235, 4-door 
sedan, radio and heater, converted by 
an old established coach builder at great 
cost, equipped with an invalid’s wheel 
chair which is securely locked while car 
is in motion, removable from car on a 
ramp which locks into floor of car when 
in use, thereby enabling an attendant to 
take invalid to and from any place ac- 
cessible by a wheelchair. This car was 
converted for a very wealthy invalid, 
has had the best care and when doors 
are closed is entirely conventional in ap- 
pearance. Low ceiling $2,888. High ceil- 
ing $3,610. Adkins-Nash, Inc., 1415 N. 
Broad Street, Philadelphia 22, Pa. Stev- 
enson 4-0200. 

THREE 1943 White army scout cars. 
sel engine, front and rear wheel drive. 
$800 each. West 25th Franklin Auto 
Sales, 1600 West 25th St., Cleveland 13, 
Ohio. Telephone Prospect 4337. 


Automobiles Wholesale 


All Makes — All Models 
Detroit’s Largest Wholesaler 
CENTRAL SALES 


16220 Livernois Detroit 
University 27317 





Die- 

















MANUFACTURER’S 
REPRESENTATIVE 


Reliable and experienced salesmen for 
many open territories in the U. S., to es- 
tablish and handle direct dealers for our 
quality two-wheel, all-purpose Utility Trail- 
er, with Automotive, Farm Implement and 
House Trailer dealers. Product nationally 
advertised, priced right, well established in 
every state and in large production. Possi- 
bilities in every town and city with excep- 
tional earnings for right man. Write giv- 
ing references, experience and other lines 
handled. 


oxi 
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FOR 


GENUINE 


Front Fenders 

I MOE 5. scacssdeveaa as 
Running Boards (Short Type) ... 
Cowl Assemblies 


Headlamps (Less Parking Lamps) ...........-. 


Complete Grilles (Assembled) 


Hand Brake Levery Assembly ....... 


Temperature Gauge 
Glove 
Glove Compartment Door ... 


Glove Compartment Lock Knob Assembly oe ee 
Speedometer Cable & Casing Assembly ......... 


Seat Cushion Assembly ........ 
Seat Cushion Back Assembly 


Left and Right Front Door Assembly Seen 


ene. MEP TRTELETELECEL ETE 


SALE 


CHEVROLET TRUCK PARTS 
NOW IN 


STOCK 
..1946 Truck 
. 1941-46 Comm & 
.. 1941-46 Comm & 
.1941-46 Comm & 
.1941-46 Comm & 
..1941-46 Comm & 
...1941-46 Comm & 
.. 1940-46 C. O. E. 
.1940-46 Comm 
.. 1940-46 Comm 
.1940-46 Comm 
.1940-46 Comm 
.. 1940-46 Closed 
.....1940-46 Closed 
... .1940-46 Closed 


Truck 
Truck 
Truck 
Truck 
Truck 
Truck 


Truck 
Truck 
Truck 
Truck 
Cab 
Cab 
Cab 


f Boe 


For further information call or write to: 


KINNEY MOTORS, INC. 


1001 Quentin Road — Brooklyn 23, N. Y. 


Tel. 


Esplanade 5-3700 


AUTHORIZED CHEVROLET DEALER 








I Specialize In 
G AND SELLING 


BUYIN 
7 PASSENGER SEDANS 
AND LIMOUSINES 


Also Big 5’s and Formals 

DONALD M. RUSSELL 

7 “oe F ‘Say ssh 
General Motors Building 




















1775 BROADWAY — ROOM 764 
New York 19, N. Y. 
Telephone Circle 7-517 
TRUCKS WANTED 

WANTED TO BUY—41, 42, 46 model 


trucks and cars. Buyer in Detroit every 
week. Lane & Woodring Motor Sales, 
Morganfield, Kentucky. 

TRUCKS FOR SALE 

THREE F.W.D. TRUCKS with Jacques 
Earth Boring machines, used about 60 
days. Geo. F. Fry, Triangle Motors, 
2802 Maple Ave., Dallas, Texas. 

NEW WARD LA FRANCE truck tractor. 
40,000 lb. capacity, 2-speed axle, West- 
inghouse air system, Continental motor, 
427 displacement, substantial discount. 
Phone or see W. A. Peck, Peck’s Auto 
Sales. Columbus. Miss. 

NEW DIAMOND T 5-10 ton 6x6 wrecker, 
model 969A, 529 cu. in. motor. Equipped 
with heavy duty Galion wrecker, 2 
booms, 3 winches, cutting torch, ten 
900x20 tires. List price $8,500. Net to 
dealer $7,500. Diamond T Truck & Parts 
Co., Ha. 1792, 1111 East 15th Street, 
Kansas City, Missouri. 

FOR SALE—New Ford truck converted to 
Thornton 4 rear wheel drive, both rear 
2 speed axles driving, 5 gd. dump box, 
heavy duty hoist, 900x20 rubber, auxil- 
iary transmission, 100 hp. motor. Im- 
mediate free delivery anywhere Eastern 
Seaboard area. H. R. Sivers, Ford Deal- 
er, Fulton, N. Y. Phone 629. 























PARTS WANTED 


PACKARD PARTS or standard lines of re- 
placement parts. Water pumps and Kits, 
tie rod ends, steering bushings and pins, 
motor bearings, head gaskets, transmis- 
sion parts, etc. Can use most any parts 
you may have. Mail list and prices to 
Walt Bolton Motor Company, 380 Monroe 
Avenue, Memphis 3, Tenn. 


WHAT HAVE YOU TO SELi in automo- 
bile and truck parts? We may be the 
buyer you are looking for. Write to us. 
Fuller Auto Salvage, Box 628, Salina, 
Kansas. 


WANTED. LEFT FRONT FENDER and 
headlight for 1938 Buick (Special). Gen- 
eral Auto Sales, 1230 Purchase Street, 
New Bedford, Massachusetts. 

WANTED—Left rear fender 1941 Packard 
120, frame for 41-61, 41-62 Cadillac. 
Landis Garage, Landis, N. C. 

NEEDED FOR EMERGENCY repairs on 
Dodge, Plymouth and Dodge trucks: 
915496 Seal, 915499 Seal, 915499 Seal, 
959981 Bearing, 959986 Bearing, 856164 

















Support, 861173 Arm, 861174 Arm, 
862669 Arm, 694494 Support, 856761 
Bushing, 691130 Bushing, 933435 Pin, 


933436 Pin, 913717 Bearing, 913715 Bear- 
ing. State quantity and discounts to be 
allowed in reply. Alexander Motor Co., 
Dodge, Plymouth, Dodge Trucks. Corsi- 
cana, Texas. Phone 1159. 

URGENTLY NEEDED! Complete hood as- 
sembly, new or used, for model CC 300 
series GMC. L. H. shell extension, GMC 
No. 2129420. L. H. grill support, GMC 
No. 2130026. Name plate assembly, GMC 
No. 2152928. J. W. Dillree Motor Co., 
Lewistown, Pa. Phone 5312. 


WANTED FOR EXPORT 
parts, motors, wrenches. 
c/o Automotive News, Detroit 


PARTS FOR SALE 








Ford, Chevrolet 
Write Box 1433, 


26. | 














Improved Automatic 
TOW PILOT—%17% 
_ Bumper to Bumper Tow Bar 


‘TOW PILOT ADAPTOW 
COUPLERS 


re. Per Set—$7.50 Dealers 
_ RED ARROW BARS—$33.63 _ 
TOW BAR SALES CO. 


FACTORY DISTRIBUTORS 
TOW BARS—TRAILER HITCHES 
100 S. Citnton St. Chicago 6, Ill. 
ANDover 8888—DOR chester 8373 
Order Today Immediate Deliver) 











~ ACCESSORIES WANTED 
WANTED—Car heaters. z ane 
freeze passenger chains, cross links. Gor- 
don & Jacobson, Inc., Homestead-Mun- 
hall, Pa. 


ACCESSORIES FOR SALE 


Permanent anti- 








TAILORED FELT BACKED front mats 
Chevrolet passenger 35-36, $3.30; 37-39, 
$3.60; 40, $3.60; 41-42, $3.60. Trucks 
35-40, $3.60 Chevrolet dealers. Other 


Chevrolet parts, write for list. Ship any- 
where promptly. Bousa Motors, Inc., 
Willimantic, Conn. 


ATTENTION, CAR DEALERS—Auto seat 
covers, custom-tailored in plastic, fibre, 
herringbone and sailcloth. Perfect Fit 
Cover Co., 1776 Broadway, New York, 

Y. 








SEAT COVERS! Gabardine twill, 1936 to 
1940 coaches, $6.95. Only orders six sets 
or more accepted. 10% with order. Bay 
Sales, 374 Bay Street, Rochester 5, N. Y. 

SEAT COVERS—Newest plaid materials, 
leatherette trim. Sedans, coaches, even 
scarce bucket types, $12.50. Coupes, 
$7.75. 10% with order. Bay Sales, 374 
Bay Street, Rochester 5, N. Y. 

ATTENTION, CAR DEALERS! Custom 
tailored auto seat covers in plastic coat- 
ed fabrics in beautiful plaids for follow- 
ing 1946 cars only: All Chrysler prod- 
ucts. Fords, Nash and Packards. Prompt 














delivery. Perfect Fit Cover Company, 
1776 Broadway, New York 19, r < 
FOR LEASE 
| LARGE GARAGE, best location in pro- 
gressive small northern Ohio city. Car 
contracts open. Box 1418, c/o Automo- 
tive News, Detroit 26. 








PONTIAC 
PARTS WHOLESALERS 
Fast Mid-West deliveries. Excep- 
tionally large stock on hand 
Prompt, courteous treatment. 25% 
discount to dealers. We’ want your 
business. We can help you. 
THOMS PONTIAC CO. 
Phone Forest 8992 
5225 Delmar Bivd. St. Louis 8, Mo 











FORD PARTS 
We have one of the largest stocks of | 
genuine Ford parts in the Southeast. Parts 
orders shipped same day received. Thirty | 
percent discount to all dealers on regular | 
discount items. We do appreciate your | 
business. } 
HAL LYNCH MOTORS, INC. | 

Hogan and Union Sts. 
Jacksonville, Fla. 














inventory | 


CHEVROLET PARTS — Largest 
in Southern Illinois; regular customers in 
seven states. There is a reason—We have 
the parts. Pearl Motor Company, Anna, | 
Illinois. | 





WILL TRADE 
WILL GIVE NEAR NEW ‘46 Luscombe 
Silvaire (68 hrs. total time, 90 days 
old) and $1,000 cash for a new ‘46 
Cadillac or $500 cash and same airplane 
for new Super Buick convertible or new 





98 Olds convertible. Phone 121. Write 
447 J., Bob Lee. Palatka, Florida 

= ANTIQUE CARS FOR SALE 

1907 FORD MODEL 8 roadster motor 
number 1388. In good running condition 
A real antique. Price $1,000, Bill Bailey 
800 Kecoughtan Road, Hampton, Va 

1/1899 OLDSMOBILE, 2 pass. roadster, ex 
cellent condition, nearly new tires. 1906 
McINTYRE, 3 seats, 6 passenger high 
wheels, 2 cylinder. Good condition. Won 
derful attraction for parades celebra- 
tions, etc. They will appreciate in value 
Omer Beal Motor Co., Geneva 





MISCELLANEOUS 

ENGINE REBUILDING—Crankshaft grind 
ing and metallizing. John P. Hughes 
Motor Co., Inc., 800 Commerce 6Bt., 
Lynchburg, Virginia 


WANTED — COMPLET UPHOLSTE 
trim, front, rear cushions, all panel in- 
struments for 1941 Plymouth Deluxe or 
Super Deluxe Tudor. Peterson Motor Co., 
Storm Lake, Ia 





RUBBER STAMPS—Any wording, 3 
$1. Clifford Jones, 1210A Dudley 
3, New York. 
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Mother Said 


~~ . n im 


Reading time: | minute, 53 seconds 


Once I stood on a Texas hilltop with my mother. It 
seemed the whole world sloped away around us. All she said as we 
stood there was, “Tom, when you grow up, be big like Texas.’ 





“Mother and father had both passed away by the 
time I was ten years old. Uncle Joe took me and my 
kid sister in, and for five years I drove the meat wagon 
for Uncle Joe’s butcher shop. You can bet in those years 
I saw a lot more than the wagon wheels go around. 


“didn’t get much regular schooling. I was 
fifteen when I got a job with the railroads, calling train 
crews to their night runs,—for thirty-five dollars a 
month. After five years of this I got the yard- 
man’s great reward. I got to be a brakeman 


“From that day to this I’ve been in the automo- 
bile business. Uncle Joe helped me some. First, it was a 
few used cars; then a couple taxicabs with ‘drive yourself’ 
for anyone who wanted it. After a few years I had a big 
rambling garage with my own name over the door, where 
we learned to fix cars and trucks too,—better than any- 
one in town. 


“One day, years later, some Dodge factory 
representatives came in. They said they had been watch- 
ing us for quite a while and that now they would like 
to talk about our qualifications for a Dodge dealership. 
That was fifteen years ago. I can hardly believe it myself 
when I look around me now, with all the buildings, 
equipment and people occupied in this business. With 
the best of all post-war cars and trucks to sell the future 
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and saw Texas from the roofs of Cotton Belt 
cars as we moved all over the state. I loved the 
adventure of it, and often thought of mother’s advice 
to ‘be big like Texas.’ 


“One night between trips I talked with Uncle 
Joe about the future. I had the itch to move up but 
didn’t know just how. I asked him what he would do 
if he were twenty-one like me. I'll never forget what he 
said. He said ‘Kid, Texas is too big for walking. At your 
age, it would be automobiles for me.’ 





looks even brighter than the past. 






“After thirty-five years of work- 
ing at it I’m still a long way from 
being big ‘like Texas.’ But I’m 
mighty sure of one thing— /| Dependable 
Uncle Joe was right when he TR’ ' 
said, ‘Kid, Texas is too big 
for walking.’ ” 

o 2 os 
Another true story of individ- 
ual initiative and enterprise - se 


from the records of Dodge _—— 


Division, Chrysler Corporation. 
PLYMOUTH x DODGE « DE SOTO 


CHRYSLER x DODGE Job-Rated TRUCKS 
Products of Chrysler Corporation 
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